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COMPANIES TIRE OF 
“TRADITIONAL” DELAY 
IN REMITTANCES 


Movement Gaining Headway to Show 
Agents Injustice of Premium 
Payment Neglect 








“"NON-TAKEN” AGITATION, TOO 





Costs One Big Fire Office $1.50 Every 
Time a Policy is Canceled 
By Insurance Agent 





The two most impor‘ant problems 
confronting fire insurance are dilatory 
collections and needless and wasteful 
cancellation of policies. This pair 
walks hand in hand, in some instances 
having a direct bearing upon each other. 
It is quite true that*cancellations have 
mn up a pretty heavy score for years 
and that there has always been some 
carelessness, coupled with needless 
neglect, in remitting to the Home 
Office what is its due, but the leak has 
been received with more or less indif- 
ference in times of prosperity. How- 
ever, with business conditions 
nilions out of work, values on the 
toboggan, losses high and sometimes 
tainted with suspicion, the leak is now 
decidedly noticeable, and with this 
recognition has come a growing de- 
mand that underwriters discard their 
dd attitude of indifference, and take 
some sort of action. 

Big Subject for Big Men 


“One of the most depressing phases 
of underwriting in this country,” said 
a leading executive to The Eastern 
Underwriter, “is the tendency to empha- 
size little things, while the bigger ones 
are often ignored. We had this illus- 
trated in automobile underwriting until 
we finally induced the big fellows to 
tit in the game and pay attention to 
the play. Time after time during my 
fre insurance career I have seen the 
lig fellows all worked up over some- 


thing that didn’t amount to a flea bite, . 


and just around the corner.they ignored 
a danger that was threatening their 
very vitals. Now in my opinion -the 
hecessity of promptly paying premiums 
and curbing the cancellation nuisance 
is a subject worthy of immediate at- 
tention—-the sooner the better.” 

That there is a widespread move- 
ment on foot to put delivery of policies 
and payments therefor on a sane basis 
is evident in many directions—in let- 
ters of company executives, in agency 
home office papers, in literature going 
wut from some of the companies. Just 

| tow far this movement will go can’t 
be prophesied ‘successfully, but un- 
doubtedly this business sickness is too 


(Continued on page 25) 
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First British Insurance Office Established in United States A. D. 1804 


-PHCENIX~ 


ASSURANCE COMPANY L™® OF LONDON 


(ESTABLISHED 1782) 


A Corporation which has stood the test of time! 
139 YEARS of successful business operation. World- 
wide interests. Absolute security. Excellent service 
and facilities. 


UNITED STATES HEAD OFFICE 
100 WILLIAM STREET, NEW YORK CITY 


PERCIVAL BERESFORD, U. S. Manager 
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“The Goodwill of our Agency Force— 
Our Greatest Asset” — 


Capacity! 


Strength!! 
Service!!! 


THE COMMERCIAL UNION 


FIRE INSURANCE COMPANY 


114 Fifth Ave. New York City 





















































Lock Your Automobile -- 
Why Invite Thieves ? 


Your car unprotected does exactly 
that very thing. But it’s thief-proof 
if safeguarded with an 


“ABLE AUTO 
LOCK” 


Can be put on by any one without 
disturbing any of the original car 
equipment—but removed by no one. 


Price $15.00 


EASTERN DISTRIBUTORS 


PHILADELPHIA, PA. NEW YORK, N. Y. 
G. W. Dickel & Co., Burglar Proof Auto Lock Corp., 

1327 North Broad Street, 350 West 52nd Street, 
Popular 3424 Circle 4886 











ROSENFELD MAKES 
COVER POSSIBILITY 
PROBE IN EUROPE 


On Gilt-Edged American Risk as Much 
as $2,000,000 Might Be Written 
Abread 








BRITISH LIMITS ARE SMALL 


No Coverage Possible for American 
Life Risks in Countries With 
Debased Currency 





Henry L. Rosenfeld, former second 
vice-president of the Equitable Life 
Assurance Socicty, and now in the gen- 
eral re-insurance business, being United 
States manager of several British com- 
panies, was in consultation with insur- 
ance men in many countries during his 
recent trip abroad in order to ascertain 


the size of the world’s market on a 
single American life. His investigation 
led him to sound underwriters of com- 
panies in Great Britain, France, Spain, 
Scandinavia, Italy, Holland and Bel- 
gium, and it did not take him long to 
discover that any belief in this country 
that there can be $10,000,000 covered 
on any one life—such an application 
was ready to be signed here by a busi- 
ness man if the coverage could be 
promised—is an impossibility. 

On a gilt-edged risk, a clean-living, 
middle-aged, large earning power Amer- 
ican, such a type, for instance as Sew- 
ard Prosser, the life insurance general 
agent who became president of the 
Bankers Trust Company, British com- 
panies would be willing to accept about 
£300,000 if he met all their require- 
ments—possibly almost £400,900— 
while the maximum coverage on the 
Continent would be 2,000,000 Swiss 
francs, or, at current rates of exchange, 
about $400,000. As £400,000 at the 
current rate of exchange is $1,600,000, 
a gilt-edged American risk abroad 
might under every favorable circum- 
stance command a coverage of say 
$2,000,000 in the opinion of Mr. Rosen- 
feld. 

Anything Above $6,000,000 Fanciful 


As it is possible to command about 
$4,000,000 on this side, it will be seen 
that anything above $6,000,000 is ex- 
tremely fanciful. 

Mr. Rosenfeld feels that the Ameri- 
can life insurance companies in the 
past few years have worked up a de- 
mand for enormous life insurance cov- 
rage, educating business men to apply 
for policies of unusual size, and then 
after the applications are signed and 
examinations are made a hitch occurs; 
the full amount of coverage asked for 
may not be obtainable, with the result 
that the prospect is somewhat stunned. 


(Continued on page 11) 




















































THE EASTERN UNDERWRITER 


December 2, 19 





THE 


PRUDENTIAL 


HAS THE 
STRENGTH OF 


GIBRALTAR 





Service That Serves 


Maybe it’s old, but—two Negro artillerymen were on a transport in 
midocean. Both had been waiters before Uncle Sam called them. They 
were prouder, however, of their new vocation than they had ever been of 
anything else. The ship’s big gun especially charmed them. “Man,” said 
one, “that shuah am a pretty piece of machinery.” “Pretty? Pretty?” said 
the other, “that just ain’t no name for it. It am plum scrumptious. And 
b’lieve me, boy, I shuah would like to see that gun go off.” About that 
moment the lookout signaled a sub, and with incredible speed, the huge 
gun was loaded, sighted and fired. The colored breathern instinctively 
ducked as the weapon roared, and then faced each other as the reverbera- 
tions died away. “Man,” said the second speaker, “Man, that suttingly 
was service.” And when one considers some of the leading features of 
THE PRUDENTIAL’S annual report he is bound to conclude they repre- 
sent service—service of the promptest and most valuable sort. 

Contemplate the amount paid policyholders in 1920—over $63,000,- 
000! Guess, yourself, how many Woolworth buildings that would build. 
Probably in 75% of the homes this entered it was the only available cash 
at the time. On the basis of number of claims paid one was discharged 
about every minute of-every working Prudential day. That’s only one 
high-spot in Prudential service, but it’s enough, isn’t it, to make you think 
a bit? And while you do this thinking don’t forget that some day a cold 
finger is going to point your way, and the words “Come with me” will 
be all that will be uttered, : 


The Prudential Insurance Company 


of America 


Forrest F,. Drypen, President 


Incorporated under the laws of the State of New Jersey 


Home Orrice: NEwARK, NEw ‘JERSEY 
Founded by JOHN F. DRYDEN 


Pioneer of Industrial Insurance in America 
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Provident Life & Trust Company 
To Be Purely Mutual Company 





plans Under Way to Separate Trust Department; Life Company Will 
Be Called Provident Mutual; Statement By President Wing 
and Complete Text of Conversion Plan 


Plans for converting the Provident 
Life & Trust Company into a purely 
mutual life insurance company are un- 
der W2Y and a special meeting of the 
stockholders to vote on the subject will 
be held on December 21. After the 
stockholders have approved, the plan 
will be submitted to the policyholders 
for their approval. The name of the 
life company will be changed to Provi- 
dent Mutual Life Insurance Company. 

The Provident Life & Trust was or- 
ganized in 1865 by members of the So- 
cety of Friends with the object of fur- 
nishing life insurance to Friends and 
others of like associations. From the 
modest way in which the company be- 
gan no one could have thought that by 
1921 it would have grown to its present 
proportions. 

A capital of $150,000 was originally 
provided, which the founders felt would 
afford ample safety for the undertaking. 
The capital has since been increased at 
intervals to $2,000,000 by payment into 
the company of new capital by the 
stockholders. In order to provide a re- 
turn to the stockholders on their invest- 
ment the charter authorized the com- 
pany to conduct a trust business. Pro- 
vision was also made that after payment 
of the expenses of the company all the 
net profits of the insurance business 
should inure to the benefit of the policy- 
holders. For about fifty years this ar- 
rangement worked most satisfactorily 
for all concerned, and both departments 
benefitted by the union. The policy- 
holders have for many years been in- 
sured at a net cost which has been low 
compared with the net cost in the best 
companies in the country. The stock- 
holders have received a fair return 
upon their investment and the company 
has accumulated large resources in its 
trust department, which department has 
in effect become a trust company of rec- 
ognized financial standing. — 


Statement by President Wing 


In a statement to stockholders Presi- 
dent Wing says in part: 


The time has come, however, when the di- 
rectors advise the complete separation of the two 
departments of the business. They do so with 
reluctance because of the success’ which has been 
attained under conditions existing in the past. 
Nevertheless, because of tendencies which will 
tetard the future success of the company they 
do so unreservedly. The marked increase in the 
xpense of conducting business generally, the 
emands of modern business, and the trend of 
legislation haye brought about a state of affairs 
80 radically different from that existing in 1865 
and for many years subsequent to that date that 
itis advisable in the interests of both the policy- 
holders and the stockholders that such separation 

effected. The directors are convinced that 
such action must be taken in order that both 
branches of the business may assured of 
continued successful development under modern 
conditions. 

The Pennsylvania Legislature passed a law 
*proved April 20, 1921, enabling a life insur- 
ace company with capital stock to carry out a 
Plan for the acquisition and cancellation of its 
stock and thus to become a purely mutual life 
‘surance company. This law requires that a 
plan for such action shall be adopted by the 

rectors of the company, and approved by 

¢ Insurance Commissioner of the Common- 
Wealth of Pennsylvania, by the holders of a ma- 
jority of the whole number of shares of the capi- 

Stock, and by a majority of the policyholders 
voting at a special meeting called for this pur- 
bose. Such a plan, a copy of which is herewith 
enclosed, was unanimously adopted by the di- 
rs at their regular meeting on November 14, 

21, and has received the approval of the In- 
‘wrance Commissioner. It is now submitted to 

¢ stockholders, and when approved by them 
will be submitted to the policyholders for their 





approval in accordance with the provisions of 
said law. 

When the plan has been finally approved a 
trust company (to be called Provident Trust 
Company of Philadelphia) will be organized with 
a capital of $2,000,000, and the stock of the 
present company will be exchangeable share for 
share for stock in the trust company. The plan 
provides for the transfer to this trust company 
of the trust and deposit business of the present 
company. After the transfer of the trusts, 
which will take some time because of legal re- 
quirements, the capital stock of the present com- 
pany will be cancelled and the company, with its 
name changed to Provident Mutual Life Insur- 
ance Company of Philadelphia, will become a 
purely mutual life insurance company, without 
capital stock. Because of the relief to the life 
insurance company of payment of the expenses 
connected with the trust business and the as- 
sumption of such expenses by the trust company, 
the life insurance company se to the trust 
company the consideration named in the plan. 

The directors in adopting the plan have most 
carefully considered the interests both of the 
policyholders and of the stockholders of the 
company. Its approval and consummation will 
in theis judgment be advantageous alike to pol- 
icyholders and stockholders. 


The Plan in Detail 


A complete statement of the plan 
for the conversion of the Provident Life 
& Trust into a mutual life insurance 
company follows: 

First: The board of directors of the 
Provident Life & Trust Company of 
Philadelphia (hereinafter called the life 
company) shall organize or cause to be 
organized under the laws of the Com- 
monwealth of Pennsylvania a trust com- 
pany (hereinafter called the trust com- 
pany) under the name of Provident 
Trust Company of Philadelphia or such 
other name as may be approved by the 
board of directors of the life company, 
with a capital of $2,000,000, represented 
by 20,000 shares of the par value of 
$100 each. 


Second: The board of directors of 
the life company shall designate cer- 
tain persons to act as corporators of 
the trust company, and said persons 
(hereinafter called the trustees) shall 
subscribe to all the shares of the capital 
stock of the trust company, and shall 
hold all of said shares in trust to vote, 
transfer and deliver the same as herein- 
after set forth in this plan. Any va- 
cancy in the office of trustee shall be 
filled by the board of directors of the 
life company. 

The life company, out of funds be- 
longing to or held for its stockholders’ 
account, shall pay to the treasurer of 
the trust company $2,000,000, being the 
entire capital of the trust company. 

The trust company shall issue all of 
its shares of capital stock to the trus- 
tees or to their order, so that the organ- 
ization of the trust company may be 
fully effectuated and the provisions of 
this plan carried out. 

Third: When the trust company shall 
have been fully organized, it shall forth- 
with by proper resolution of its board 
of directors accept and agree to be 
bound by all the terms and provisions 
of this plan. 


Approval by Commissioner 


Fourth: After this plan shall have 
been approved by the insurance com- 
missioner of the Commonwealth of 
Pennsylvania and at respective meet- 
ings of the stockholders and policy- 
holders of the life company held in ac- 
cordance with the provisions of said act 
of assembly of April 20th, 1921, and 
within the period of thirty days from 
the time of filing a report of such ap- 
proval in the office of the secretary of 
the Commonwealth of Pennsylvania and 
in the office of the insurance commis- 
sioner of the Commonwealth of Penn- 
sylvania in accordance with the pro- 
visions of Section 3 of said act of as- 


sembly, or within such extension of said , 


period, if any, as may be granted by the 
board of directors of the life company, 
the stockholders of the life company 











T. LOUIS HANSEN, 


Vice-President 


Home Office - . - 





Backing Up the Agent 


During the first six months of this year, 5,211 Letters | 
of Welcome were sent to new Guardian policyholders. _ 


Backing up the Agents’ efforts with a courteous 
personal touch that strengthens the bonds of friend- 
ship between the policyholder, the Agent and his 
Company is just another example of Agency Co- 
operation as practiced by The Guardian. 


If you want to know the whole story of what this 
Company is doing for its field men, address: 


The Guardian Life Insurance 


Company of America 


Established 1860 under the Laws of the State of New York 


GEORGE L. HUNT, 
Supt. of Agencies 


50 Union Square, New York 

















shall assign, transfer and deliver to the 
trustees all the shares of the capital 
stock of the life company held by said 
stockholders respectively, and the trus- 
tees shaH thereupon. transfer and de- 
liver to said stockholders respectively 
one share of the capital: stock of the 
trust company for each share of the 
capital stock of the life company de- 
livered by them to the trustees. 

Fifth: The ‘trustees shall vote all 
shares of stock of the life company and 
ail shares of stock of the trust company 
which may be held by them from time 
to time as aforesaid, at stockholders’ 
meetings of said companies respective- 
ly, in such manner as will be in accord 
with and tend to insure and promote 
the full, complete and final consumma- 
tion of this plan. All the shares of 
stock of said companies held by the 
trustees shall be voted at any meetings 
as aforesaid, in such manner and for 
such purpose as the majority of the 
trustees shall authorize, direct and de- 
sire the same to be voted. 

Sixth: If any stockholder or stock- 
holders of the life company should fail 
to transfer and deliver the shares held 
by such stockholder or stockholders to 
the trustees in exchange for shares of 
stock of the trust company as herein- 
before provided in the fourth section, 
the life company shall proceed to ac- 
quire said shares of stock of the life 
company in manner provided by Section 
3 of said Act of Assembly of April 20th, 
1921, and shall pay the value of said 
shares and all costs incident to acquir- 
ing the same out of funds belonging to 
the insurance department of the life 
company, and in exchange for each 
share of stock of the life company so 
acquired by it the trustees shall trans- 
fer and deliver to the life company one 
share of stock of the trust company, 
together with all dividends, if any, 
which may have been received by the 
trustees thereon. The life company 
shall hold all shares of stock of the 
trust company which may be received 
by it under the provisions of this sixth 
section, and the proceeds of said shares 
when sold, as a part of the assets of 
the insurance department of the life 
company. 


After Stock Has Been Transferred 

Seventh: When all the shares of 
stock of the life company shall have 
been transferred and delivered to the 
trustees in exchange for shares of stock 
of the trust company as hereinbefore 


provided, the following acts, matters 
and things shall be done and per- 
formed: 

I. The life company shall pay over, transfer, 
assign and convey to the trust company all the 
moneys, investments, securities, real estate and 
property comprising the assets of the life com- 
pany belonging to or held for its stockholders’ 
account, as shown by the books of the life com- 
pany at date of transfer, exclusive of such parts 
thereof as may represent (a) the capital of the 
life company in the sum of $2,000,000, (b) funds 
of its depositors, and (c) funds held by it as 
trustee, executor, administrator, guardian, com- 
mittee, agent or attorney-in-fact, or in any 
other fiduciary capacity. 

II. The life company, acting in conjunction 
and cooperation with the trust company, shall 
endeavor to have its various depositors transfer 
their deposit accounts from the life company to 
the trust company, and shall endeavor in like 
manner to have the renters of safe deposit. boxes 
cancel their leases with the life company and 
enter into new leases for safe deposit boxes with 
the trust company. Any depositors of the life 


company who decline to so transfer their ac- 
counts shall be required by the life company to 
close out their accounts with the life company, 
and any accounts of depositors whose where- 
abouts are unknown or whose assent cannot be 
obtained to the transfer by reason of any other 
unavoidable cause, shall be transferred to the 
trust company without such assent. In like 
manner any renters of safe deposit boxes who 
decline to enter into new leases with the trust 
company shall be required by the life company 
to surrender their hens, and any boxes of 
renters whose whereabouts are unknown or from 
whom new leases cannot be obtained by reason 
of any other unavoidable cause, shall be sur- 
rendered and delivered by the life company to 
the trust company without requiring such new 
leases. i i P 4 

The life company, acting in conjunction and 
cooperation with the trust company, shall also 
endeavor to secure the transfer from the life 
company to the trust company of all funds held 
by the life company as trustee, executor, ad- 
ministrator” guardian, committee, agent or at- 
torney-in-fact, or in any other fiduciary capacity, 
(a) by the life company filing its account in the 
various individual trusts in the proper courts 
and praying for its discharge to be followed 
where obtainable by requests of the various 
Hw [4 





jaries for the substitution of the trust 
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comune in the place and stead of the life com- 
pany, (6) by proceeding in accordance with the 
methods provided in the various corporate trust 
indentures for the resignation of the life com- 
pany and the substitution of a new trustee, or 
(c) by and with the consent of all parties in 
interest in all cases where court proceedings are 
unnecessary. 

III. All intetest, dividends, issues, earnings, 
commissions, profits and income of every kind or 
nature received or earned from time to time 
by the life company in the transaction of that 
part of its business other than life insurance, 
during the period intervening between the trans- 
fer to the trust company of the assets or prop- 
erty as hereinbefore provided by Clause I of this 
seventh section and the final consummation of 
this plan as hereinafter provided by the tenth 
section, shall be paid over and delivered to the 
trust company on or about the tenth day of 
each month during said period. 

Eighth: The life company shall pay 
out of funds belonging to or held for 
its stockholders’ account, the bonus, 
fees and all other costs and expenses of 
every kind or nature incident to the or- 
ganization of the trust company, and 
the life company shall pay out of its in- 
surance funds, all other fees, costs and 
expenses of every kind or nature inci- 
dent to the carrying out of the pro- 
visions of this plan, including all ex- 
penses of the trustees, attorneys’ fees, 
stamp taxes on transfers of stock of the 
life company and of the trust company, 
expenses incident to the transfer of the 
assets or property which are to be 
transferred to the trust company under 
the provisions of this plan, and costs 
incurred in filing accounts of the life 
company as executor, administrator, 
trustee, guardian, committee, etc., which 
are not properly chargeable to the vari- 
ous trust estates, and the life company 
shall also continue to pay out of its in- 
surance funds pending the consumma- 
tion of this plan all expenses of con- 
ducting the entire business of the life 
company as provided by its charter. 


Ninth: All furniture, fixtures or ap- 
pliances, all books, records, papers, sup- 
plies, and generally all property of 


every kind or nature, belonging to the , 


life company, except such as may be 
expressly directed to be transferred and 
delivered to the trust company under 


the provisions of this plan, shall remain: 


in the custody and absolute ownership 
of the life company, free and clear of 
all claims thereon by the trust com- 
pany, provided, however, that the life 
company shall at all proper times per- 
mit the officers and other representa- 
tives of the trust company to examine 
and make copies of any records relat- 
ing to that part of the business of the 
life company taken over or assumed by 
the trust company under the provisions 
of this plan, and provided further that 
the trust company may use in the audit 
of accounts or in any other cases when 
needed, all vouchers in possession of 
the life company for payments made by 
it in the transaction of that part of its 
business taken over or assumed by the 
trust company as aforesaid. 


Tenth: When all of the business of 
the life company other than its life in- 
surance business shall have been wound 
up or closed out, either by transfer 
thereof to the trust company or other- 
wise howsoever, in accordance with the 
provisions of this plan, the following 
acts, matters and things shall be done 
and performed: 


Transfer of Assets 


(a) The life company shall pay over, 
transfer and deliver to the trust com- 
pany the following: 


I. All the moneys, investments, securities, 
real estate and property representing the capital 
stock of the life company, and all interest, 
dividends, issues, earnings, commissions, profits 
and income of every kind or nature received 
or earned by the life company in the transaction 
of that part of its business other than life in- 
surance, sagnaguent to the transfer to the trust 
company of the assets or property as herein- 
before provided by clause I of the seventh sec- 
tion, which may not have been already paid 
over and delivered to the trust company as pro- 
vided by clause III of said seventh section. 

II. The life company shall pay to the trust 
company out of the surplus funds of the insur- 
ance department of the life company the lump 
sum of $2,577,128; or in lieu thereof the life 
company shall, at its election, deliver to the 
trust company the written obligation of the life 
company to pay out of the current income of its 
life insurance business forty equal. quarterly in- 
stallments having a present value equal to said 
lump sum on a five per cent. per annum interest 
basis compounded cprceerty, to wit, fo quar- 
terly installments of $81,250 each, the first of 


said quarterly installments to be payable on the 
date of delivery of said obligation, and the re- 
maining quarterly installments to be payable at 
the expiration of successive periods of three 
months thereafter until all said quarterly install- 
ments shall have been fully paid, with the right 
in the life company to anticipate or pay in ad- 
vance out of the current income or out of the 
surplus funds of its life insurance business any 
or all of said quarterly installments which may 
at any time remain unpaid, by paying their then 
present value on a five per cent per annum 
interest basis, compounded quarterly. 


(b) The trust company shall execute 
and deliver to the life company its writ- 
ten obligation, under its corporate seal, 
under the terms whereof the trust com- 
pany shall assume all debts, dues, 
claims, demands, liabilities and obliga- 
tions owing by the life company to all 
persons and parties whatsoever having 
lawful claims against the life company 
incurred in the transaction of that part 
of its business theretofore conducted by 
it other than life insurance, and shall 
agree to save, defend, keep harmless 
and indemnify the life company of, from 
and against all actions, suits, payments, 
costs, charges, claims or demands of all 
persons or parties whatsoever growing 
out of or arising by reason of the trans- 
action of that part of the business of 
the life company theretofore conducted 
by it other than life insurance as afore- 
said; but the trust company shall not 
assume or be liable for any debts, dues, 
claims, demands, liabilities or obliga- 
tions of the life company incurred or to 
be incurred in the transaction of its 
business of life insurance. 


(c) The trustees shall transfer and 
deliver to the life company all the 
shares of its capital stock, and the same 
shall thereupon be cancelled by the life 
company and such fact shall be set 
forth in duplicate certificates to be ex- 
ecuted by the secretary of the life com- 
pany, under the seal thereof, and one 
of said certificates shall be duly filed in 
the office of the secretary of the Com- 
monwealth of Pennsylvania and the 
other of said certificates shall be duly 
filed in the office of the insurance com- 
missioner of the Commonwealth of 
Pennsylvania, whereupon all rights of 
the stockholders of the life company to 
vote at any meeting of the life company 
or to retain any interest in the life com- 
pany or in its property or assets, shall 
absolutely cease and determine and 
thereupon the life company shall be and 
become a mutual life insurance com- 
pany under the changed name or title 
of Provident Mutual Life Insurance 
Company of Philadelphia, which is the 
new corporate name or title adopted in 
and by this plan, and shall be and be- 
come subject to the provisions of and 
have and enjoy the rights and privileges 
and exercise the powers conferred by 
the then existing general act or acts 
of the Commonwealth of Pennsylvania 
providing for the incorporation of mu- 
tual life insurance companies, in lieu of 
the provisions of and the rights and 
privileges conferred by the act or acts 
theretofore governing the life company, 
all as provided by said Act of Assembly 
of April 20th, 1921. 





A CONVERSION STORY 

Richard Fisher, of the Philadelphia 
agency of the Provident L. & T., finally 
saw a client in Atlantic City, after 
having attempted to convert him else- 
where. The client had $15,000 term 
insurance. 

“As far as I can see,” reasoned the 
policyholder, “one form is as good as 
another when it comes to a death claim. 
Why is your company so persistent in 
its effort to have me change this form? 
It must be to the company’s advan- 
tage.” “In only one sense is that true,” 
replied Mr. Fisher. “Our company can- 
not afford to have dissatisfied policy- 
holders, and our experience is conclu- 
sive that the man who tries to make a 
temporary form meet a permanent need 
is eventually going to be very much 
dissatisfied. We want to do the very 
best for you that can be done and we 
can’t do that with term insurance.” 


EXAMINE MASONIC MUTUAL 





Maryland, District of Columbia, North 
Carolina and Illinois Pay 
Company Compliments 





The states of Maryland, District of 
Columbia, North Carolina and Illinois 
have completed their examination of 
the Masonic Mutual Life, which began 
the year with a $71,000,000 business in 
force mark and it has now passed the 
$100,000,000 mark. The report concludes 
as follows: 


“This association has enjoyed a suc- 
cessful and prosperous career. It has 
shown a steady increase in the volume 
of business written, with a correspond- 
ing increase in assets and reserve lia- 
bility. During the last two or three 
years this increase has been very pro- 
nounced, as will be observed by review- 


| 


ing its annual statements for the year, 
1919 and 1920. The rate of mortality 
experienced by the association has been 
very low. - 


“The books of account are well an 
accurately kept. The minutes are well 
written up and appear to fully detaj 
the transactions covered. Some of the 
minutes, however, are not signed, 
tention of the officers was called i: 


. = 


) this 

“The number of outstanding | icieg 
on June 30 last was approxima ely 48. 
330, and the total amount of insurance 


in force $88,815,795.” 





CLEVELAND MAN MARRIES HERE 

B. C. Thurman, of the Clevelanj 
branch of the Missouri State Life, map. 
ried Miss Margaret Louise Donahue 


Mr. Thurman hag be. 
come well known through his work of 
training new agents at the Clevelang 
office. Mr. and Mrs. Thurman yilj 
make their home in Cleveland. 





1867 


THE 
EQUITABLE LIFE OF IOWA 


Results of 1920 


$254,538,407.00 of Insurance in Force 
$ 62,399,248.00 New Business in 1920 (paid for) 


1921 





Sixty-nine per cent of all business 
written since organization still in force. 





For information address: 


Home Office, Des Moines 

















Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS. President 








Total Assets Dec. 31, 1920.. 
Insurance issued during 1920 
Insurance in force Dec. 31, 1920... 


Sua oee over $8,742,000.00 
ETE over 31,433,000.00 
over 91,408,000.00 





THE PAN-AMERICAN WAY. 
In keeping with the higher Ideals and Ethics of the Business, the Pan- 
American does not seek to employ agents of other companies, but by 
interesting men of intelligence, character and clean record, instructing 
them by correspondence, and assisting them in the active co-operation 
of specially trained men, it has built up a field organization that is 


presperous and contented. 


What those agents are doing, you can do, if you have the Will—the 

Pan-American Way is open to you. 

Address: E. G. SIMMONS, Vice-President and General Mer. 
NEW ORLEANS, LA. 




















Southwestern Life Insurance Co. 


Home Office, DALLAS, TEXAS 











next birthday to @ years. 








Pe _________________ 
HOME LIFE INSURANCE COMPANY of AMERICA 


PROTECTION FOR THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from age 3 months 


INDUSTRIAL POLICIES are in full immediate benefit from date of issue. 
ORDINARY POLICIES contain a valuable Disability clause and are quar 
anteed by State Endorsement. 


GOOD CONTRACTS FOR LIVE AGENTS 
€xecutive offices No. SOG Walnut St., Philadelphia, Pa. 
BASIL S. WALSH, President JOSEPH L. DURKIN, Secretary JOHN J. GALLAGHER, Treasurer 
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rely 4g, By Leon Gilbert Simon 
nsurance M/F Member American Mathematical 

Society and Agent of the 

3 HERE Equitable Society 
‘leveland In our system of taxation in this 
ife, mar. coun'ry there is included a tax on 
Donahue wealth which is acquired by virtue of 
>, at 10 the owner’s death. In some estates 
City, on this tax is very large and frequently 
has be- yery cumbersome to handle. Also most 
work of estates have been found to consist of 
leveland yarious investments which were not 
an will jiquidated. It therefore becomes self- 
evident, if an amount of cash sufficient 
to offset the inheritance tax and admin- 
aT istration expenses could be procured at 
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A 


hes 


the time of death, the same would be 
found to be of great value in the ulti- 
mate liquidation of the entire estate. 
Life insurance has answered that pur- 
pose. It is now customary that when 
an individual of some means arranges 
his estate for distribution after his 
death, he generally adds to his esate 
a life insurance policy, the face value 
of which is slightly more than sufficient 
to pay the burden of the inheritance 
and administration expenses. Recent 
opinions by two of the leading individ- 
uals in national thought are herewith 
quoted. 

“I have come to the distinct conclusion that 
by far the best, and indeed almost the only 
practicable way of guarding against the possible 
ruinous loss through a forced sale of securities, 
for the purpose of paying the various estate and 
inheritance taxes, both by the national and states’ 
governments, is by means of Life Insurance, 
which, for a moderate annual payment, will in- 
sure the sum necessary to pay such taxes without 
the sacrifice of the securities.” 

Exruv Roor. 


“The imposition of a fixed percentage of taxa- 





tion on inheritance means that when the head of 





an estate dies, those who succeed to its manage- 
ment must immediately arrange such measures 
of liquidation as may be necessary to take out 
that proportion of capital which is required to 
meet the tax. This is not only a serious impo- 
sition on a going business, but it is the more 
serious because it comes at a time when the 
management is passing to new and less accus- 
tomed hands. Thus the difficulty is accentuated.” 
Senator Smoot. 


New in This Country 


Graded inheritance tax laws are rela- 

tively new in this country and their 
opera‘ion has emphasized the absolute 
ugency of providing for the payment 
of inheritance taxes promptly and with- 
out impairing the estate. ‘Subsequently 
itenables a wealthy man io leave a 
large es ate intact. This act he performs 
by the payment of a relatively small 
Dremium. It must also be understood 
that he must be acceptable as an in- 
sirance risk to the medical directors 
ot the life insurance company, Fre- 
quently men desiring inheritance tax 
surance are unfortunate insofar as 
they lack the physical requirements. 
On several different occasions, the large 
inheritance taxes imposed have seri- 
ously impaired the quality and quan- 
lity of equity of the estate. 

For example, an individual leaving an 
estate composed mostly of stocks and 
bonds. In order to pay the inheritance 
laxes due, it becomes necessary to sell 
those stocks which are nearest the par 
value, thereby leaving the estate with 
securities whose present value is some- 
What depleted. Forced sales to provide 
finds to pay the inheritance tax fre- 
qently reduce the value of the estate 
considerably. Furthermore, penalties 
‘arying in different states are imposed 
pon the es‘ate when the administrator 
unable to pay the inheritance taxes 
at the proper time. 

en we speak of inheritance taxes 
levied upon an estate, we mean to in- 
tude both the estate taxes and the 
inheritance taxes. Estate taxes are 
levied by the Federal Government 
is primarily a tax on the right to 
tansmit property from the dead to the 














lwing. The inheritance taxes are im- 





posed by various states as a tax upon 
the right of the living to receive prop- 
erty from the dead. The present es- 
ta e tax was undertaken in September 
1916, and after being amended upon 
different occasions was finally adjusted 
in February 1919. The present law cov- 
ering these taxes is very far reaching 
and places an absolute lien upon the 
decedent’s estate. As a direct result 
of these taxes the bequests under the 
will of the decedent are so seriously 
affected, that it completely destroys the 
integrity of the will, thus defeating 
‘he original purpose of the author of 
that will. 
What Is Included in Estate 


The government includes in the es- 
tate all property, personal or real es- 
tate, tangible or intangible wherever 
situated. Deductions from the estate 
are funeral expenses, administration 
expenses, losses during the settlement 
of the estate arising from casualty, un- 
paid mortgages, verified claims against 
the estate, monies sufficient to support 
the dependents of the decedent during 
the settlement, a general exemption of 
$50,000, and life insurance in domestic 
companies up to and including $40,000. 
The amount of the tax varies from 1% 
to 25%. The tax is based upon the 
value of the net estate at the time of 
the death of the decedent. It is quite 
possible and frequently occurs that the 
government’s method of valuation ex- 
ceeds the decedent’s value of his own 
property. This is especially true of 
the intangible property. In regard to 
a recent ruling of the Treasury Depart- 
ment relative to trademarks, good-will, 
royalties, etc., their ruling was as fol- 
lows: 

“The basis for intangible assets of this char- 
acter, is the present worth of the estimated fu- 


ture earnings of the exclusive rights during the 
rest of its existence.” 


This ruling works a great hardship 
upon those receiving royalties. The 
writer recen'ly insured an individual 
whose property consisted of very little 
other than the royalties which he pro- 
cured from phonographic reproductions 
of his voice. But, nevertheless, his es- 
tate ‘axes estimated at this time would 
be very. material when computed in 
accordance with the above ruling. The 
amount of insurance necessary to offset 
his taxes was in excess of $100,000. 

A Peculiarity of the Law 

One of the peculiarities of a Federal 
estate tax law is that it will not allow 
as deduction from the estate any taxes 
due or paid as inheritance taxes to the 
various states. However, the govern- 
ment does allow as deduction, any prop- 
erty previously taxed by the govern- 
ment which can be identified as having 
been received by the decedent as a 
share in the estate of any person who 
died within five years prior to the de- 
cedent’s death. This is also conditional 
upon the fact that previous estate paid 
the estate tax on the item mentioned. 
This statement can be amplified by the 
following illustration: A husband dies 
first and then his wife dies within five 
years. The wife obtains the deduction 
upon that part of her estate which was 





Build Your Own Business 


under our direct general agency contract 
Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 








a gift from her husband at the time 
of his death and the tax upon which 
the estate paid. However, under the 
New York State Inheritance Law. this 
rule does not operate, and therefore 
there is a possibility of a very occur- 
rence of double taxation on the same 
property. On different occasions the 
Same property has been subjected to 
double taxation within the same year. 
In 1917 a wealthy woman and her 
daughter were passengers on the La- 
conia when that steamship was sunk 
at sea by a German submarine. Both 
mother and daughter were placed in a 
life boat with several other passengers 
and allowed to drift, The mother died 
of exposure several hours later and 
later the daughter also died. The prop- 
erty of the mother was willed to her 
daughter and her son. Due to the fact 
that the daughter died intestate her 
share of her mother’s estate went to 
her father and brother. The effect of 
the tragedy was so great as to cause 
the father’s subsequent death, and his 
share of his wife’s estate passed to the 
son and brother. The succession of 
these events within a short period of 
time caused the original property to 
change owners three times and subse- 
quently the three successive inheritance 
taxes which were duly paid, left but a 
small portion of the original es‘ate in- 
tact. The logical conclusion is that 
this method is unjust and should be 
eliminated by further amendments to 
the S’ate Inheritance Tax Laws. 
Also, upon the examination of the 
Federal Estate Tax and the New York 
State Tax, there are conflicts in regard 
to taxable property. The Federal Gov- 
ernment allows $40,000 exemption in 
regard to life insurance carried by the 
decedent and taxes and life insurance 
in excess of that stipulated amount. 
All the states, except Tennessee, do not 
tax life insurance or make it subject 
to inheritance taxes if said life insur- 
ance is made payable to named bene- 
ficiaries. The Federal Government, 
however, exempts all life insurance 
which the decedent had assigned and 











HOME LIFE 


INSURANCE CO. 
NEW YORK 


WM. A. MARSHALL, 
President 





The 61st Annual Statement 
shows admitted Assets of 
$40,465,508 and the Insurance 
in Force $212,483,100—a gain 
for the year 1920 of nearly 
$27,000,000. The insurance 
effected during the year was 
nearly $43,000,000. The 
amount paid to policyholders 
during the year was over 
$4,196,000. 





_ For Agency apply to 
GEORGE W. MURRAY, 
Superintendent of Agents 
256 Broadway New York 





























One Hundred Million 
Dollar Mark Passed 
October First 


Each of the first nine 
months of the year 
shows a gain over the 
corresponding month 
of 1920, and October 
already shows gains 
over October, 1920. 


Bankers Life 
Company 


Des Moines - - Iowa 
Geo. Kuhns, President 
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AND 
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Seventieth 
Anniversary Year 


BERKSHIRE LIFE INSURANCE COMPANY 
Pittsfield, Mass. 

During this long span of years the Company has maintained a high 
reputation for fair and honorable dealing with policyholders and agents. 
WILLIAM D. WYMAN, President 
WINFIELD 8. WELD, Superintendent of Agencies 


1921 








oe sree ae 








6 THE EASTERN UNDERWRITER December 2, 199; 
$8,000 due at the end of each year for — 


in which he retained no interest and 
did not pay any part of the premiums. 
This occurs in the case where an indi- 
vidual makes an absolute assignment 
of his policy and the assignee pays the 
premiums. It also applies in the case 
of the wife who applies for insurance 
on the life of her husband and is desig- 
nated on the application as the owner 
of the policy, and who subsequently 
pays the premiums which become due 
under the policy. 
Theory of Taxation 

As previously explained, the State 
Inheritance Tax is levied by the state 
upon the right of one to receive property 
from the dead. It is not a new measure 
of taxation and is found recorded in his- 
tory of ancient Egypt and was subse- 
quently introducéd into Roman affairs 
by Augustus. In 1780 it received its 
introduction in England. Fundamentally 
the tax is based upon the hypothesis 
that an individual cannot take with 
him into the world beyond the various 
possessions he has acquired by virtue 
of his earthly efforts. When he dies 
these properties become the possession 
of the state, or such person or persons 
as determined by the laws of the state. 
The inheritance tax laws of the various 
states have naturally been a great 
source of revenue since their inception. 

Some Important Rulings 

It may appear as though a man of 
wealth could avoid the estate and in- 
heritance taxes by a transfer of his 
property immediately prior to his 
death. But the laws referring to the 
tax specifically provide for an offset 
for such transfer of all or part of any 
estate. If an individual transfers any 
material part of his property in the 
nature of a final distribution or dis- 
posal thereof, within two years of his 
death, it is deemed as made in contem- 
plation of death and is therefore tax- 
able under the state and inheritance 
tax laws. It has also been ruled by 
the ‘Treasury Department that among 
the taxable is included accrued interes‘ 
on bond, note, etc., up to the date of 
death of the decedent, also dividends 
on stock declared prior to the dea h, 
but paid after the death of the dece- 
dent. In the net estate there is also 
included the value of all household ef- 
fects used jointly by husband and 
wife, as such property is considered 
as part of the estate of the husband 
and therefore taxable in his estate. As 
deductions, the Federal Government 
allows an initial exemption of $50,000, 
also life insurance payable to a spe- 
cific beneficiary, not exceeding $40,000. 
The estate is entitled to a deduction 
of an amount equal to the value of any 
property received by the decedent as 
a share of the estate of any person who 
died within five years prior to the dece- 
dent, on which share the due esta‘e tax 
was paid. Also among the more impor- 
tant deductions allowed are all be- 
quests for exclusive public purposes, 
such as charitable or religious organi- 
zations. 

Taxation of Income Policies 

Frequently men object to the plan of 
leaving a large amount of life insurance 
money to their wives because of the 
inability of those beneficiaries of in- 
vesting the money wisely. This is 
overcome by providing that the insur- 
ance company, upon the event of the 
death of the assured, pays to the bene- 
ficiary a fixed amount over a period of 
years or for life. These payments are 
made by the company on the annual 
installment basis for a definite number 
of years, or for the life of the bene- 
ficiary, in which case the payments are 
made on the monthly plan. 

Since the Federal Estate Tax pro- 
vides that all life insurance in excess 
of $40,000 be taxed, it becomes neces- 
sary to determine the present worth of 
these installment or income policies, 
The method used in computing these 
values is.as follows: 

An installment policy provides $8,000 
to be paid at the beginning of each year 
for ten years after the death of the as- 
sured. Since $8,000 is paid immedi- 
ately, that amount must be included for 
its full value. The present worth of $1 
payable at the end of each year for 
Subsequently 


nine years is $7,435.33. 


nine years is valued at $9,482.33. 


$8,000.00 paid at death. 
$59,482.64 present value of install- 
ments. 





$67,482.64 to be reported in the U. 
S. Estate Tax. 


Or in the case of a policy which pro- 
vides for the annual payment of $1,000 
at the beginning of each year for a 
period of eight years and a single sum 
of $70,000 at the end of that time. By 
a similar process we find that $1 paid 
at the end of each year for seven years 
is $6,002.05. Therefore $10,000 so paid 
has a present worth of $60,020.50. Also 
the present value of $1 paid at the end 
of eight years is $7,306.90, and so $70,- 
000 so computed is now worth $51,- 
148.30. Complete tabulations: 


$10,000.00 paid at death. 

$60,020.50 present worth of install- 
ments. 

$51,148.30 present worth of final 
payment. 


$121,168.80 Total sum to be reported 
in U. S. Estate Tax. 


Suppose we have the case of a man 


“whose policy provides a life income for 


his beneficiary of $5,000 per annum. 
The present value of $1 paid at the end 
of each year of the life of a person is 
dependent on the age of the person re- 
ceiving the money. Let us assume the 
beneficiary’s age as that of fifty years. 
The present worth of $1 so paid to a 
person age fify for life is $12,470.32. 
The present value of $5,000 so paid is 
— The sum reportable is there- 
ore: 


$5,000.00 paid at death. 
$62,351.60 present value of install- 
ments. 


$67,351.60 Total. 


It must be remembered $40,000 should 
be deducted from the above amounts 
compu‘ed, This is the exemption al- 
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lowed under the law by the Federal 
Government. 

The historical record of the majority 
of large estates has shown that the 
cumbersome inheritance and _ estate 
taxes imposed, seriously depleted the 
value of that estate. There was ap- 
parently no avenue of escape from the 
payment of the taxes and therefore it 
became necessary to procure a remedy. 
The medium for adjustment was finally 
located in life insurance and by its use 
it becomes possible to leave the estate 
intact. The amount of insurance neces- 
sary can be determined by referring to 
both the state and federal tax tables. 
It should also require some careful 
mathematical analysis so as to procure 
the future value of a given estate. This 
is computed by taking its present value 
as a basic factor and then making al- 
lowance for subsequent growth and 
financial expansion. So once again we 
find that life insurance has answered 
an urgent need in our economic system, 
this time as an offset to the inheritance 
tax. 





THAT COLLINS SERVICE PLEASES 





Oklahoma City. 


Issue $500,000 of 8% 


the country. 


IS proved conclusively by the fact that increased 
sales to insurance companies has made it necessary to 


Erect a Modern Fire-proof ._Home Office Building in 


Increase our Sales Office in Chicago and occupy quarters at 
205 North Michigan Avenue. 


Accumulative Preferred Stock, 
which becomes a first lien on the entire assets of the com- 
pany. This preferred stock participates equally with com- 
mon stockholders on all dividends paid in excess of 8% 
and may be retired at the end of three years at 104. 


Establish a Special Service Department for insurance 
clients, to co-operate with them in their work throughout 


Thirty-seven years without a dollar loss to any 
investor, or without anyone taking title to any loan 
sold them, commends this company to you. 





SALES OFFICE: 
205 N. Michigan Ave. 
Chicago 


THE F. B. COLLINS INVESTMENT COMPANY 


(Members Farm Mortgage Bankers Association of America) 


“1921” 
The Largest Volume of Business in Its 37 Years 


HOME OFFICE: 
Oklahoma City 
Okla. 











Woods Veterans In 
Annual Meeting 


ADDRESSED BY W. J. GRAHAM 





Women’s Associate Membership of 
This Legion Formed With 
Sixty-five Members 





The Edward A. Woods Company, ger- 
eral agents for the Equitable Life As. 
surance Society of the United States. 
held its annual Veteran Legion meet. 
ing, Friday evening, November 25. 

Wm. J. Graham, second vice-president 
of The Equitable, was the principal 
spcaker, his subject “The Trend Of The 
Future” dealing with the field for and 
the unlimitless possibilities of life in- 
surance and the life insurance agent. 

The Woods Company Veteran Legioa 
was organized in 1907 and has, probably 
more than any other factor, been in- 
strumental in developing and advancing 
that spirit of helpfulness, of kindly 
brotherhood and assistance which has 
so strongly characterized and been re- 
sponsible for the great success of the 
Agency. 

All members of the field and office 
forces who have been with company 
five or more years are eligible for 
membership. At present its member- 
ship includes nine who have -been with 
the company over twenty-five years, 
fourteen over twenty years and twenty- 
one over fifteen years. All the mem- 
bers participate in the earnings of the 
company. Since its inception, there 
has been distributed to 203 members a 
total of $81,635.00. 

In 1920, in order to form a closer 
bond between the insurance agent’s en- 
deavor and his family, the Women’s 
Associate Membership of the Veteran 
Legion was formed. It consists of 
those members of the agents’ families 
who have taken an active interest in 
the affairs of the company. Its mem- 
bership totals sixty-five. 





THIRTY YEARS WITH PRUDENTIAL 

Patrick F. Kielty, superintendent of 
the Prudential in Wilkesbarre, was 
honored by the officers and agents of 
the company last week when he cele 
brated the completion of his tiirtieth 
year with the Prudential. George W. 
Munsick, second vice-president of the 
Prudential, presented Mr. Kiel‘y with 


- a jeweled badge, emblematic of ‘aithful 


service. The agents presente: their 
popular superintendent with a bunch of 
thirty American Beauty roses. 





PENN MUTUAL CELEBRATION 

Plans are now being made for the 
celebration of the 75th anniversary of 
the Penn Mutual Life Insurance Com- 
pany to be held at the home ocilice in 
Philadelphia on May 25, 1922. An agen- 
cy convention is to be held in connec 
tion with the celebration, and cligibil- 
ity for the attendance of field men will 
depend upon production between No 
vember 1, 1921, and April 30, 1922. 
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Founded 1865 


The Provident Life and Trust 
Company of Philadelphia 


(Pennsylvania) 





therein all hope for America lies.” 


the provision for his own old age. 


Vice-President Coolidge says: “Look well then to the hearthstone;  , 


The man who is looking well to his hearthstone is very apt to take 
out an endowment policy. It will carry out his purposes for his home 
if he dies, and it will also keep the fire on his hearth in his own old age. 

And it is an unselfish policy, for it does not shift upon his children 








Fourth and Chestnut Streets, Philadelphia, Pa. 








Blackburn Files Tax 
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Brief in Washington 


HAS TO DO WITH DISABILITY 





Trying to Iron Out Inconsistency On 
Part of Tax Officials; Result 
of Trip 





Thomas W. Blackburn, secretary and 
counsel of the American Life Conven- 
tion, has just filed with the Bureau of 
Internal. Revenue at Washington a 
brief in regard to the taxation of double 
indemnity and permanent disability 
features of life insurance policies, a 
question which is of. vital interest to 
life insurance companies all over the 
country on account of the demands 
which have been made recently by in- 
spectors of the Treasury Department 
and the wide variations in these de- 
mands in various sections. 

In Oregon demand was made for 8 
cents per $100 on the face of the policy 
for double indemnity and a like amount 
for the total disability benefit, in addi- 
tion to the 8 cents on the policy proper, 
making in all 24 cents per $100 of the 
face of the policy. In Indiana it is 
uderstood that a demand was made 
fr 1% upon the premiums charged 
for these so-called accident benefits, 
applying the casualty tax to the life 
policies, this being in addition to the 
§ cent tax on the face of the life 
policy. 

Separate Taxation 

The situation has been clarified some- 
what as a result of a recent visit to 
Washington by Mr. Blackburn. He 
states that the Treasury Department is 
now inclined to hold and has held in 
the Oregon case that where the policy 
provides for life, disability and acci- 
dental death benefits it is to be re- 
garded as a combined life, health an‘ 
accident policy and each feature must 
pay separate tax. Double indemnity 
would be taxed the same as the princi- 
pal policy, that is 8 cents per $100 
additional. 

On the additional accidental death 
benefit, the department is inclined to 
hold that it increases the life policy 
by the amount of the benefit, whether 


the benefit is set out in the main 
policy or by rider. It is inclined to 
treat total permanent disability, 
whether a part of the policy or in- 
cluded by a rider, as a casualty con- 
tract upon which 1 cent tax on each 
$1 or fraction thereof of premiums 
should be paid. 

Mr. Blackburn’s contention is that in 
fixing the 8 cent tax on liife policies, 
Congress intended to include all fea- 
tures of those policies and that no ad- 
ditional taxation was contemplated. He 
says that the department appears to 
be making an honest inquiry and wishes 
that the issue between collectors and 
companies remain in status quo pending 
hearing and determination of all ques- 
tions. The} issue has never before 
been brought directly to the attention 
of the department for ruling except in 
isolated individual cases,and the depart- 
ment requested that he file a brief cov- 
ering all features of the controversy, 
after consideration of which it will 
rule finally on its interpretation of the 
law. 

Can’t Be Taxed as Casualty Policies. 

In his brief which is fully supported 
by citations of authority, he contends 
that life insurance policies are taxed 
in a well defined class for taxation pur- 
poses and can not be taxed as casualty 
policies under any circumstances; that 
Congress realized it was taxing life in- 
surance at a very high rate and there- 
fore placed life insurance in a class 
by itself, intending that whatever poli- 
cies were commonly written by life 
insurance companies should be taxed 
as life insurance policies at the 8 cent 
rate, regardless of the premium charged 
and regardless of special contingencies 
reducing or increasing the amount to 
be paid to the beneficiary. 

He points out that life insurance is 
defined by statutes, text writers and 
the courts as insurance upon the lives 
of persons and any and all insurance 
appertaining thereto, including disabil- 
ity. Life insurance is taxed separately 
and at a higher rate of tax than other 
insurances, paying under the 8 cent 
provision from two to twenty times the 
tax imposed upon casualty insurance. 
considering the ratio of the two forms 
to the premium charged. A casualty 
company can write double and triple 
indemnity for a special form of acci- 
dent without adding one penny to its 
tax. 
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For Over Seventy Years 


On August 1, 1851, the Massachusetts Mutual issued its first policy. 
From that day to this its constant endeavor has been to furnish the best 
possible life insurance protection at the lowest possible net cost. That 
it has sueceeded is shown by the enviable reputation which the Company 
enjoys among those who buy insurance and among those who sell it. 
Efficient service and a square deal for everyone have been its watch- 
They will be its watchwords throughout 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 





MUTUAL 











LIFE INSURANCE COMPANY 


OF BOSTON. MASSACHUSETTS 
In Business Since 1862 


Insures all classes of selected lives, issuing policies on the ordinary, in- 
termediate and industrial plan at all ages. It also insures against total 
and permanent disability. Policies of the company are made secure by 
reserves maintained on the highest standard, with additional contingent 
reserves providing protection against all emergencies. 
Advice on any matter relating to Life Insurance is Available at any 
time through the Agencies or Home Office of this Company. 
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Life insurance contracts, he shows, 
are unilateral contracts dating from de- 
livery to the end of the life insured 
on ordinary policies, and while renewal 
premiums are required, these renewal 
premiums do not make new contracts, 
but are contributed by the policyholder 
for the purpose of carrying out the 
life-long contract. The contingent ben- 
efits run with and are dependent upon 
the main contract and are non-can- 
cellable so far as the life company is 
concerned until they expire by death 
or limitation. The riders providing 
additional benefits are not casualty pro- 
visions, but special life insurance con- 
tingencies, and run with the life policies 
and are benefits appertaining to lives 
of persons, payable only under ex- 
traordinary conditions. 

He says that there is no more merit 
in the suggestions that these benefits 
are accident insurance, taxable under 
the casualty provisions, than in the 
suggestion ‘that the death benefits under 
an ordinary accident policy are life 
provisions taxable under the life insur- 
‘ance provision of the revenue law. 





KANSAS CITY APPOINTMENT 

George L. Hunt, superintendent of 
agencies of the Guardian Life Insur- 
ance Company of America, announces 
the appointment of Lawrence J. Mc- 
Govern as manager of the Kansas City 
— of the Guardian, effective Decem- 

er 1. 

For the last five years Mr. McGovern 
has been agency organizer for the New 
York Lifé at Duluth, Minn, His entire 
insurance experience has been with 
the New York Life, and since joining 
that company in 1905 Mr. McGovern 
oon, held various positions of responsi- 

ity. 





JOIN A. L. C. 

Within the month the following com- 
panies have been admitted to member- 
ship in the American Life Convention: 

Marquette Life, Springfield. 

Detroit Life, Detroit. 

_— & Casualty Insurance Co., Nash- 
ville. 

H. R. Cunningham, president of the 
American Life Convention, has appoint- 
ed standing committees for the year. 





Think failure and you will fail; think 
success and you'll become one. 









BACK FROM LONG TRIP 





T. Louis Hansen and George L. Hunt, 
of Guardian Life Insurance Com- 
pany, Visited West and South 





Vice-President T. Louis Hansen and 
Superintendent of Agencies George L. 
Hunt of the Guardian Life Insurance 
Company of America, are back at their 
desks at the Home Office in New York, 
following a two weeks’ visit to a num- 
ber of the company’s agencies in the 
West and South, 

The Guardian officials visited in turn 
the agencies at Chicago, Ft. Smith, Ar- 
kansas, St. Louis, Evansville, Ind., and 
Louisville. Their presence was the 
occasion for special agency meetings 
at these points, where Mr. Hansen and 
Mr. Hunt addressed enthusiastic gath- 
erings of Guardian representatives. At 
Ft. Smith a special luncheon was ten- 
dered them and John M. Andrews, the 
Guardian’s local manager, by the offi- 
cers of the Chamber of Commerce, at 
which Mr. Hansen was called upon to 
discuss present business conditions. In 
the course of his remarks Mr, Hansen 
called these Ft. Smith business men’s 
attention to the growth and expansion 
of their own city, which he has observed 
through periodical visits over a number 
of years. Mr. Andrews is one of the 
most prominent business men in Ft. 
Smith. In honor of his many years’ 
leadership in civic affairs the public 
athletic field of the city has been 
named “Andrews Field.” 

The Guardian officers report a grow- 
ing feeling of optimism for the future 
business outlook in the sections visited. 





LIVE LONGER IN FRANCE 





Talk Among Actuaries There of New 
Mortality Table, Says De- 
spatch to “Times” 





People are living longer in France 
than formerly, say French actuaries, 
one of whom was interviewed by the 
New York “Times.” Out of every 1,000,- 
000 children born 36,015 die in their 
first year. The mortality then drops 
to the age of 15, when it rises slowly, 
reaching the highest point at age 60. 
Then it remains stationary until age 
72 and slowly falls. Modern hygiene 


has resulted in considerable decrease 
in infant mortality. 








Confidence - Ability - Service 


The Splendid Record of the Past Year is a Challenge that will 
be met by every Fearless Agent who Grasps the Fact that 
Nothing can Defeat Diligent and Honest Toil. 


1921 Will Reward Workers, but not Shirkers 


New England Mutual Life Insurance Co. 
87 Milk Street, Boston 


Seventy-seven Years of Faithful Service 
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Disability Provisions 
Of John Hancock Life 


RULES GOVERNING PAYMENTS 





$25,000 is Limit; May Be Applied to 
Existing Policies; Complete 
Explanation 





The disability provisions of the John 
Hancock Mutual Life Insurance Com- 
pany will not be granted in connection 
with term, joint life, or continuous 
monthly income policies but policies in 
force, excepting those on women and 
those persons who are covered under 
the above plans will be admitted 
through the issue of,a disability sup- 
plement, In “The Signature,” the com- 
pany’s rules and conditions covering 
the disability provisions are ably set 
forth as follows: 

Disability Occurring Before Age Sixty 

If the insured becomes totally and 
permanently disabled before reaching 
age sixty no further premium payments 
will be required during the continu- 
ance of such disability, subject to the 
conditions outlined, and monthly pay- 
ments equal to one per centum of the 
face amount of the policy will be made 
to the insured beginning on receipt of 
due proof of such disability, without 
deduction from the amount payable 
under the policy at the death of the 
insured or the maturity of the policy 
as an endowment. 

Policy Amount at Death or Maturity— 
At the death of the insured or the 
maturity of the policy as an endow- 
ment, during the continuance of the 
disability, the amount payable will be 
the face of the policy plus any out- 
s anding additions, less any existing in- 
debtedness. Premiums waived and dis- 
ability payments will not reduce nor 
affect the manner of payment or the 
dis ributions of surplus or the non- 
forfeiture values as provided in the 
policy. 

Disability Occurring After Age Sixty 

After the insured reaches age sixty, 
then, in case of total and permanent 
disability, no premium payments will 
be required during the continuance of 
such disability, and the premiums in 
such case will be waived, each such 
waived premium reducing the insur- 
ance. The amount of premiums waived 
from year to year will decrease in pro- 
portion to the reduced amount of in- 
surance. 

Policy Amount at Death of Maturity— 
In case the insured should die or the 
policy mature during the continuance 
of disability, the amount payable would 
be’the face of the policy as reduced by 
the premiums waived, plus outstanding 
additions, and less any existing indebt- 
edness. 

Non-Forfeiture Values—Whenever the 
insurance is reduced by waiver of pre- 
miums in case disability occurs after 
age sixty, the non-forfeiture and loan 
values will be reduced proportionately. 

General Conditions 

When in Effect—The benefit will be 
in effect upon payment of the first dis- 
ability and policy premium or regular 
instalment, but if the disability benefit 
provision becomes operative in the first 
policy year, payment of any unpaid bal- 
ance of the regular and disability pre- 
mium for the first policy year will be 
required. 

Disability not Operative—The dis- 
ability benefit provision will not be 
operative if there is any premium in 
default, or, if the policy is being con- 
tinued as paid-up or extended insurance 
under its non-forfeiture provisions. 

Proof of Continued Disability—The 
Company may require proof of the con- 
tinuance of the disability, but not 
oftener than once a year. 

If the insured shall fail to furnish 
such proof, or shall so far recover as to 
be able to perform work of any kind 
for compensation, gain or profit, the 
disability benefit: will be discontinued. 


Disability Premium Rates—The pub- 
lished rates apply only to new issues 
and not to policies already in existence 
upon which regular premiums have 
been paid. 


Payment of Disability Premiums— 
The disability premiums are payable 
with and as a part of the regular an- 
nual, semi-annual or quarterly premium 
on the policy. They cannot be accepted 
unless in connection with such regular 
premium, 

Disability Premiums Cease—These 
premiums will not be payable after age 
sixty, nor beyond the term of premium 
payments as provided in the policy. 

For Example—On a ten payment life 
policy, issued at age fifty-four, ten reg- 
ular annual premiums will be payable, 
but only six annual disability premiums, 

On a twenty payment life policy, is- 
sued at age forty-five, twenty regular 
annual premiums would be payable, but 
only fifteen annual disability premiums. 

Discontinuance of Disability—The 
disability premium may be discontinued 
at any policy anniversary upon ‘request 
by the insured, and the presentation of 
the policy to the Company for cancella- 
tion of the disability benefit provision. 

Limitations—The limitations applica- 
ble to the disability benefit provision 
are as follows: 

(1) It will be granted only to stand- 
ard risks, where no impairment exists 
which would necessitate a modification 
of age, plan or amount applied for. 

(2) Twenty-five thousand dollars 
($25,000) will be the limit allowed upon 
this plan. Thus a man may seek or 
carry $50,000 with this Company, but 
the disability feature will apply to $25,- 
600 only. This $25,000 must be the 
exact sum total of one or more policies. 
If a person is insured for $30,000 under 
three $10,000 policies, the disability 
feature would apply to $20,000 only. If 
insured for $27,000 under one $15,000, 
and one $5,000, and one $7,000 policy, 
the disability feature would apply (if 
they are contracts that will permit dis- 

ability benefits) to two policies only, 
the $15,000 and the $7,000, the $15,000 
and the $5,000, or the $5,000 and the 
$7,000. 

(3) It will not be granted in connec- 
tion with term, joint life, or continuous 
monthly income policies. 

(4) It will not be granted in the case 
of those persons whose occupation or 
surroundings involve additional hazard 
either from disease or accident. 

(5) Persons in the military or naval 
service, the militia or the National 
Guards in active service, aeronauts, or 
persons included in the list of pro- 
hibited, doubtful and restricted risks, 
as set forth from time to time by the 
Company, are not acceptable under this 
provision. 


Incorporated 
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THE CONNECTICUT MUTUAL 
LIFE INSURANCE COMPANY 


Hartford 
1846 


Seventy-Fifth Anniversary 


shows 


an unsurpassed record of liberal 
and upright dealing in service to its 
policyholders and unswerving de- 
votion to the highest principles of 


life insurance. 
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(6) it will not be granted in the case 
of persons who are deaf mutes, or who 
have lost the use of one or both eyes, 
arms or legs. 

(7) It will not be granted to appli- 
cants ratable at over age fifty-four. 

(8) It will not be granted in the case 
of women applicants. 

Conditions Under Which Disability 
Provisions May Be Applied to 
Existing Policies 

Policies in force upon all who have 
been accepted on the plan and amount 
applied for, except upon women, and 
the other exceptions above noted under 
the head of “Limitations,” will be ad- 
mit‘ed to the privilege of this provision 
through the issue of a disability sup- 
plement, at the request of the insured 
(and assignee if any), upon presenting 
evidence of insurability, without ex- 
pense to the Company, satisfactory to 
the Company and approved at its Home 
Office, and upon the payment of dis- 
ability benefit premium dating from a 
policy anniversary, or any regular 
semi-annual or quarterly premium due 
date. No premium charge of less than 
a quarterly will be made, and it will 
be necessary that the benefits granted 
by the supplementary contracts shall 
take effect as of some regular premium 
due date. It may be discontinued at 
any anniversary, at the election of the 








In It 77th 
Year 


Policy of Protection Plus 


Pecuniary -far-sightedness is 
Preeminently STATE MUTUAL H 


Our agency organization places honest service rendered the acme 
of all insurance attainment. 
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STATE MUTUAL LIFE 
ASSURANCE COMPANY 
WORCESTER, MASSACHUSETTS 


B. H. WRIGHT, President 


D. W. CARTER, Secretary 


STEPHEN IRELAND, Superintendent of Agencies 





insured, upon due surrender of the sup- 
plement to the Company. 

By this it will be understood that the 
insured under policies already issued, 
or hereafter issued without the dis. 
ability benefit provision may, neverthe- 
less, secure the provision by complying 
with the conditions herein outlined. 

Disability Premium Rates on Exist- 
ing Policies cannot be furnished in ad- 


vance, but must be applied for from § 


Home Office in each instance. 

Evidence of Insurability—Policyhold- 
ers who are eligible to receive the dis- 
ability supplement according to the 
above recited conditions, will be sub- 
ject to the following rules regarding 
evidence of insurability: 

On policies issued not more than 
sixty days prior to the making of the 
application for the supplement, merely 
the statements of health and insura- 
bility required on the face of the ap 
plication for the disability supplement 
will be required. On policies dated 
more than sixty days prior, the medical 
examiner’s report on the back of appli- 
cation for the disability supplement will 
be required. 

Medical Examination Fee—The fee 
for examination, when required, before 
attaching the disability benefit supple- 
ment to existing policies is fixed at $3. 
This sum must be collected by the 
agent, and by him transmitted to the 
Company, the Company to pay the fee 
to the examining physician. 

Receipt for ‘Medical Examination 
Fee—When the agent collects the fee 
he should give a receipt therefor on the 
form attached to the application for the 
disability supplement. 


METROPOLITAN ANNEX 

The current issue of “Architecture 
and Building” of this city, published 
interesting pictures of the new Metro 
politan Annex Building, which occupies 
the site once the church of Charles H 
Parkhurst. 

D. Everett Waid, the architec: of the 
new Metropolitan Building, reretted 
the necessary destruction of the 
church, tried to find some organization 
whieh would take it and re-erect it on 
another site for a church, or possibly 
a bank. He was successful in that a 
portion of the material was used in the 
“Hartford Times” Building. As the 
church was taken down each piece of 
terra cotta was numbered according to 
an arranged scheme. 


E. A. WOODS FIGURES 

The E. A. Woods General Agency in 
Pittsburgh had 122,394 policies in force 
at the beginning of this year for $259, 
243,909; and 367 agents under contract. 








‘In 1920 it paid for more than $43,000; 
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Two Companies Favor 
Part-Time Resolution 


NEW YORK LIFE AND PHOENIX 








But Doesn’t Go Far Enough, Says Lind- 
say; Russell Sees Bigger Question 
Loom Up 





From the New York Life and the 
phoenix Mutual (in response to requests 
from this paper) there have been re- 
ceived statements relative to the part- 
time resolution passed by the Life Un- 
derwriters’ Association of New York. 

L. Seton Lindsay,. superintendent of 
agencies of the New York Life, said: 

“We heartily endorse the resolution 
passed by the Life Underwriters’ Asso- 
ciation of New York, looking towards 
the limitation of part-time agents. Our 
only criticism would be that it does not 
go far enough, but nevertheless, as it 
is a step in the right direction, towards 
protecting the whole-time life insurance 
salesman from the one case man and 
the part-time agent who has no serious 
intention of really entering the business, 
we concur.” 

Winslow Russell, vice-president and 
agency manager of the Phoenix Mutual 
Life, said: 

“Our first statement would be one of 
the fullest sense-of appreciation of the 
efforts of that group of underwriters, 
who are fighting against such fearful 
odds, to clear up a condition in New 
York City which any student will find in 
existence. 

“After all, however, does the real so- 
lution lie within the power ot the field 
men? Our view upon this question is 
so well known that those who agree 
with it will commend while others will 
condemn. 

“There is a simple solution! A Dis- 
armament Conference in life insurance, 
held in New York City over New York 
City conditions might resolve that vol- 
ume of new business was not the sole 
test of accomplishment. If the dele- 
gates to such a conference might once 
more have a ‘Hughes’ Method’ adopted, 
avery simple agreement might be ar- 
rived at—under which every one repre- 
sented would seek a means to trace life 
insurance commissions through to their 
final resting place, and perhaps stop all 
the leaks. 

“But the real question is not ‘part 
timeism’ in New York City. It is 
‘Where are commissions going on mil- 
lions of business that belong to the men 
in New York City who desire to call 
life insurance a real profession?’ That 
involves more than the part-time ques- 
tion.” 


In a letter sent out this week about 
the part-time resoluion of the Life 
Underwriters Association of New York 
President Homans says in part: 

“Will you please indicate your will- 
ingness to conform to the letter and 
spirit of this resolution, by signing one 
copy and by returning it immediately 
to the executive secretary of the asso- 
ciation, Elton Bragg, 177 Broadway, 
New York City? The other copy is for 
your reference and guidance. 


“In signing this resolution, you are 
not necessarily indicating your own 
conviction that it is the best resolution 
that the association could have adopted 
in the premises, nor that it embodies 
your own business ideals. You are 
merely agreeing, as stated above, to 
conform in the conduct of your busi- 
hess to the letter and spirit of the reso- 
lution as far as it goes. In framing 
this resolution the Executive Commit- 
tee endeavored to prescribe a course 
of action upon which all parties could 
agree.” 





FIRST IN THE FIELD 
As usual the Illinois Life is first in 


the field with a calendar for the new 
‘year : $0 


S. H. Wolfe Gets Title 
Of Brigadier-General 


IN FINANCE RESERVE CORPS 





Work He Did for War Risk Bureau 
And Other Government Activities 
Described 





S. Herbert Wolfe, the New York 
actuary who stands in the front rank 
of his profession, received congratula- 
tions this week in his appointment by 
President Harding as Brigadier-General 
on the Finance Reserve Corps. The 
Senae confirmed the appointment. 
The following is an extract of his 
service record: 


“Shortly after the declaration of war 
Colonel Wolfe applied for and received 
a commission as captain, Quartermas- 
ter Reserve Corps, and was assigned 
to duty in Washington in the office of 
the cantonment division. Colonel Wolfe 
is an insurance actuary in civil life 
and one of the best known in this coun- 
try, and his equipment was immediate- 
ly called into play in connection with 
the insurance interests involved in the 
construction of the cantonments. Gen- 
eral Littell, at that time in charge of 
such construc‘ion, states that Colonel 
Wolfe was personally responsible for 
saving to the government something 
more than $500,000 by his intimate 
acquaintance with insurance matters. 


“While on duty in the cantonment 
division he was called upon to assist 
the commission which, under the direc- 
tion of the Secretary of the Treasury, 
was formulating a measure to provide 
for the dependents of soldiers and in- 
surance for commissioned officers and 
enlis‘ed men, and resulted in the War 
Risk Insurance Act, which became a 
law October 6, 1917, On the comple- 
tion of that work he was sent to Can- 
ada and afterward to England and 
France as the special representative of 


the Secretary of the Treasury to study 
relief and compensation systems of the 
Allied governments, and while in France 
on that duty put in effect in the Ameri- 
can Expeditionary Forces the provis- 
ions of the War Risk Insurance Act, 
which became a law while he was 
abroad. 


“Returning to this country, he was 
detailed as the special representative 
of the Secretary of the Treasury in 
connection with the workings of the 
Bureau of War Risk Insurance and was 
responsible for the institution of many 
procedures and reorganizations that re- 
sulted in relieving to a great extent the 
congested condition that existed there 
at the time. 

“On the conclusion of that work he 
was detailed in the office of the Direc- 
tor of Finance and made Assistant 
Director and executive officer. To this 
task he brought a splendid equipment 
and a familiarity with financial prob- 
lems that proved of the greatest as- 
sistance.” 





FORMS WILLIAM N. COMPTON, INC. 





Former General Agent of John Hancock 
Mutual Life to Do General 
Brokerage Business 





William N. Compton, for many years 
general agent of the John Hancock Mu- 
tual Life for New York City, who re- 
signed in June, has re‘urned to the city 
after a four months’ vacation. Mr. 
Compton has organized William N. 
Compton, Inc., for the purpose of con- 
ducting an independent general life in- 
surance brokerage business, and is at 
present endeavoring to secure offices in 
the downtown district. He has had 
many years-of experience, thoroughly 
understands all phases of life insurance, 
has a wide circle of friends, and in this 
acquaintance are many insurance men, 
including brokers. He will undoubtedly 
write a large volume of business. 
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It didn’t ‘‘just happen’’ 


The more than $100,000,000.00 of New Business written by 
the Missouri State Life Field Men in 1920 is the result of 
several very well defined causes, a few of which are given 
below. This great achievement was made possible 


-—Liberal and Adaptable Policy Contracts both 
non-participating and participating. 


—Provisions for Sub-Standard Risks. 
—Extension of Limit on one Life to $300,000. 


—Sales Service Department. 
—Liberal Contracts to Agents. 


A 1921 Forward Step—Accident and Health Department 


| In our Expansion Program, just started, we 
have room for well equipped leaders. Nego- 





Home Office Specialists 


Home Office 
Saint Louis, Mo. 

















ERTASTING 


Connecticut General 
Featuring Group 


AGENTS ASKED TO RUSH IT 








Letter on Subject From President 
Huntington; Why Coverage Should 
Be in Demand 





The November “Bulletin” of the Con- 
necticut General features group insur- 
ance and it has a statement to agents 
from both President Huntington and 
Vice-President Bulkley, the latter ask- 
ing agents to use their best efforts on 
group during November and December. 
President Huntington says: 

“When one considers how simple and 
how useful group insurance is, the ques- 
tion arises why was it not started fifty 
years ago instead of ten. The answer 
is that the value of life and disability 
insurance was not appreciated as uni- 
versally fifty years ago as it is ‘now, 
and the relations between employer and 
employes were somewhat, more per- 
sonal and perhaps less systematized 
than at present. 

“Group insurance was devised to meet 
a demand for a systematized method 
by which an employer could see to it 
that the wage did not stop immediately 
upon the death or the disability of an 
employe. Before group insurance, when 
an employe died or became disabled, 
the employer either turned his face 
away and forgot as soon as possible 
the misery and poverty that was com- 
ing to the family or he dug down and 
temporarily relieved it, usually out of 
his own pocket. In either case there 
was something lacking in the way the 
situation was met. An employe’s fam- 
ily were either suddenly thrown out 
upon the world with no support or were 
relieved by private charity. No wonder 
that corporations and firms were look- 
ing for some other way. 

“In group insurance the other way 
has been found. It is perfectly simple. 
Everybody can be taken under its pro- 
tecting wing, those who need it most 
on account of their poor physical con- 
dition as well as those who could pass 
a searching examination. 

“In canvassing for it," the matter 
should be put forth as simply as pos- 
sible. The average cost is about $10 
per $1,000 per annum and all the em- 
ployer has to do is to furnish a census 
of the employes according to specifica- 
tions given him by the Home Office and 
we will attend to the rest of the detail. 
Our bookkeeping methods are simple 
and clear, and our aim is to give the 
most prompt and efficient service. The 
question for any employer to ask him- 
self is not whether he can afford it, 
The slight addition to the wage scale 
is almost imperceptible. Can he afford 
to go without it?” 





David Franklin Houston, president of 
the Bell Telephone Securities Company 
of New York, has been elected to the 
directorate of The Prudential Insurance 
Company of America. He fills a va- 
ecancy in The Prudential Board caused 
by the death last April of Moses Taylor 
Pyne. Mr. Houston, between 1913 and 
1920, was both Secretary of Agriculture 
and Secretary of the Treasury, and prior 
to that time was interested in educa- 
tional work in South Carolina, Texas, 
and Missouri. He was born in North 
Carolina i. 1866 and is a Harvard grad- 
uate. In 1902 he was made president of 
tue Agricultural and Mechanical Col- 
lege of Texas, and three years later was 
chosen. president of.the University of 
Texas, going from there to the Chan- 
cellorship of Washington University, St. 
Louis, in 1908 where he remained until 
summoned to the Wilson Cabinet. Up- 
on the advent of the Harding adminis- 
tration Mr. Houston came to New York 
and identified himself with the Bell Tel- 
ephone Securities Company. 





James F. Halley, of the Missouri 
State Life, St, Louis, insured seven 


lives last week for a total of $65,000, 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 








aes 


“One of the first things 
the salesman must learn 
is to forget his own likes 
and dislikes, and see 
with the eyes of the man 
to whom he would sell. And that is 
also one of the first things that a life 
insurance salesman. should learn,” urges 
George T. Dexter, second vice-presi- 
dent of Mutual, in the current issue of 
“Points.” He goes on td show that the 
prospect is aot interested in the techni- 
cal clauses of the contract, which are 
incomprehensible except as a legal 
necessity for his protection, and con- 
tinues: “There are just three things 
that immediately touch your life. One 
of them is that your family would be 
in a fix if you should suddenly go, and 
life insurance can change that to your 
satisfaction. Another is that if you 
should be totally and permanently dis- 
abled and lose your income, you and 
your family would be in a bad fix, and 
life insurance can change that to your 
satisfaction. The third is that when 
you are old and are no longer able to 
work, you may be in a fix, if life has 
not been kind to you during your pro- 
ducing years, and life insurance can 
change that to your satisfaction.” 

This is the story which gains and 
grips the attention, and arouses the 
prospect so that he will say, “I'll take 
it,” and it is the winning method of the 
foremost salesmen, according to the 
author’s conclusions. 


What 
Grips 
the Prospect 





BUSINESS 20% UNDER 1920 





Statement by William J. Graham of 
Equitable to Connecticut Life 
Underwriters Association 





Forty-five insurance men attended 
the luncheon and meeting of the Con- 
necticut Life Underwriters Association 
held at the Country Club, Waterbury, 
November 15, 1921. President Hartstall 


called on Mr. Hoffer, state manager of ~ 


the Equitable Life Assurance Society, 
to introduce the ‘speaker, William J. 
Graham, second vice-president of the 
Equitable Life Assurance Society. 

Mr, Graham, after explaining two 
amusing incidents which almost pre- 
vented him from being present, likened 
the great work that is now being done 
by the life underwriters of the country 
to the Armament Reduction Conference 
which is now sitting in Washington— 
both are underwriting a peace policy. 
We were striving for a brotherhood 
among men—the relief of distress, 

Speaking of “Our Job,” Mr. Graham 
asked this question: ‘What is the re- 
lation of employer, employee and the 
public?” He said, “They all meet in 
life insurance.” As to the exact man- 
ner in which life underwriters were 
functioning, the speaker referred to 
the security of the life underwriter’s 
job and of the life insurance business. 
“The life insurance business is the only 
business in America living on its inter- 
est increment.” 

Business this year is probably run- 
ning about 20% under that of last year. 
In 1918 written business was $2,900,- 
000,000. Should we go back 20% this 
year, we would still be showing an in- 
crease of 154% over 1918. Life insur- 
ance has paid back to policyholders 
and their beneficiaries $197500,000,000. 
Of this amount $3,000,000,000 was paid 
back in the last five years. The death 
rate today was abnormally low, lower 
than last year. The companies today 


were in a tremendously strong position. 
Between life-insurance and thrift there 
was no competition, 
closing said: 
“Gentlemen, we need courage, we 


Mr. Graham in 


F. P. A. in the New York 
“Tribune” publishes a lot 
of good sense in his funny 
column. A few days ago 
he said it is pleasanter, 
and probably more successful and effi- 
cient to go through life trusting every- 
body than to tremble through trusting 
nobody. If you trust everybody you 
get a few disappointments, a few slaps 
and a lot of bad debts. If you trust 
nobody you get disappointments every- 
where, you remain unwedded, you 
haven’t any friends, and you are always 
paying out money to lawyers and 
others to prevent somebody putting 
something over you. 


s* * *# 


Crawford H. Ellis of 

Say Ellis the Pan-American, 

and Simmons says: “When you 

of Pan-American don’t know what to 
do, do something.” 

E. A. Simmons of the same company 

says: “You can better afford to lose 

your prospect’s business than you can 

afford to lose his confidence and re- 

spect.” 


Don’t Lose 
Trust in 
People 








need belief, we need pacemaking, I 
will leave with you this slogan: 


“Look up, not down; 

Look forward, not backward; 
Look out, not in, 

And lend a hand.” 


Mr. Graham’s speech made a great 
hit with those present, and he was 
accorded a rising vote of thanks. 





A TEACHER’S INQUIRY 
The president of the New York Board 
of Education is to be asked to inquire 
of the superintendent of insurance how 
many school teachers in the city have 
been licensed as part-time insurance 
agents and for how long. 
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Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST -STRONGEST, Southern Life Insurance Company 
Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1919: 
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Payments to Polleyholders pie barbeque’ «cake 
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Policyholders since Organization...............ssseesees 
JOHN G. WALKER, President. 
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“Position Wanted By 


A Widow” Saddest Ad 


Is IT FAULT OF AN AGENT? 








If She Had Been Protected By Insur- 
ance There Would Have Been a 
Different Story 





If agents read newspaper ads with 
as much intelligence as the editor of 
“The Prudential Weekly Record,” there 
would be more insurance written. 
Here’s the sermon that a “position 
wanted” ad, inserted by a widow, sug- 
gested to him: 

“You have seen many times in the 
daily papers an advertisement that 
started ‘Position wanted by a widow,’ 
and you have passed it over without 
considering it of much importance. 
‘Sort o’ commonplace like,’ as Jimmy 
Riley would say. It’s strange how we 
become accustomed to such things. 
The o'her night we saw it again, Posi- 
tion wanted by a widow, but followed 
by the information that she would take 
any kind of work, sewing, washing, 
any‘hing under the sun that her wo- 
man’s hands and strength could accom- 
plish. You see, it was necessary that 
she get work at once, because she had 
two children, two little tots, who had 
to be fed and clothed and sheltered. 

“All honor to that mother for wish- 
ing to keep her family together, to 
keep the kiddies under a mother’s 
wing. The mother-love was strong 
within her and she realized what a 
mother’s guiding hand meant to them 
in their tender years. 











period. 
tionary period. 
ability. 


anniversary. 


the insuring public. 








* eye ee. 
Improved Disability Provision 
Claim may be made us soon as disability occurs—no p:obationary 
Payments begin immediately on approval of claim—no proba- 
Monthly payments, lifelong, conditioned on permanence of dis- 
Immediate waiver of future premiums—no waiting until next 
Full amount of insurance aid when insured dies, without deduc- 


tion for disability payments or for premiums waived. 


This new disability Provision brings the service of America’s old- 
est legal reserve life insurance company still closer to the needs of 


For terms to producing Agents address 


| The Mutual Life Insurance Company 
of New York 
34 Nassau Street, New York 
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“Of course, it would have been easy 
to have sent them to a home, but she 
looked ahead, and while appreciating 
the comforts that an institution coulg 

provide, she knew the children would 
~ bereft of that grea‘est of life's ip. 
fluences, a mother’s love. 

“Position wanted by a widow. Do you 
for a moment suppose that on her bridal 
day even the thought that such an ad. 
would be necessary flitted across her 
memory? Oh, no; for you know bet- 
ter, Your wife had hopeful visions, a 
husband’s care and protection and a 
home. So did she. They looked upon 
life then as a beautiful dream. The 
husband was a strong, rugged man and 
steady. The children came and with 
them greater joys, but in the midst of 
their dream the husband and father 
went away, never to return. 

“Position wanted by a widow. The 
little woman dressed in black for the 
first time. Returning from the ceme- 
tery, she set her house in order. It 
didn’t take long; in fact, she was sur- 
prised to find their savings so small, 
and no life insurance. The future 
looked—O so vague, so dark, so ques- 
tioning! 

“Now she lives in two small rooms. 
Quite different from the old days. The 
little house, with its garden and roses, 
climbing around the door. But her 
case has lots of company. It’s too bad 
that it’s true, and all due to neglect— 
the husband’s or that of some one else. 

“Position wanted by a widow. Life 
insurance would have saved the day. 
A monthly income would have guaran- 
teed comfort, saved the home, educated 
the children. Yes, you have skimmed 
the ad. and let it go as one of the hap- 
renings of the day, but if it had read 
‘Position wanted by a widow whose 
husband died without life insurance,’ 
it would have held your attention, 
wouldn’t it? And it would have stated 
the truth. Whose fault was it that he 
didn’t carry it?” 





TO PLAY UP INSURANCE 





“The American Boy” Will Run Article 
by Armstrong Perry Covering 
This Subject 





“The American Boy,” a magazine 
published in Detroit, is to run a fea- 
ture article on “Insure and Be Sure” 
in its January issue. 

“This article explains the insurance 
idea in an elementary but very graphic 
way and emphasizes the many wndis- 
puted advantages of carrying such pro- 
tection, and of getting it early. It calls 
attention to the futility of being wit!iout 
the protection which insurance afiords 
at so small a cost. 

“It skillfully advances the thought 
that insurance salesmen should be w gn 
cbmed because of the real, lasting ) 
fit they confer through persuading oo 
ple to do the sensible and safe thing for 
themselves and for those dependent 
upon them. 

“It will leave our readers thinking, 
‘What kind of insurance shall I Duy— 


how soon can I get it?’ It will start 
many of them wondering whetliecr or 
not their fathers carry ample protec: 


tion to free their mothers. from the 
possibility of ever having to earn 2 liv- 
ing. It will start them speculating as 
to just what the chances of completing 
their education would be in case their 
fathers were to meet with an acvitlent.” 
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Marshall on Income Insurance 














This is the second instalment of a sum- 
mary of arguments for income insurance 
and objections to lump sum settlements, 
made by Edward W. Marshall, of the 
Provident Life & Trust. In the first in- 
stalment, recently published by The East- 
ern Underwriter, Mr. Marshall showed 
how service is rendered by income insur- 
ance to various types of individuals—the 
prospect whose interest is aroused by the 
“hynan interest” appeal; the beneficiary 
who is relieved of the risks involved in 
a lump sum sett!ement; the wealthy man 
whose plans are carried out with cer- 
tain'y and efficiency through a life insur- 
ance estate, Mr. Average Citizen, who ob- 
tains the maximum of protection for the 
premium he can afford to pay, and, last- 
ly, the holder of the small policy which 
must be stretched to provide the utmost 
protection possible, 

Income insurance is easier to sell. 
The writer has seen new agents start 
out with a rate book and a very slight 
knowledge of the benefits of income 
insurance alone and sell policies solely 
on the strength of the income appeal. 
Undoubtedly, income insurance pro- 
vides all salesmen opportunities wholly 
lacking in the lump sum form. The 
approach is novel today and at all times 
impelling because it touches the pros- 
pect’s interests. The sales talk can be 
filed with the best kind of selling 
points which the prospect must agree 
with and apply to his own circum- 
stances. The close links up the pros- 
pect’s ambitions and love of family with 
the policy which dispels uncertainty 
in such a safe and convenient way. 
The desire is thus created and the sale 
follows. The agent, too, is a beneficiary 
in the service rendered by income in- 
surance. 2 

This article will not deal with the 
relative merits of the continuous in- 
come plan and regular insurance wita 
an option. This question has been cov- 
ered elsewhere. Only remember this: 
In case of doubt, choose the option. 
Also, when selling a policy with the op- 
tion featured, describe it as income in- 
surance, and keep the lump sum option 
in the background. 

You have already read how income 
insurance reduces lapses and policy ad- 
vances because the policyholder can see 
how such a step would affect the de- 
sired income. You know, also, that in- 
come insurance encourages the taking 
of more insurance at a later date to 
insure that income at old age or death, 
which is seldom adequate. The agent 
thus profits at every stage and has the 
incentive of gain as well as the higher 
motive of real service to urge him to 
present income insurance. 


Service to the Institution of Life In- 
surance 


There are some thinking men who 
Say it is still a question whether 
the institution of life insurance as at 
present conducted has justified itself. 
They contend that it is still quite im- 
perfect, that the public need for protec- 
tion is not properly met and that the 
next two decades may see either the 
justification or the beginning of the end 
of the private life insurance business in 
Which we so wholeheartedly believe. 
Whether these critics are correct or 
hot, we recognize that our business will 
be judged by the stern standard of re- 
sults, of real service rendered, and con- 
Sequently, we are eager to see to it that 
the weak points shall be strengthened 
and the business kept abreast of the 
times. 

One of the obvious points of imper- 
fection has been the indiscriminate use 
of the lump sum settlements. Until 


comparatively recently the income pol- 
icy has been given little attention. Over 
four billions of death claims have been 
paid by American life insurance com- 
panies, not including industrial busi- 
ness, and all but an insignificant frac- 
tion of the total was paid in the form 
of a lump sum settlement. 

Every dollar of life insurance death 
claims which fails to carry with it the 
needed protection is an injury to the 
business of life insurance. On the floor 
of Congress it was stated that 92% 
of life insurance beneficiaries are un- 
able to take care of their insurance 
money for any length of time. Even 
if this statement were a gross exaggera- 
tion, the fact that an enormous wast- 
age does exist indicates that there is a 
great miscarriage of the protection 
which was intended. 

The last great service, then, that the 
agent can render by presenting and sell- 
ing income insurance wherever prac- 
ticable is to eliminate a grave imperfec- 
tion in the goods which he sells and 
thereby raise the standard of the life 
insurance protection furnished. Bacon 
said, “I hold every man to be a debtor 
to his profession.” Here is a specific 
way by which’ the agent can contribute 
to the welfare of the institution of life 
insurance and aid in establishing it the 
more securely in a world which needs 
it as a barrier to the want and priva- 
tion arising from the hazards of life. 








CLERKS AS ASSOCIATE MEMBERS 

Darby A. Day, the new president of 
tht Chicago Association of Life Under- 
wri‘ers, has already “started some- 
thing” in that organization on the ques- 
tion of admitting the clerical forces of 
the various offices as associate mem- 
bers, When the matter was discussed 
at a mee'‘ing of the executive com- 
mittee of the association last week, the 
question was raised as to whether such 
a move would not be in conflict with 
the constitution of the National Asso- 
ciation, and the secretary was instruct- 
ed to take the matter up with the offi- 
cers of that body. The proponents of 
the plan claim that there could be no 
conflict, as the associate members 
would be admitted merely on a social 
basis, and would have no vote or voice 
in the business affairs of the associa- 
tion. 








ROSENFELD’S COVER 
PROBE ABROAD 


(Continued from page 1) 

This business man took the insurance 
agent at his word; the insurance agent 
thought he could accomplish what he 
set out to do, but he was over ambi- 
tious; his vision too large; he could not 
consummate the transaction complete- 
ly, as the insurance business has not 
kept pace with him, its field represen- 
tative. 

There is this big difference between 
American and British life insurance. 
Here, the boards never have anything 
to do with the acceptance or declina- 
tion of business, it being left entirely 
to the executive management, the offi- 
cers, who are held strictly to account 
for favorable mortality, but in England 
the boards of directors pass individual- 
ly upon the business, especially the 
large cases, The British manager 
wouldn’t think of giving an acceptance 
of such an important risk without lay- 
ing it before the board. This does not 
mean that the counsel of the manager 
or actuary is not asked, as that advice 
is considered most important; however, 
the board has “the say.” This system 
results in much longer delays in issu- 
ing business than in the U. S. A. 


Not Enough Spread of Risk 
Another factor is a strong feeling in 


that. past-experience in Ameri- - 





can business submitted through the 
medium of facultative risks has not 
been favorable, not enough coming 
through to make a satisfactory spread. 
What is needed are more risks to strike 
an average. The British companies are 
not au courant with the enormous 
growth of large business in the United 
States developed by these past few 
years. Nothing like it exists there, as 
the field has not been intensely culti- 
vated as in America. Consequently, the 
British underwriters view with amaze- 
ment, oftentimes with suspicion, an ap- 
plication running into the millions, es- 
pecially if business or corporation in- 
surance. “How can any man’s life be 
worth that much to his organization?” 
is a question which they immediately 
ask. ‘ 
Specific Facts About Limits 


As far as large amounts are con- 
cerned such countries as Germany, Aus- 
tria and all others which formerly 
were sources of very large amounts of 
coverage are absolutely closed now be- 
cause of debased currency and ex- 
change conditions. Then, too, doubt is 
expressed by many big continental life 
assurers and re-insurers who formerly 
were willing to accept German com- 
panies for large amounts and who now 
refuse to consider any business rela- 
tions with them. The extraordinary 
increase in the expenses and taxes in 
those coun'ries, contrasted with the 
fact that life insurance premiums were 
fixed by contract, enters the situation. 
Even though the companies have been 
allowed to make certain increases in 
their outstanding old policy contracts, 
these increases have been wholly in- 





adequate as compared with increase in 
expense of transacting business. Doubt 
also is expressed regarding the value 
ot the assets of these companies due 
to changed conditions as a result of 
the war, So any large amount of life 
insurance negotiated on the Continent 
must be expressed in terms of Swiss, 
Dutch, Spanish and some Scandinavian 
unit of value, which countries alone 
maintain approximately pre-war values 
as compared with the dollar and Euro- 
pean and Continental currencies. As 
for even the Dutch, Scandinavian, 
Spanish and other companies, when 
you consider that in those currencies 
the unit of value is represented by the 
francs, lira, florin, pesata, etc., (all of 
which had a pre-war value of from only 
20 to 40 cents,) and the further fact 
that in these countries companies ac- 
cept much smaller amounts on indi- 
vidual lives in their own currency than 
is the custom in America, it will be 
readily seen how difficult it is to trans- 
late any appreciable large dollar policy 
into coverage to Continental Europe. 

In Great Britain some few companies 
will take £20,000 on a single life; a 
few £15,000, but the great majority 
of offices in England and Scotland limit 
their acceptances on individual lives to 
£5,000 to £10,000. There are some 
substantial and excellent offices with 
limits of only £2,000 to £3,000. 

This brief review of the situation 
demonstrates that it is up to the com- 
panies of the United States who have 
done most to foster this growth of 
large life insurance to find ways and 
means to supply the demand that they 
themselves have created. 





The Columbian National Life Insurance Company 
Boston, Massachusetts 
ARTHUR E. CHILDS, President 
Issues the best forms of policies of 
Life, Accident and Health Insurance 


Our Complete Protection Combination 
is the ideal form of insurance coverage 

















Address, 





| PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old well estab- 
lished company with a progressive management and an unequalled dividend record, 
it will be to your interest to investigate our proposition. 


PERMANENT, 
Care of The Eastern Underwriter, 86 Fulton Street, New York City 
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Fidelity operates in 40 states. 
Insurance 
since 1878. 





AGENCY CO-OPERATION 
through direct mail advertising is just one of the features which give 
Fidelity field men a distinct advantage. Last year we distributed 41,341 
direct leads—all interested prospects who requested information. 
service, and its original policy contracts, enabled Fidelity to show an 
increase of 28.35 per cent. in paid business last year. 

Full level net premium reserve basis. 
in force over $203,000,000. 


A few openings for the right men. 


THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 





This 


Faithfully serving insurers 


























Are You Permanently Established? 


Write for Territory 
* Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


, PHILADELPHIA 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and: place of business 
86 Fulton Street, New York City. 
Clarence Axman, President and Editor: 
W. L. Hadley, Secretary and Business 
Manager; Edwin N. Eager, Associate 
Editor. The address of the officers is 
the office of this newspaper. Telephone 
number: Beekman 2076. 





Subscription Price $3.00 a year. Single 
copies, 25 cents. 


Entered as second-class matter April 
5, 1907, at the Post Office of New York, 
N. Y:, under the act of Congress of 
March 3, 1879. 








PROVIDENT’S MUTUALIZATION 
PLAN 


The plan for the conversion of the 


Provident Life & Trust Company of 
Philadelphia into a mutual life insur- 
ance company, which has already been 
submitted to the Insurance Commis- 
sioner of Pennsylvania and received his 
approval, is now presented by the di- 
rectors to the stockholders, preparatory 
to its submission to the policyholders. 


It provides the necessary legal steps 
for divesting the present Company of 
its “trust” function and the transfer of 
its “trust” business to a new corpora- 
tion to be known as the Provident Trust 
Company of Philadelphia, and then for 
the mutualization of the present Com- 
pany, to be known thereafter as the 


' Provident Mutual Life Insurance Com- 


pany of Philadelphia. The stock of the 
present Company has been paid for in 
full by the stockholders. It, therefore, 
together with the non-insurance assets 
of the Company, belongs to the stock- 
holders by equity as well as by charter 
right and is transferred to them. There 
will naturally be a transition period dur- 
ing which the new Trust Company is 
being placed securely upon its own in- 
dependent basis for the transaction of 
business, and this is equitably provided 
for by a sum payable by the Provident 
Life & Trust Company either in one 
payment or equivalent quarterly pay- 
ments running over a period of ten 
years, the commuted sum being two 
million five hundred and seventy-seven 
thousand dollars. 

The Provident, organized in 1865, pri- 
marily to insure members of the Society 
of Friends, who were grouped in vari- 
ous parts of the country, found that to 
reach all of these groups a capital stock 
was required by law, and the charter 
applied for permitted the capital to be 
employed in the transaction of the trust 
as well as the insurance business, a 
combination not then unfamiliar: 

The Company soon made its mark. 
Writing not only Friends (Quakers) but 
others of equal longevity, it soon be- 
came noted for a remarkably low mor- 
tality. Its low expense rate was also 
favorably commented upon by the Arm- 
strong Committee in 1907. The period 


_Since then has been @ period of aston- 


a 


ishingly rapid evolution. Not only has 
the trend toward the mutualization of 
life companies been strongly marked by 
action to that effect on the part of the 
Metropolitan, Prudential, Equitable and 
Home Life, among others, but there has 
also been an evolution in the trust bus- 
iness. The Federal Reserve Law, for 
instance, is working a revolution in ex- 
tending the trust company functions to 
National Banks, and in practically urg- 
ing upon trust companies other functions 
which previously had been considered 
as belonging more appropriately to 
banks. In addition to this federal legis- 
lation, evolutionary tendencies are also 
observable in the legislation of the vari- 
ous states including matters of taxation. 

In summarizing the proposed change, 
we quote the remark of an officer of the 
Provident: “When a steamship in its 
course reaches a point where a cross 
current develops, the steersman throws 
over the wheel not to change the course 
of his ship, but to hold it in its course. 
The purpose of the change is simply to 
enable the Provident to grant insurance 
in the future at as low, or even perhaps 
at a lower rate, than in the past.” 





NEW YORK’S NEW SUPERIN- 


TENDENT 

After going through the State with a 
fine tooth comb, Governor Miller has 
got right back to his starting point and 
has appointed Colonel Francis R. Stod- 
dard, Jr., superintendent of the New 
York Insurance Department, an appoint- 
ment that will give wide satisfaction for 
a number of reasons. First, it puts at 
the head of the Department a man who 
has sane ideas of insurance supervision 
and who has had his training under one 
of the best of all insurance commission- 
ers. Second, it means that the wonder- 
ful organization of the New York Insur- 
ance Department is not to be disturbed. 
It would have been a shame if anything 
had happened to the morale of this great 
supervisory organization. Third, it is 
an advancement for a man who is in 
every way fitted for the office and has 
given freely of his service to the State 
of New York just as he did to his coun- 
try during the war. On the morning of 
the day when Sumner Ballard gave his 
famous dinner attended by three gover- 
nors and ,presidents of many insurance 
companies, the New York “Herald” 
printed that Colonel Stoddard would be 
the appointee. At the time it was denied 
and as the days passed came rumors 
from Albany of the consideration of 
many men. Undoubtedly dozens of 
names were submitted to the governor 
of New York State. 


At the Ballard dinner Governor Mil- 
ler expressed his sense of the apprecia- 
tion of the qualities necessary to admin- 
ister the Insurance Department, declar- 
iug emphatically that he intended to 
keep it up to the high standard of the 
past few years. He made good on his 
promise. The appointment of Francis 
R. Stoddard, Jr., gives genuine satisfac- 
tion to insurance companies, insurance 
organizations, insurance producers and 
insurance newspapers. ‘ 





LEWIS VISITING BLOSSOM 
Hugh Lewis, general manager of the 
Liverpool & London & Globe, is visit- 
ing George W. Blossom, of Fred S. 
James & Co., Chicago, 





THE HUMAN SIDE OF INSURANCE 
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TURPIN’S POLICY 
One of the freakest policies ever 
wri'ten by Lloyd’s was negotiated by 
the Behrendt-Levy Co., Los Angeles, in 


November, when they “covered” the 
cross eyes of Ben Turpin, the movie 
comedian who was about to start on a 
hunting trip. Turpin was afraid some- 
thing might happen which would make 
his eyes straight again and thus com- 
pel him to make a living at some more 
humble occupation, such as being an 
insurance man or a banker, A copy of 
the certificate is printed on this page, 
and this is what Sam Behrendt, of 
Behrendt-Levy Co., which was the agent 
in the transaction, has to say about it: 

“I think you will agree that this is 








Thomas J. Houston, formerly adjuster 
for Marsh & McLennan, who was made 
insurance commissioner of Illinois, was 
born in Chicago January 4, 1877, and 
was educated in the public schools, the 
West Division High School and the 
Morgan Park Academy. He started in 
the insurance business twelve years 
ago with an independent adjuster, after- 
ward going with H. W. White & Co.,, 
adjusters for Marsh & McLennan, and 
succeeding to the business on the death 
of Mr. White. He has had unusually 
broad experience. 





LATE NEWS 
The Commonwealth Life of Omaha 
will be merged with the Standard Life 
of Decatur, III. 





Charles H. Franklin, loss manager of 
the Commercial Casualty, has been 
made general manager of the casualty 
department of the Northwestern Casu- 
alty & Surety Company of Milwaukee. 


D. E. Monroe, general agent of the 
Union of Canton in Chicago, will go 





- with his old company, the American 


Central, as vice-president. 


the only policy of its kind ever written 
and probably will be the last, but it is 
the real thing, as you can readily see. 
The policy is to cover for a period of 
forty-eight hours while Ben Turpin is 
on a hunting trip. Not being familiar 
with the handling of a gun, the com- 
pany was afraid that the kick-back of 
the gun might cause his eyes to be- 
come straight. I’ve heard tell of people 


being knocked ‘cock eyed,’ but never 

have I heard of a ‘cock-eyed’ person 
being knocked straight.” 
ca * ES 

Harry C. Mitchell, who represents the 

General in Brooklyn, was honored by 


having his picture on the “General's Re- 
view” in the current issue, and that 
paper presents the following sketch of 


him: Mr. Mitchell was born at Balti- 
more in 1880, and a‘tended the public 
schools in that city, At the age of 
twenty he took a position with the 
Maryland Casualty Company, as pay 
roll auditor and was later appointed 
manager of that Company at Buifalo, 
N. Y. After severing his connection 


with the Maryland he became a mem- 
ber of the New York office of the Acina, 
remaining with that Company unt! the 
formation of the Commercial Casualty 
Company, of which Company he was 
vice-president and general manager for 
about seven years. It will be seen from 
the foregoing that Mr. Mitchell’s entire 
business life has practically been spent 
in insurance lines, with various com- 
panies, this varied experience (ilting 
him in every way for the management 
of a large agency such as he now heads 
with the General Accident, He has sir- 
rounded himself with an experienced 
and efficient organization, and under 
his energetic direction we anticipate 
progressive growth and gratifying re 
sults from the Brooklyn agency. 





The Metropolitan Life up to January 
1, 1921, had distributed 213,522,264 
1ea 


pamphlets on the subject of 
fundamentals. 
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Stoddard Head Of 
New York Department 


BEGAN CAREER AS LAWYER 











Made Record in Insurance Department, 
Legislature, World and Spanish- 
American Wars 





Governor Miller has appointed 
“Prank” Stoddard—Colonel Francis R. 
Stoddard, Jr.—superintendent of insur- 
ance of New York State. Since 1915 he 
has been deputy superintendent of in- 
surance in charge of the New York City 
office and the promotion gives general 
satisfaction. 

A modest, unassuming, extremely ca- 
pable executive, Colonel Stoddard has 


+ 
Copyright, New York “World” 
FRANCIS R. STODDARD, JR. 


made many friends since coming to the 
Department. He has presided at in- 
numerable hearings where his legai 
knowledge has been of first advantage. 
A Harvard graduate, he studied law in 
the Buffalo Law School, and was a 
member of the firm of Greene & Hurd 
when appointed second deputy. ‘ 

Although the father of four chil- 
dren, he wasted no time in getting into 
the war where he had the rank of major 
and where he received many important 
assignments including a detail to go 
abroad on behalf of the War Depart- 
ment to make a study of anti-aircraft 
artillery. 

While in London he witnessed several 
air raids. He also inspected aircraft 
defense in France and his exhaustive 
report on conditions abroad was filed 
with the War Department. His com- 
mission as lieutenant-colonel came in 
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Fire Insurance Department 





Columbia University’s 
New School Survey 


WILL INCLUDE 





INSURANCE 





William T. Melchior Begins Investiga- 
tion Here Which May Extend 
Over Two Years 





Columbia University has begun & sur- 
vey of finances of public schools of the 
United States, which will include con- 
sideration of insurance carried by 
schools, including fire, compensation and 
other types of coverage. A case study 
will be made of this state, with the ob- 
ject of supplying boards of education 
with constructive consideration and sug- 
gestion for the carrying of proper insur- 
ance. In the smaller districts school 
boards and other educational bodies are 
often in the dark about the insurance 
feature. Another aim of the survey is 
to improve the fire protection so as to 
make school buildings a more desirable 
risk. 

To carry on this work of investigation 
a committee has been appointed to give 
two years of intensive study. It is 
headed by George D. Strayer, director 
of the administration department of Co- 
lumbia University. Under that main 
committee. will be sub-committees. In 
charge of the insurance sub-committee 
is William T. Melchior, who would wel- 
come from insurance sources informa- 
tion which would help him in establish- 
ing the present trends and practices of 
boards of education, in placing insur- 
ance; and from the insurance people 
themselves he would appreciate any in- 
formation which would assist the sur- 
vey, such information as the percentage 
of business insured, the type of policy 
to be carried and specific facts about 
proper coverage. 





J. STEWART AKERS PRESIDENT 

J. Stewart Akers has been elected 
president of the Smoke & Cinder Club, 
Pittsburgh. G. Stanley Petrik, Liver- 
pool & London & Globe, and William 
H. Sutton, Queen, are vice-presidents. 
Elmer R. Porter, Westchester, is secre- 
tary, and James G. Berry, National 
Union, treasurer. At the December 
meeting Thomas E. Gallagher of Chi- 
cago will be the principal speaker. The 
November luncheon was attended by 
eighty-two field men and company offi- 
cials. C. J. Doyle, associate general 
counsel National Board, was the prin- 
cipal speaker. He made a hit, being 
in his best and most eloquent form. 
September, 1919. Colonel Stoddard’s 
first military training was in 1898 when 
he served in the Spanish-American War 
with a Massachusetts regiment. In the 
summer of 1916 he served as an adju- 
tant on the Mexican border. In 1912 
he went to the New York Legislature. 
He is Republican leader of the tenth 
assembly district. 


























THE 


TOKIO 


MARINE AND FIRE INSURANCE COMPANY, Limited 








UNITED STATES FIRE BRANCH 
J. A. KELSEY, General Agent 
80 MAIDEN LANE, NEW YORE 











Fire, Tornado, Rents, Profits, Lightning, Explosion, Commissions, Lease- 
hold, Riot and Civil Commotion, Sprinkler Leakage, Use and Occupancy, 


Hulls, Cargoes, Merchandise, Specie, Builders’ Risks, War Risks, Regis- 
tered Mail, Transportation, Motor Truck Contents, Salesmen’s Samples, 


THE AUTOMOBILE 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 
CASH CAPITAL 


$2,000,000.00 


ASSETS 


$11,896,417.46 


LIABILITIES, EXCEPT CAPITAL 


$8,171,905.10 


SURPLUS TO POLICYHOLDERS 


$3,724,512.36 


FIRE AND ALLIED LINES 


Automobiles, Aircraft, Floaters. 


OCEAN AND INLAND MARINE LINES 


Parcel Post, Tourists’ Baggage, Personal Effects Floater, Jewelry 
Floater, Fine Arts. q 





Affiliated with 


ZETNA LIFE INSURANCE. CO. 
ZETNA CASUALTY & SURETY CO. 























1841 


[fsurance ©. 


orf NEw HAVEN. CONNECTICUT. 


RIOT and CIVIL COMMOTION—EXPLOSION 
SPRINKLER LEAKAGE 


AUTOMOBILE 
FIRE—THEFT—COLLISION—PROPERTY DAMAGE 

















LEWIS & GENDAR, INC. 


NEW YORK CITY AGENTS 


Commonwealth Insurance Co. of New York 
London & Scottish Assurance Corporation 


ONE LIBERTY STREET, NEW YORK CITY 
Telephones: John 0063-0064-0065 


BROOKLYN AND SUBURBAN AGENCY 


Northern Assce. Co., Ltd., ef Eng. 

Commonwealth Ins. Co. of N. Y. Globe & Rutgers Insurance Co. 

Detroit F. & M. Ins. Co. of Mich. London & Scottish Assu. Corp. 
(Casualty) Indemnity Ins. Co. of N. A. 


Special Facilities for Handling Out of Town Business 


145 Montague Street, Brooklyn—New York 
Telephones: Main 6370-6371-6372 


Firemen’s Ins. Co. of New Jersey 
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Not iong ago I read a full page adver- 
tisement in one of the insurance peri- 
odicals which outlined and emphasized 
the method by which the agent could 
best interest his prospect. It was sup- 
posed to express the last word in “clos- 
ing” a contract and I was considerably 


interested in and somewhat amused 
by it. 
It was illustrated by a cut which 


showed the prospective policyholder 
intently gazing at the man who sat at 
the side of his desk with the applica- 
tion blank before him and his pencil 
poised for writing it, yet I gained the 
idea, after reading the advertisement, 
that perhaps the prospect, instead of 
showing eagerness to affix his signature 
at the bottom, was about to spring on 
the insurance representative and mur- 
der him on the spot and there may 
have been some reason for this, for 
the line of talk which the agent was 
advised to use consisted of five hun- 
dred and twenty words without a sin- 
gie break or even an opportunity for 
the prospect to ask a single question 
or make even the briefest of observa- 
tions. 

Now an uninterrupted statement of 
five hundred and twenty words means 
a pretty lengthy story and I would say 
offhand that it would have to be not 
only exceedingly interesting but almost 
entrancing in order to hold the atten- 
tion of even the man waiting at a coun- 
try station for a train, to say nothing 


of a busy person who has been flagged 
in his own office in the midst of his 
labors. 


A while ago in Boston I listened to 
a talk on salesmanship given by a man 
who has been extraordinarily success- 
ful and the burden of his remarks was 
this: 

“Tf,” said he, “I could only get my 
salesmen to refrain from talking so 
much, I think they would materially 
increase their sales,” all of which 
sounded to me like the four gospels of 
truth. 

We might as well admit that as busi- 
pess men we are a vain race, and while 
we are willing to lis.en for a time, we 
not infrequently and sometimes oftener 
than that like to enter into the selling 
conversation ourselves. 

Charles Lamb once remarked that he 
liked to do all the talking himself be- 
cause other people’s conversation bored 
him, and I feel that very many men 
are possessed of the same idea or at 
least they wish to have a chance in 
case the spirit moves them. 

The man who wrote the above ad- 
vertisement and paid for its insertion 
would, I think, be very unlikely to 
tranquilly listen to a five hundred and 
twenty word statement made to him in 
his. private office by let us say a real 
estate salesman who happened to drop 
in during the course of the day. 

Of course there is one chance in a 
hundred thousand that the insurance 











Incorporated 1849 


Metropolitan Fire Agent 


C. G. Smith 
1 Liberty Street 


Service Department 


I Liberty Street 








SPRINGFIELD 


Fire & Marine Insurance Company 
~ SPRINGFIELD, MASS. 


New York Offices 


Geo. A. Hill, Jr., Special Agent 


Cash Capital $2,500,000.00 


General Marine Managers 


Talbot, Bird & Co., Inc. 





63-65 Beaver Street 
Metropolitan Auto Agent 


75 Maiden Lane 
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man might be actually longing to have 
somebody come in to discuss real es- 
tate matters with him at that time, but 
the chances offered by taking the short 
end of this gamble would not appeal 
to the writer, 

Once upon a time I s‘ood in the 
office of an insurance company and 
watched about twenty men gathered 
from various parts of the country re- 
ceive “diplomas,” each tied with a blue 
ribbon, which signified that they had 
become, af‘er a three weeks’ training 
at the Home Office, real sure-enough 
insurance solicitors, and after shaking 
hands with one of the company’s Offi- 
cials, they rushed forth to take trains 
for their respective homes, well assured 
that they were going to be world- 
beaters. 

I happened to pick up some of the 
literature which they had studied and 
which they had been taught like par- 








Actual market value for all securities 





D. H. Dunham, President 
Nea! Bassett, Vice-President 
John Kay, Vice-Pres. & Treasurer 
A. B. Fassinger, Ass’t Sec’y. 
John A, Snyder. Secretary 


THE 
MECHANICS 
INSURANCE CO. 
of Philadelphia 
Organized 1854 
Statement January 1, 1921 
ASSETS AND LIABILITIES 
Capical ..........$ 600,000 
pyenn lO aaa 


Reserve all other 
liabilities ...... 


Net Surplus ...... 


159,357 
564,541 





Total ...,........$2,789,828 








D. H. Dunham, President 

Neal Bassett, Vice-President 
John Kay, Vice-Pres. & Treasurer 
A. H, Hassinger; Secretary 


FIREMEN’S 


INSURANCE CO. 


of Newark, HN, J, 
Organized 1854 


Statement January 1, 1921 
ASSETS AND LIABILITIES 
Capital ..........$1,250,000 


Reserve Reinsur- 
ance Fund ..... 5,191,079 


Reserve all other 
liabilities ...... 1,205,347 


Net Surplus ...... 2,086,742 





Total ............$9,733,168 
Policyholders Surplus, $3,336,742 











H. M. Gratz, President 
D. H. Dunham, Vice-President 
Neal Bassett, Vice-President 
John Kay, Treasurer 
A. H. Hassinger, Ass’t. Sec’y. 


THE 
Girard F. & M. 
INSURANCE CO. 


of Philadelphia 
Organized 1853 
Statement February 16, 1921 
ASSETS AND LIABILITIES 
Capital ...........$1,000,000 
*Reserve Reinsur- 
ance Fund ..... 2,295,788 


*Reserve all other 
liabilities ....... 


Net Surplus ...... 


260,940 
449,841 
Total ............$4,006,570 


Policyholders Surplus, $1,449,841 
*As of December 31, 1920, 








| Policyholders Surplus, $1,164,541 
| 








Loyal to friends and loyal agents 
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rots to repeat to prospective policy. 
holders, and I prayed in my hear: that 
I would never be so unfortunate as to 
have one of these graduates call on 
me. 

I have every respect for the con. 


scientious insurance solicitor, particu- 
larly when he is properly endowed with 
the necessary knowledge which wil] 
presumably fit my case, but I cannot 
seriously regard effor:s to teach insur- 
ance salesmen a fe-fi-fo-fum statement 
which is supposed to cover every case 
which may arise. 

Let’s act sensibly on this subject of 
giving advice to salesmen, else we will 
be apt to help turn out a lot of mediocre 
visitors whose labors will only make 
it harder for the real apostle of insur- 
ance when he comes around. 


Hh flings. nok 


PRAISE RED BOOK 








What W. H. Griffith, T. E. Braniff, W. 
G. Wilson and C. E. Hyde 
Think of Selling Number 





The Eastern Underwriter continues 
to reeeive letters from insurance men 
praising The Red Book of Fire and 
Casualty Insurance Selling, which it 
issued a few weeks ago. Some addi- 
tional comments follow: 

Walton H. Griffith, special agent Nor- 
wich Union, Atlanta—It certainly made 
a corking edition. Enjoyed it im- 
mensely. 

T. E, Braniff, Oklahoma City—I en- 
joyed reading the Red Book and your 
paper generally. 

W. G. Wilson, general agent Actna 
Life, Cleveland—The issue was splen- 
did, and I am sure that it will be “real 
news” for many insurance agents to 
learn that there is still a reward for 
diligent and industrious solicitation for 
business. ; 

Charles E. Hyde, Port Washington, 
L. IL—The Red Book is a most com- 
mendable publication. -If agents gen- 


erally would peruse carefully such 
pages they would become conversant 
with the insurance business and live 
actual knowledge of what an insurance 


policy meant. I know of no field of 
business that offers as much oppor- 
tunity to live, peppery men as the in- 
surance game, but, of course, they must 
study their subject and know where 
they are at. The ideas of other azen- 
cies are always interesting to me, and 
your Red Book surely supplies them. 
It would pay the companies to supply 
their agents with such a publication. 





Orrin C. Lawrence & Co. has been 
formed at 34 Clinton Street, Newark, 
and 1 Montgomery Street, Jersey City. 
Mr. Lawrence was formerly a member 
of King, Alley & Lawrence. 
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E.G. Snow Weds At 
Church of Ascension 


SMALL LUNCH AFTER CEREMONY 








Home President’s Distinguished Career 
in Insurance Business; Mrs. Snow’s 
Many Friends 





Elbridge Gerry Snow, for nearly sixty 
years identified with the Home Insur- 


ance Company and for the last seven- 
teen years its president, on Saturday 
in the Church of the Ascension married 
Mre. Fanny Joyce Marsh, of St. Augus- 
tine, Pla. The Rev. Dr. Percy Stickney 
Grant officiated at the ceremony, which 
was attended by Mr. Snow’s son, El- 
pridge Gerry Snow, Jr., and the three 
sons of Mrs. Marsh, who is the widow 
of Arthur Marsh, for many years cou- 
necte with the Florida East Coast. 
Comp2ny, having started as an office 
poy with the late Henry M. Flagler. 

Following the ceremony Mr. and Mrs. 
Snow and the others of the party 
motored to the Waldorf-Astoria, where 
luncheon was served to a small group 
of friends. They will make their home 
for the present at 180 West Fifty-ninth 
Street and later ;wwill go to Florida. 

Mrs. Snow is well known to many 
New Yorkers of the winter colony in 
St. Augustine, where she met Mr. Snow 

On his mother’s side the Home’s 
president traces his ancestry back to 
Sir Nicholas Woodruff, who was Lord 
Mayor of London in 1579. Among his 
paternal ancestors was Thomas Bruce, 
who founded Eastham, Mass., in 1621 
and who later became governor of the 
Colony. of Massachusetts. 

Mr. Snow was born in Barkhamsted, 
Conn. He received his early education 
at the Fort Edward Institute, Fort Ed- 
ward, N. Y., and later began the study 
of law. In 1862 he abandoned law for 
insurance, obtaining a clerkship with 
the company of which he is now the 
head. After nine years he formed the 
frm of Hollis & Snow, insurance broR- 
ers, in Boston. at the same time be- 
coming general agent for the Home 
Insurance Company for Massachusetts. 
In 1885 he returned to New York as 
secretarv of the company, became vice- 
president in 1888 and president in 1904. 
Besides his connection with the Home 
Insurance Company Mr. Snow is a di- 
rector of the New York Life. the 
American Exchange National Bank and 
the Manhattan Railwav Company. He 
is a member of the Chamber of Com- 
merce. Metropolitan Museum of Art, 
New York Botanical Garden, American 
Humare Societv and many other or- 
sanizations.. His clubs include the 
Union League, Lotos, City and the 
Sleepy Hollow Country Club. He be- 
longs also to the Society of Mavflower 
Descendants, the New England Society 
and the Sons of the Revolution. 

Mrs. Snow is a woman of gracious, 
social charm who has made manv 
friends in St. Augustine. 





UNTERMYER INVESTIGATION 
The Untermyer-Lockwood insurance 
investigation will be resumed at 2 
o'clock next Monday afternoon. It is 
believed that the first thing on the 
program. will be the Prudential, with 
the examination of Forrest F. Dryden, 
President; then the New York Fire In- 
sirance Exchange case will be taken 
up, after which casualty insurance will 
have attention, 





BEWARE OF XMAS HAZARDS 


Signs of the Christmas season are 
here. The Bureau of Surveys of the 
New York Board of Fire Underwriters 
has issued a warning against the use 
of holiday and other decorations which 
inerease the fire hazard. The bureau 
calls special attention to the fact that 

insurance may be rendered void 
through the unapproved use of hazard- 


ous decorations. 
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BUILDING IS BOOMING! 


In the last six months the country has not 
only regained its normal building average, 
but has passed well into the boom stage. 





Taking the past ten-year period for an aver- 
age, according to F. W. Dodge Company, the 
| following optimistic figures stand out, for 
| better and bigger business. 


The New York district is 55% better than 
the average, around Pittsburgh it’s 30%, in 
the Central West 50% and in the North 
West 25% above normal. 


There’s no ‘room for the pessimist here. 
Business is smiling. 
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New Hazard Remains 
Mystery to Insurance 


DISCOVERED AT “CHARLESTON 








Unknown Destructive Energy Which 
Melts and Twists Huge Steel 
Girders 





Underwriters, insurance engineers 
and various prominent chemists of the 
Southeastern States admit being thor- 


oughly puzzled by the strange new fire 
bazard which recently developed in a 
most unusual fire near Charleston, S. C. 
The brief manifestation of the destruc- 
tive energy of the mysterious flame al- 
most instantaneously melted and twist- 
ed huge steel girders, reduced iron 
sheeting and asbestos to ashes and 
buckled heavy concrete floors and with- 
in ten minutes did thousands of dollars 
damage to a building of supposedly fire- 
proof constfuction. 

The fire insurance underwriters make 
it a point to tabulate and watch care- 
fully all known causes of fire, and the 
fact that none of the veteran under- 
writers has come forward with a solu- 
tion for the mystery, merely makes the 
problem more interesting. Ranging 
from spontaneous combustion to igni- 
tion by the sun’s rays focussed through 
glass, the insurance records show 
scores of strange causes for fires—but 
none of them fit the present case. The 
chemists have worked out scientific 
demonstrations in their laboratories 
which disclosed the hidden causes of 
many fires of peculiar origin—but the 
chemists who have investigated this 
new menace of the fire demon confess 
themselves very much at sea. 

Detailed Story of the Fire 

The detailed story of the mysterious 
flame which within the space of a few 
minutes did tremendous damage to the 
heavy steel and concrete building of the 
American Phosphates Products Com- 
pany, located a few miles from the 
aristocratic old city of Charleston, 8S. 
C,, reads like fiction. Yet truth is fre- 
quently stranger than fiction—and the 
expert chemists and skilled underwrit- 
ers are so far without results in their 
efforts to solve the mystery. 

Built of concrete, on a framework of 
extra heavy Bessemer steel girders, the 
five-story, metal and asbestos covered 
building of the American Phosphates 
Products Co. houses the secret process 
whereby is developed the active in- 
gredient of self-rising flour. The plant 
represents an investment of nearly half 
a million dollars; roof and floors are of 
heavy eighteen-inch concrete, and since 
the secret process is carried through a 
series of chemical solutions, practically 
‘the only wood in the building is in the 
huge tanks, constantly filled with the 
liquids. On the roof rested another im- 
mense tank, containing the water sup- 
ply for the factory, braced in heavy 
girders and supported on an eighteen- 
inch floor of concrete. The sides of 
the building are of galvanized iron, cov- 
ered with a quarter inch of asbestos. 

One night late in September, the 
watchman making his rounds saw a 
flickering reflection coming from the 
half-open door leading into the small 
brick store house’ which contained 
nearly four thousand pounds of chlorate 
of soda. The little store house, at the 
back of the main building, was also 
roofed with eighteen inches of con- 
crete, and opened into the rear of the 
main building, near the elevator shafts 
and stairways. 

Stopping only long enough to register 
his round on the time clock, the watch- 
man hurried to the telephone in the 
front of the building and called the 
superintendent’s home. A pair of min- 
utes sufficed to notify the superinten- 
dent that there was a fire in the store 
house building, which the watchman 
thought could be easily put out. But 
just as the watchman laid down the 
telephone, preparatory to a dash for 
the rear of the building, a terrific ex- 
plosion shook the earth. It was heard 
more than a mile away, and when the 








16 


THE EASTERN UNDERWRITER December 2, 1944 





superintendent dashed out of his house 
five hundred yards away, it was to see 
a sheet of intensely white flame arising 
from the open top of the storage room 
and steadiby eating its way up the 
metal side of the main building. It 
burned its way quickly to the roof, five 
stories overhead, and a terrific crash 
announced that the big water tank 
had tumbled in. By the time the fire 
department arrived, the fire had prac- 
tically burned itself out, and lasted at 
the most possibly ten or twelve min- 
utes. 

When the damage was examined the 
next morning, it was found that the 
iron, asbestos-coated exterior of the 
main building had been ea‘en away 
above the store house straight to the 
roof. On every floor the heavy steel 
girders in the path of the flame were 
melted and twisted, the concrete floors 
buckled and the platform of the heavy 
water tank had been twisted out of 
place. The interior of the building was 
coated with a dense black deposit, and 
the path of the flame was clearly de- 
fined from the ground floor to the roof. 


Testing Intensity of Flame 


In order to test the intensity of the 
flame which did such terrible damage 
in such a few moments, the chemists 
and insurance adjusters a few days 
later tested the iron asbestos covering 
with a blow torch. After thirty min- 
utes, it was not even scorched, yet the 
mysterious flame ate it away like kind- 
ling wood. The chlorate of soda was 
tested by a barrel being broken open, 
forty or fifty pounds scat-ered over and 
around it, covered with wood and the 
match applied. The chlorate failed to 
even ignite after the fire had burned 
over it more than half an hour. Ocher 
tests failed to show any explosive quali- 
ties in the chlorate of soda—yet the 
concrete roof of the store house build- 
ing had vanished into thin air, and the 
roar of the explosion was heard a mile 
away. 

The chemists agree that the unknown 
flame must have been an oxyhydrogen 
flame of almost unbelievable intensity, 
for it would have taken a temperature 
of approximately 4,500 degrees Fahren- 
heit to have melted the steel girders 
and fused the iron and asbestos ex- 
terior. An ordinary oxyhydrogen flame 
was tested and failed to melt the as- 
bestos in the open air. 

The theory has been advanced that 
the main building of the factory was 
filled with an unknown gas—just what 
the chemists are at a loss to under- 
s and, and when this came into con- 
tact with the chlora’e of soda, in the 
rresence of a flame, the combination in 
some way instantaneously released the 
oxygen held in the chlorate. Combin- 
ing with the hydrogen of the air, an 
immense oxyhydrogen flame was form- 
ed tha: ate away everything in its path, 
until the supply of oxygen was ex- 
hausted. But the chemists don’t seem 
able to find out what this gas might 
be, and the mys‘ery is as deep as ever. 

And meanwhile the insurance under- 
writers are awaiting some solution of 
the problem that will enable them to 
properly classify this new menace and 
errange their rates so as to offer insur- 
ance pro‘ection to the manufacturers 
and the nearby plants. Unless the mys- 
tery can be solved and the hazard satis- 
factorily guarded against, this impor- 
tant industry can only be continued 
under severe handicaps. 





TELLS OF SHOE PLANTS 





Article in “Fireman’s Fund Record” 
Tells of Growth of industry 
and Fall in Rates 





Insurance has played an increasingly 
important role in development of the 
shoe industry in Massachusetts ever 
since the advent of machinery brought 


about the erection of large factory 
buildings,» The Bay State boasts the 
first shoemaker in America, who landed 
almost as soon as did the Pilgrims, and 





—; 
laid the foundation for the steadily —— 
growing industry, says a writer in the 
“Fireman’s Fund Record.” H E R B E R T B U x T oO N 

When large buildings were first erect- 92 WILLIAM ST., N. Y. CITY 
ed, the fire hazard was great, and rates JOHN MM 

y i ith the 
to eran ‘nec tie Meaasena eae Issues the Most Attractive Automobile Policyin a Non-Conferenc: 
panies. The buildings were light frame Company 








structures without any means for the se 
prevention or extinction of flames. Al- aie 
most contemporaneously with the plac- —— 


| 
ae secrete So eee ROSSIA INSURANCE COMPANY | 
ture of the buildings was improved in OF AMERICA 
order to lessen the danger, and, inci- 


dentally, the rates. With the introduc- FIRE REASSURANCE COMPANY 


tion of modern concrete construction, 
and the automatic sprinkler, rates OF NEW YORK 


dropped until the contrast is almost Ce ORR 2 
beli ble. F $2.75 on 

the old ‘strectures. they have.pepped AMERICAN FIRE INSURANCE 

to the uniform 20 cents for three years, CORPORATION 


and while the companies avoided the 
old risks they seek the new ones con- OF NEW YORK 


stantly. 


Until the year 1811 the shoe industry UNION RESERVE INSURANCE Co. 


was carried on entirely without ma- 
chinery. In the early days of the col- OF NEW YORK 
onies, farmers for miles around Haver- 
hill made shoes during the winter 

months and sold them in the spring REINSURANCE 
among the townspeople. Later the peo- Pb? Stee ie 

ple of the towns took it up and little 

ten by ten shops housed the individual HARTFORD, CONNECTICUT 
establishments all over the towns. 
Gradually machines for rolling, then for 
splitting. then for driving wooden pegs, 
came into existence, but not until. the 
sewing machine was invented in the 
middle of the nineteenth century, did 
the revolutionizing of the industry be- 
gin. Massachusetts has consisten ly 
held the lead in the industry and during 
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Banker and Agents 
Exchange Letters 


RIGHT TO SELL INSURANCE 





Bank Officer Says it is no Business of 
Outsiders; Reply of 
Locals 





When a protest was made to the Na- 
tional Bank of Pontiac, Ill., against its 
going into the insurance business as a 
sideline, the vice-president of the bank 
retorted by saying: 

“| have to say in the first place that 
the bank is not considering the accept- 
ance of any insurance agency. I note 
your statement that this service cannot 
be given by a bank or an employee of 
the bank unless study is made of this 
pusiness in the necessary time given to 
the work. 

“This is a commonplace but I fail to 
see how it affects the situation. It 
rests, wholly with the bank, it seems 
to me as to whether they are willing 
to allow their employees to give such 
time to outside pursuits. I confess 
that I am at a loss to see why outsiders 
should attempt to instruct us as to what 
we should do in carrying out our line 
of work. If this is a matter between 
some of our patrons and the institution 
jet them come to us and talk the mat- 
ter over with us,” 

This led George North Taylor of 
Streator, a prominent local agent and 
chairman of the committee which had 
the matter under consideration, to write 
a letter in which he outlined the local 
agency viewpoint, saying in part: 

“The insurance agents feel that they 
bave built up a valuable system of 
securing and taking care of the insur- 
ance business. There are many of us 
tha’ attempt to give as careful attention 
and to bring as much ability to this 
business as is done in any other line. 
We recognize the danger to our agency 
system in having banks or employees 


INCORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 


United States Branch 
83 Muidcn Lane, New York 








of banks engage in the business of in- 
surance. We do not believe that the 
conditions warrant such a change as 
can come from such a practice. You 


can see that banks can influence much © 


business not necessarily from being 
experienced insurance advisers, but on 
account of loans and other accommoda- 
tions that will unfairly compete with 
men giving their entire time to the 
insurance business. It is for these men 
who are experts in their line that the 
Illinois Association of Insurance Agents 
asks consideration from the bankers in 
the matter of leaving the insurance 
field to insurance men.” 





NICHOL MADE MANAGER 

G. H. Nichol has been appointed Tor- 
cnto manager for the Dominion Life 
and has assumed his duties, having 
resigned his position as inspector in 
the group department of the Sun Life. 
Mr. Nichol began his insurance career 
with the Metropolitan and worked up 
to the position of superintenden: at 
London, Ont. Later he joined the 
Equitable as agency manager at Lon- 
don, remaining with that company un- 
til it withdrew from Canada six years 
la’er. He then joined the Sun Life as 
inspector in the group department. 

GET NEWARK IN BROOKLYN 

The Newark fire agency for the east- 
ern district of Brooklyn has just been 
placed with Andrew J. Corsa & Son, 
Remsen street. 


EVERARD C. STOKES 


United States Manager 





Average of School Fires 
Reaches Five Daily 


MANY OF THEM DEATH TRAPS 





$25,000,000 in Losses for Four-Year 
Period, According to Figures of 
National Board 





While New York City leads in the 
mat.er of school fire traps, the metro- 
polis by no means has a monopoly on 
dangerous school buildings, one au- 
thority, in speaking of national condi- 


tions, stating that “over 90% of our 
school buildings are potential death 
traps.” Statistics compiled by the Na- 


tional Board of Fire Underwriters, and 
cited by “Safeguarding America Against 
Fire,” show that there are on an aver- 
age, day in and day out through the 
year, about five school fires of varying 
degrees of seriousness. 

Recorded schoolhouse losses in the 
United States during the four years 
ending December 31, 1919, amounted to 
$19,846,038. These figures, however, 
cover only properties upon which losses 
were reported to the Actuarial Bureau, 
and if 25% be added to allow for un- 
reported fires and those in uninsured 
structures the total would reach $24,- 
807,547. This means that thousands of 
young lives were endangered. 

The peak of the four-year period was 
reached in 1919, with losses of $5,873,- 


17 
645, and only in one year, 1917, was a 
decrease from the preceding year 
shown. During 1919 there was a con- 


siderable increase over 1918 in destruc- 
tion due to defective chimneys and flues, 
fireworks, firecrackers and open lights. 
Electricity losses displayed some im- 
provement, as did also exposure, light- 
ring and spontaneous combustion. The 
figures prove that the heating plant as 
a whole is the chief hazard. 

The report of the Meyer legislative 
committee on conditions in New York 
City states that during the three years 
and nine months of the Hylan adminis- 
tration covered by the report more 
than fifty fires occurred in the school 
buildings. Out of the 696 school build- 
ing3 in the five boroughs 496 had vio- 
iations of the fire department regula- 
tions, although some were probably of 
a minor nature. 





DOOLEY SUCCEEDS SWINNERTON 





President Robertson Appoints Him 
Agency Superintendent in Charge 
New York and New England Field 





W. F. Dooley has been appointed 
agency superintendent to take charge 
of the New York and New England field 
for the Continental. President Norman 
T. Robertson of the Continental an- 
nounces this appointment o the posi- 
tion made vacant by the election of 
James A. Swinnerton to the presidency 
of the American Eagle. 

Mr. Dooley has had a thorough train- 
ing in insurance and is well-known in 
the New England field. He began his 
insurance career in 1899 with George 
O. Carpen er & Sons, general ageuts of 
the St. Paul, and successively became 
loss clerk, general agency manager and 
special agent for the St. Paul for the 
entire New England field. In 1913 Mr. 
Dooley joined the staff of the America 
Fore group as-special agent for the 
Fidelity Underwriters and later for *he 
American Eagle. For a while -he repre- 
sented both the American Eagle and 
the Continental in Boston. 

















































> 


& (p 


“er? 
ema eax} vanaf’ 


“o Washingtos Park 
Newark, N. J. 


Insurance Co. 


FIRE 

LIGHTNING 
OCEAN MARINE 
INLAND MARINE 
TORNADO 
VESSEL 


EXPLOSION—WAR 


RIOT and CIVIL 
COMMOTION 
MOTOR BOAT 


“The Great Fire Insurance Company of the World” 


“TVERPOOL. 


—. 





TOURIST FLOATER 





POSTAL INSURANCE 


The Company with the ‘‘L. & L. & G.’’ Service. 


USE AND OCCUPANCY 

SPRINKLER LEAKAGE 

COMMISSIONS 
RAILROAD 
PROFITS 

RENT 





wo LONDON 


Trance Co.i 
of Liverpool, En¢land 
(A STOCK CO PANT 





























18 


THE EASTERN 


UNDERWRITER 


December 2, 19; 


el 





Tornado Insurance 
Covers Strange Risk 


INTERESTING COURT DECISIONS 





Attorney-in-Fact Case Violated Jersey 
Law; Future Recovery After 
Total Disability 





Insurance cases in court bring out 
some interesting decisions. How a 
windstorm policy covered loss of a 
horse frigh’ened into fatal injury by 
the blowing in of a door; how a con- 
tract made by the New Jersey Indem- 
nity Company, as a so-called attorney- 
in-fact of certain “subscribers” to auto- 
mobile insurance, violated the New 
Jersey Insurance Laws, and how an 
accident policy, providing for indem- 
ni y for assured’s death from accident 
in addition to payment of weekly in- 
demnity for a period of total disability, 
still. covered the death benefit to bene- 
ficiary, although a set lement had been 
made by assured, is told in the follow- 
ing cases quoted from “Hine’s Bulle- 
tin”: 

Tornado insurance—Windstorm pol- 
icy covered loss of horse frightened 
into fa al injury. 

A policy, agreeing to make good all 
immediate loss or damage to the prop- 
erty insured which should happen by 
windstorm, cyclone and tornadoes cov- 
ered loss of a horse secured in the 
barn when, terrified by the blowing in 
of a door, the horse broke its halter 
and forced is hind foot through the 
rear part of the stable, so that it could 
not extricate itself, and when injured 
so that it died from the injuries and 


exhaus ion. Fidelity Phenix Fire Ins. 

Co. of New York v. Anderson. Ins. 

L, J., Vol. LVII. 596. 
Insurance—Contract for indemnity 


between subscribers to automobile in- 
surance held “insurance contract’; in- 
demnity company doing “insurance 
business” held to violate State insur- 
ance laws; enforcement of penalty for 
insurance laws held not a violation of 
constitutional provisions. 

A contract made by the New Jersey 
Indemnity Company as so-called attor- 
ney in fact of certain “subscribers” to 
automobile insurance, whereby the com- 
pany becomes the medium by which 
each subscriber fulfilled his obligation 
to indemnify each of his fellow sub- 
scribers who suffered a loss and re- 
ceived from each of his fellow subscrib- 
ers the indemnity to which he was en- 
titled, examined, and held to be a con- 
tract of insurance by the New Jersey 
Indemnity Company, acting not as agent 
for the subscribers, but as an insurance 
company; and it appearing that the 
company was thus doing a State-wide 
business wih the public generally, it 
is held, also, that the company was 
engaged in the insurance business in 
violation of section 88 of the General 
Irisurance Act (chapter 134 of Laws of 
1902; 2 Comp. St. 1910, p. 2867); and 
it is further held, that the enforcement 
of the penalty provided for in section 
89 of the act for a violation of section 
88 does not violate the Fourteenth 
Amendment of the Constitution of the 
United States nor paragraph I of the 
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Consti‘ution of the State of New Jer- 
sey. State v. New Jersey Indemnity 
Co. LVIII Ins. L. J. 140. 

Accident insurance—‘Total Disabil- 
ity”’—Future recovery. 

Inability to do or perform all the 
substantial acts or ducies required of 
assured in his business is such total 
disability as entitles him to the indem- 
nity provided for that class of dis- 
ability. 

Where the assured, a lawyer devot- 
ing much of his time to caring for tim- 
ber and mining interests, was able 
after the accident to do much less than 
one-third of his usual work, and where 
his injuries were such that care and 
prudence required him to desist from 
transacting any business, he was totally 
disabled. within accident policy provid- 
ing for indemnity on death of assured 
during the period of “total accident 
disability”, notwithstanding that he was 
able to write or dictate let‘ers occa- 
sionally, to visit his office at times, and 
to go upon some of his properties. 

Generally a release of all claims on 
account of injury received made by 
assured in the belief tha: he has fully 
recovered from the injury bars any 
recovery for further loss of time result- 
ing from the original injury whether 
he has acted upon the advice of his 
own or the company’s physician. 

Where the assured has made claim 
for a period of total disability, and the 
claim has been paid and a receipt given 
in full of all claims and demands re- 
sulting from the injury, and he has 
resumed his occupation, he cannot re- 
cover any further indemnity where he 
is subsequently disabled, and such dis- 
ability is merely a continuance or re- 
currence of the original disability for 
which se tlement has been made, 

Where accident policy provided for 
indemnity for assured’s death from ac- 
cident in addition to payment of a 
weekly indemnity for a period of total 
disability, the settlemen: made by as- 
sured in full settlement and satisfaction 
of all indemnity and claims by reason 
of injuries sustained, did not preclude 
beneficiary from recovering death ben- 
efits. Fidelity & Casualty Co. of New 
York v. Logan. LVIII Ins. L. J. 109. 








BLUE GOOSE IN PHILADELPHIA 





Big Affair There in January; Dinner 
Here at Aldine Club on 
December 5 





The Blue Goose is going to descend. 
on Philadelphia January 16, 1922. The 
members hope it will be as successful 
there as it has been in New York and 
Newark, In the meantime, all arrange- 
ments are completed for the big dinner 
at the Aldine Club, Broadway and 
Twenty-third street, 6 o'clock, Decem- 
ber 5. The present membership in the 
New York City Pond is over 500, bet- 
ter than one-tenth of the membership 
of the entire order. C. A. Ludlum has 
been appointed deputy most loyal grand 
gander for the Eastern states. 





When the engine of persuasion hesi- 
tates, lubricate it with a smile. 


Ellison Wants State 
To Supervise Funds 


TRUSTEES 





ACCOUNTING FOR 





Writes Letter to Governor Miller; 
Warns Against Socialistic Legis- 
lation, However 





William B. Ellison, the well-known in- 
surance lawyer, has written a letter to 
Governor Miller, advocating that funds 
for which insurance companies are 
trustees “should be under more or less 
supervision” of State authorities. He 
says they should be treated similarly to 
other trustees. His letter in full fol- 
lows: 


My dear Governor: The recent elections show 
that there is a re-swinging of the political pendu- 
lum, and that the splendid sentiment that over- 
whelmingly led to the election of the present 
National and State Administrations, is being, 
to some degree at least, neutralized by the in- 
sidious sophistries of Socialism. 

These unfortunate conditions will be, no 
doubt, accentuated by a mass of turgid and ill- 
considered legislation to be presented at the 
ensuing session of our Legislature, and upon 
you, I am convinced, will fall the burden of 
holding fast to the things that tend to the great- 
est degree to the protection and advancement 
of our business interests. 

Already, one hears of dangers threatening the 
great business of Insurance,—a business, by the 
way, absolutely essential in all of its varying 
phases to the welfare of our people, and one 
that at all times calls for a strong guiding and 
protecting hand. 

We now hear of governmental control to 
which governmental operation is merely an inci- 
dent. The mere mention of the latter phase of 
the situation involves a threat against the con- 
tinued successful conduct of the vast interests 
in question. 

Government Ownership Found Wanting 

Governmental operation has been tried, and 
it has been found wanting. Political organiza- 
tions are not competent to handle such condi- 
tions. Their control is necessarily wasteful, for 
the underlying reason that once prompted a very 
well known politician, when asked if he favored 
governmental operation, to say: “Why, of 
course I do—I have a thousand poor fellows 
out of jobs in my district at this time.’ 

Under the splendid v4 nt and control 
of Superintendent Phillips, the interests of the 
insuring public were conserved, as were also 
those of the insuring companies. Both are neces- 
sary at all times. The insurer should be safe- 
guarded against all dangers that affect its solv- 
ency, while at the same time the insured should 
be protected in his right, and made secure 
against over-reaching by over-zealous employees 
of the insurer. The Superintendent appreciation 
as did Mr. Phillips, that he represented both 
the insurer and the insured, will wield a great 
power for good; and he should be given plenary 
powers so far as involves the conduct of these 
vast aggregations of money held by the com- 
panies in trust for their policyholders. 

There is no room for much of the criticism 
that one hears against the conduct of this great 
business; and nearly forty years of experience 
in matters pertaining to Insurance, leads me 
to the conclusion that in very few instances are 
the affairs of the companies dishonestly man- 
aged. As before stated, over-zealous employees 
at times, have been guilty of oppression, but 
even those instances are rare whert one takes 
into consideration the vastness of the transac- 
tions involved. There is, however, some more 
or less well-founded suspicion that all ie not 
right. and that suspicion, inemy mind, may 
readily be eliminated by an amplification of the 
powers of the Superintendent, followed by the 
selection of a man to perform his functions, in 
whom the insuring public has complete con- 
fidence. 

The Fire Insurance Companies are trustees, 
or should made so, for all of the material 
interests exposed to loss or damage by fire, and 
vast sums of money are paid to the companies 
by way of premiums, and held by the latter in 
trust, as I have before stated. Under these cir- 
cumstances, trustees 





is it not fair that such 


should be more or less under the supervision of 
the State authorities? Savings banks, anc othe 
institutions handling trust funds, are rigidly 
regulated; and in. the minds of many, it is th. 
subject of some wonderment why Fire ard Life 
Insurance Companies, depositaries as they are oj 
almost incalculable funds contributed by the pub. 
lic, should not be under some similar contro| 
I am disposed to believe that the public, whose 
money passes into the custody of these ompa- 
nies, knows very little of how they are invested 
what influences are at work in their investments 
and the dangers that not infrequently confront 
them. 
Does Not Want State to Have To; 


Much Power 


been 
of governmental operation, and I am profoundly 
convinced that an attempt to carry on the busi. 
ness through political instrumentalities, mug 
lead to disaster. 

Furthermore, there can be no reason why the 
operation of these companies should be taken out 
of private hands; but there is every reason, | 
believe, to treat them like other trustees and 
have them readily amenable to governmental 
supervision and regulation. 

Let the public know that upon the filing of a 


complaint with the Superintendent, and a rea. 
sonable justification therefor be shown, that the 
subject may be investigated by the Superintend. 
ent and remedied, whether it includes a matter 
of rates or anything else that has to do with 
the funds that are being in such enormous 
amounts deposited with these companies in trust 


for the policyholder. 
The trouble that will probably confront you, 


will be along the lines of preventing Socialistic 
legislation so far as these great companies are 
concerned; but I have full confidence that in 
your hands, and under your direction, their in- 


terests will be thoroughly safe-guarded. 


NEW TAX REQUIREMENTS 








Income Tax of 122% Alone Remains 
After Close of 1921; Claims 
for Refunds Allowed 





Fire insurance companies will be 
taxed only upon their income after the 
first of next year, The new revenue bill, 
signed last week by President Harding, 
provides for the repeal of the war 
profits and excess profits tax, the pre- 
mium tax and the capital s‘ock tax. 
The last named is continued as to other 
corporations but does not apply to such 
insurance companies, as the tax paid 
under the special provisions of the act 
is in lieu of the capital stock tax. The 
rate of taxation is 10% of the taxable 
net income for the year 1921 and 12%% 
for the taxable year 1922 and subse- 
quent years. 

General Manager W. E. Mallalieu of 
the National Board of Fire Underwrit- 
ers has issued a special bulletin ex- 
plaining the features of the new tax 
provisions, The changes do not apply 
to this year’s writings. As regards re- 
turn premiums paid on cancelled poli- 
cies the insurance companies are en- 
titled to a proportionate recovery. Like 
wise they may make claims for refunds 
due to overpayment of the premium 
taxes paid on business written previous 
to 1919. Until now efforts to recover 
were blocked by the limitation provis- 
ions in the existing statutes providing 
that no claims could be forwarded more 
than two years after the origina! pay- 
ment of the tax. 





A. B. SNOW PRESIDENT 

At the annual meeting of the Cas- 
ualty- Adjusters Association of Chi- 
cago, A. B. Snow was elected president, 
J. J. Barbour of the Ocean was elected 
vice-president, and Frank Tomaza‘ of 
the Zurich, secretary and treasurer. 
Mr. Snow is chief adjuster for the 
Travelers in Chicago. 


WESTERN | 


ASSURANCE CoO. 
OF TORONTO, CANADA 


Fire, Automobile, Explosion—Riots, Civil 
Commotions and Strikes—Marine 
and Tornado Insurance 


UNITED STATES BRANOH 











REET ee er cases 98279511 
Surplus in United States...... 1,734,842 
onl sonnee ~~ ‘ in peg 
States rom 1 to 
inclusive ........ agdeupreaannss® 637 ,048 


W. B. MEIKLE, President 
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ANTHONY MATRE, Pres. 


Louisiana, 








Minnesota, Missouri, 
shire, New Jersey, New York, North Carolina, Ohio, 
tae amino, South — Tennessee, 


FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 
Assets Over Two Million Dollars 
Under Same Management THE GREAT WESTERN FIRE 
INSURANCE CO.—A Reinsurance Co.—Capital $400,000 


NAPOLEON PICARD, Secy-Treas. 
LICENSED IN 


Colorado, Illinois, i Kansas, Kentucky, 


Maryland assachusetts, Michigan, 
Montana, Nevada, New Hamp- 
Texas, 


est Virginia, isconsin. 


A good company for good agents. 


MARQUETTE 


NATIONAL 


CHICAGO 














RECIPROCAL COMPETITION 





Ask Insured to Get Copy of Power-of- 
Attorney and Show it to 
Lawyer 





Here is a tip to agents from Edson 
g Lott: Induce anyone now carrying 
a reciprocal policy (?) to get a copy of 
the power-of-attorney he has signed 
and show it to his own lawyer. 





J. E. LOPEZ’S FAREWELL 


In retiring as president of the Conti- 
nental, J. Lopez says to agents, 
officers and employees of that company: 

“In the determination I have reached 
io retire from active business my chief 
regret is the severing of old-time rela- 
tiomships with my associates and 
friends. I have pride in having been 
the president of our great company at 
ihe closing of my. business career, and 
while my official connection has termi- 
nated my interests and hopes for the 
Continental Insurance Company are un- 
changed. There is no greater favor I 
can ask of each of you than that you 
should extend to the worthy and effi- 
cient now menagement the same earnest 
effort you have given so loyally in the 
ast. 

a taking leave, I extend to each 
and every one of you my best wishes 
for health, prosperity and happiness.” 


BRANDT-IRWIN QUIT 





Joseph Kanner, Former Manager, Or- 
ganizes New Agency at 35 Nas- 
sau Street, This City 





Brandt-Irwin, Inc, of 35 Nassau 
street, is retiring from business. Jo- 
seph Kanner, who was formerly general 
manager, has organized J. J. Kanner & 
Co., which will have offices on a differ- 
ent floor at the same location. 





A, D. TOADVIN DEAD 

Alexander D. Toadvin, prominent 
agent of Salisbury, Md., died of heart 
trouble a few days ago. He traded as 
A. D. Toadvin & Son. The agency was 
forty-nine years old and represented 
Hartford, North British and Mercan- 
tile, Royal, Great American, Glens 
Falls, Queen, British American, Fidel- 
ity-Phenix, Phoenix of Hartford and 
Western of Toronto. 

Edward M. Gillett, Ellicott City; Ar- 
thur H. Uhler, Reisterstown, and U. P. 
Evans, Belair, have taken on the New 
York Underwriters Agency, 





Business is improving in the Eastern 
district, according to a member of the 
staff of the C. P. Hamilton agency, 
Aetna, North America. As proof of 
this fact he pointed out a brand new 
Willys-Knight sedan purchased recently 
by John Treiler. 




















The Sign 


HEAD OFFICE 


CHICAGO 


co-operation with its agents. 









Guarantee and Accident 


Company, Limited 


OF LONDON, ENGLAND 


of Good Casualty Insurance 


UNITED STATES BRANC 
134 South La Salle Street 


F. W. LAWSON, General Manager 


The company of “super service” is not a name that has 
been “applied” to the London Guarantee & Accident. It 
is a name well earned in more than fifty years of close 


CRUM & 


110 WILLIAM STREET 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 
Potomac Ins. Co., Washington, D. C. 


F. M. GUND, Mgr. Western Dept. 
Freeport, Illinois 





GENERAL AGENTS 


United States Underwriters’ Policy, N. Y. 


Guaranty Fire Assurance Corp., N. Y. 


FORSTER 


NEW YORK CITY 


Union Fire Ins. Co., Buffalo, N. Y¥. 


H. JUNKER, Mgr. Pacific Coast Dept. 
San Francisco, California 
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A PENNY FOR YOUR THOUGHTS 
Comment by Sheldon After Reading of 
a Wisconsin State Insurance 
Fund Loss 





Charles E. Sheldon, vice-president of 
the American of Newark, recently read 
this item in a Milwaukee newspaper: 

“C. J. Timbers, chief rater of the 
Wisconsin insurance department, ar- 
rived here Friday night to adjust the 
damage. He said that the building is 
covered by $47,250 of insurance and 
the factory and warehouse by $450,000. 
The insurance is carried in the State 
Insurance Fund, and 90% of the insur- 
ance on the contents is reinsured in 
outside companies.” 

Here is what he had to say about it: 

“That means, if the loss is total, a 


contribution of $400,000 from the stock 
fire insurance companies! I am just 
wondering if any of the Madison agents 
who received 10% commission for plac- 
ing the reinsurance are members of the 
National Association of Insurance 
Agents, or belong to one of your State 
associations? A penny for your 
thoughts!” 








ADJUSTER TAKES STAND 
San Francisco Man Refuses to Adjust 
Loss for Non-Board Company; 
Fears Board Companies 








The Underwriters’ Report of San 
Francisco prints a leading story in the 
current issue, the first paragraph of 
which reads: 

“Agitation to get independent adjust- 
ers to handle losses for either Board 
companies or non-Boarders was brought 
to an issue this week, when a promi- 
nent adjuster at San Francisco refused 
to go on an adjustment for non-Board 
companies because he had been told by 
a large Board office that he need not 


expect any more work if he accepted 
adjustment for non-Board companies, 
That no official action will be taken by 
the Pacific Board, in the form of dic- 
tating a policy for adjusters to adopt, 
however, is evident from the spirit of a 
resolution adopted by the executive 
committee of the Board. This, while 
opposing the practice of an adjuster 
working for both Board and non-Board 
companies, considered the question br- 
yond the jurisdiction of that organiza- 
tion.” 











Under London 


Guarantee Control 


OF PHILADELPHIA 


430 Walnut Street 
PHILADELPHIA 


F. W. LAWSON, President 


Over sixty years of public service faithfully performed 
have established the United Firemen’s as an institution 
of utmost dependability. An old reliable company writing 
Fire, Tornado and Automobile Insurance. 





INCORPORATED 1860 


UNITE 
FIREMEN’S INSURANCE 
COMPANY 
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Saw Agents of U. S. 
Companies in Europe 


H. P. MOORE BACK FROM ABROAD 





Manager of American Foreign Insur- 
ance Association Also Inspected 
German Cotton Warehouses 


American Foreign Insurance Associa- 
tion members are in Holland and Bel- 
Moore, general 





gium and Howard P. 
manager of the association, who has 
just returned from Europe, visited 


agents of the association companies in 
those countries. While abroad he also 
went into Germany where he inspected 
warehouses containing American cotton 
at Hamburg and Bremen. These ware- 
houses are well bu'lt and well-kept. He 
also saw some insurance men there. 
The paradoxical stories from Germany 
where in one breath it is said that the 
nation is about to crumble and in an- 
other that the country is humming in- 
dustrially, are correct. Mr. Moore said 
that the people who hold securities are 
in a bad way either because dividends 
have stopped or the debased exchange 
makes the return very small, but the 
reople who work in the factories are 
a'l right as their. wages are based 
more or less on the prevailing cost of 
living ecale. 

Gorman companies are bothered by 
the eternal fluctuat‘on of the mark. 
Owrers of property are constantly 
obliged to increase the amount of their 
insurance while the fluctuating prices 
sometimes baffle the adjusters. 

While abroad Mr. Moore was much 
impressed by some of the offices which 
he saw. There is more of an attempt 
to crest? atmosphere than is the case 
here with the result that panelled walls, 
antiave furniture and other beautiful 
furnishings are not uncommon. The 
London insurance district is changing 
as the office space is being outgrown. 
Several important real estate deals have 
been made during the year and one 
corpany which is to erect a fine new 
building is the Eagle, Star & British 
Dominions. The construction of the 
new builcirgs there is massive, almost 
monumental, but the limit on the height 
of buildings still continues. Six stories 
is about as tall as they <o. 

There is a good deal of apprehension 
in England about the wuality of re- 
irsurance and the re-insurance lists 
were being re-formed to make them cf 
stronger material, a condition particu- 
larly noticeable in marine insurance. 
The pos’ticn of smaller new companies 
is not satisfactory. 

On Mr. Moore’s boat coming back 
were Frank A. Vanderl’p and a number 
of other d'stineuished passengers. 

Mr. Moore said that whenever he met 
insurance men abroad he was shown 
every courtesy the feeling for the 
American Foreign Insurance Associa- 
tion being most friendly. 





The Brooklvn employees of America 
Fore companies have organized, and 
will hold a theatre party in December 
in order to get better acquainted. 





THE HANOVER 


Continuously in business since 1852. 
The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 

R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 
CHARLES W. HIGLEY, Vice-President 

E. S. JARVIS, Secretary 

WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 
BOWIE .& CAIN, Inc. Gen. Agents 
% WILLIAM STREET, NEW YORK 








DOING SOME GOOD WORK 





B. A. Robinson, of Pittsburgh, Attract- 
ing Attention By Activities in 
Fire Prevention Field 





B. A. Robinson, who addressed the 
Pi'tsburgh chapter of the National In- 
stitute of Credit at a meeting last week, 
is attracting favorable attention be- 
cause of his activities in fire preven- 
tion work. Mr, Robinson is a represen- 
tative of the American District and 
Telegraph Company and makes his 
headquarters in Pittsburgh. 

His office in the Park Building is a 
popular place for those persons who 
are interested in various forms of fire 
protection and prevention. Members 
of the truck and engine companies of 
the fire bureau frequent his office, and 
fire insurance company field men drop 
in occasionally. Mr. Robinson's efforts 
to improve conditions about the city 
that will tend to reduce the loss from 
fire are meeting with general approval 
from business men in all branches of 
business. He is making i: clear that 
this work should not be left for the fire 
insurance companies to do alone. 





L. E. HALSEY MAKES CHANGE 

Leighton E, Halsey, who for the past 
three years has been associated with 
the Jackson-Smith-Fred’k C. Smith 
Agency, as assistant secretary of the 
Fred’k C. Smith company at 1 Liberty 
street, New York City, has resigned to 
accept the appointment as binding 
agent of the Phoenix of Hartford, the 
Connecticut Fire of Hartford and the 
Equitable Fire and Marine. 

Prior to his connection with the 
Smith Agency Mr. Halsey was for 
twelve years with the Liverpool & Lon- 
don & Globe and is well acquainted 
with the many brokers and their staffs 
of assistants. The office will be 
located on the fourteenth floor of the 
Great American Building. The new ar- 
rangement is expected to offer better 
service and facilities to brokers for 
their business located anywhere in the 
United States and Canada. 





REED SUCCEEDS NIELSON 


A. L. Reed has been appointed man- 
ager of the America Fore brokerage 
department to succeed Paul A. Nielson, 
who resigned last week. .Mr. Reed as- 
sumed his new duties at the home office, 
80 Maiden Lane, New York, this week, 
reporting as manager on December 1. 
Mr. Reed is well-qualified to fill the 
position of manager. He has had eleven 
years of insurance training, having be- 
gun his career with the Lumber Insur- 
ance Company of New York in 1909. 
In 1915 he joined the John E. King 
Company and in 1916 he became ex- 
aminer for the Continental. Since then 
he has acted as special agent in eastern 
Pennsylvania and of late was examiner 
for middle department of the Conti- 
nental. He is well acquainted with the 
America Fore brokerage service and 
will endeavor to develop this’ prompt 
and efficient service to a great2r ex- 
tent. 





JONES AND FULTON ABROAD 

W. E. Jones, secretary, and George 
R. Fulton, assistant secretary of the 
Automobile Insurance Company, are in 
Europe. Accompanying them are their 
wives. 





NEW 
A. & J. H. 


Insurance - Fire, 
Property Damage. 


A GENERAL AGENCY OFFICE MORE THAN HALF CENTURY OLD 





YORK 


UNDERWRITERS AGENCY 


STODDART 


Fire, Tornado, Explosion, Riot and Civil 
Commotion: Sprinkler Leakage and Use 
and Occupancy Insurance. Automobile 


Theft, Collision and 


Head Office: 100 WILLIAM ST., NEW YORK 
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Telephone Court 1908 


LOGUE, LOWRIE, NIEHAUS & CO. 
AGENTS AND BROKERS 


UNLIMITED soneiif222%,x5 
ALL KINDS OF INSURANCE EVERYWHERE 


ARROTT BUILDING, WOOD ST. & FOURTH AVE. 
2ITTSBURGH, PA. 


SERVICE 








PITTSBURGH - ° 


J. E.STONE & CO. 
FIRE—AUTOMOBILE—LIABILITY—CASUALTY 
INSURANCE 


710 FIRST NATIONAL BANK BUILDING 
Bell Telephone, Court 2483 


PENNA. 














New York 








FIRE 
RE-INSURANCE 
NORWEGIAN ATLAS INS. CO., Ltd. 


Northern Underwriting Agency, Inc. 
15 William Street 


New York 











BUYS “INSURANCE JOURNAL” 





Frank L. Armstrong, of “Insurance 
Age,” Adds Another Paper; 
Boston Newspaper Man 





“The Insurance Journal,” of Hartford, 
at one time a paper of influence, and 
an old one, has been purchased by 
Frank L. Armstrong, of Boston, pub- 
lisher of “The Insurance Age,” a paper 
which in make-up has had many hats 
taken off to it. The last owner of the 
“Insurance Journal” is Editor Kempson, 
of “Insurance Times.” 

Mr. Armstrong’s plans for the “In- 
surance Journal” are not yet announced. 





BROKERS- 


Representative 


A combination of real S-E-R-V-!-C-E. 


Boston - Royal - Orient - Hartford - 
Fire Assoc.-Phoex. of H.-No. Bri. 


Prov. Wash. - Northern - Agric. -G. 


Niag.-Great Am.-Home. 
CLINTON J. AYRE 
70 Main Street 
SARANAC LAKE, N. Y. 
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ORGANIZED 1848 


Ohio’s Oldest and Strongest Company 


Surplus Over $1,500.000.00 


W. E. HAINES, 


AN AGENTS COMPANY 





E. K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT 


Pennsylvania, New Jersey, New York, Connecticut, 
Massachusetts and Rhode Island 
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Springfield Has Large 
Service Department 


cROWTHER. AT HOME OFFICE 





Department Deals Direct With Agents, 
Brokers and Insuring Public; 
Entire Country Covered 





R. W. Crowther, manager of the ser- 
yice dcpartment of the Springfield Fire 
& Marine, is one of the best qualified 
improved risk and brokerage depart- 
nent men in the country. 

The Springfield’s service department 
in the Hast was reorganized about two 





—_—_— 











R. W. CROWTHER 


and a half years ago with the idea of 
giving unusual service on all insurance 
matters. 

At the time the company had a well- 
organized service department in its 


Western Department office at Chicago 
in charge of C. E. Varley, assistant 
manager. A new branch service de- 
partment office was established at 71 
Kilby street, Boston, in charge of Spe- 
cial Agent Frederick R. Galacar, and 
a branch office reorganized at Room 
1408 No. 1 Liberty street, New York 
City, in charge of Special Agent George 
A. Hill, Jr. 

The service department deals direct 
with agents, brokers and the insuring 
public. A large amount of business 
throughout the country is naturally con- 
trolled by parties residing in the larger 
cities. This control is secured either 
through some personal connection or 
service rendered. The Springfield’s lo- 
cal agents in many cases would have 
no chance to get this business unless it 
was solicited for them from the brokers 
controlling the line. Service depart- 
ment offices solicit business for the 
Springfield’s agents on risks located 
anywhere in the country. The princi- 
pal idea in mind, as far as the-agents 
are concerned, is to produce business 
for them. 


In dealing with brokers the service 
department is in a position to give 
them practically every help they can 
call for. The company has a complete 
organization covering every state in 
the Union, and if brokers wish infor- 
mation on rates, local rules or condi- 
tions, state laws, or, in fact, anything 
pertaining to insurance in any section 
of the country the company is in a 
Position to give it promptly and effi- 
Gently. It has expert consultation and 
engineering service for any part of the 
country at the disposal of anyone who 
Wishes to call upon it. 





ROURKE & CANNING GROW 


Rourke & Canning, 151 Montague 
street, Br yn, have added the Massa- 
chusetts to their group of com- 
Panies. Dhigeaddition became effective 
December. 1. Rourke & Canning were 
incorporated in February and report a 
Substantial growth in spite of adverse 
Conditions, 





FIRE DEPARTMENT TO INSPECT. 





Chicago Campaign to Survey Risks in 
That City—Battalion Chiefs 
to Supervise 





The Chicago fire department has in- 
augurated a campaign for the inspection 
of all fire risks in the city. Each bat- 
talion chief will assume supervision 
of the inspection work in his district, 
28 in all, and a thorough search will 
be made for all “fire traps” in the vari- 
ous districts. All rubbish will be or- 
dered cleared out and a general re- 
duction of fire hazards made so far 
as possible. The work is the outcome 
of investigations started following the 
explosion of fireworks in the Singer 
& Schaffer warehouse on the west sid2 
last spring. Conditions d‘scovered in 


that section emphasized the necessi.y 


for preventive work on the part of the 
department. Several changes also ars 
being made with a view to improving 
the department’s efficiency. It is 
planned to have the department entirely 
motorized within the coming year. The 
number of battalion chiefs will be in- 
creased and provision made for retir- 
ing all men on pension who are unable 
to pass a rigid phys‘cal examination. 





ADJUSTER TO SPEAK 
The next meeting of the New Jersey 
Special Agents Association will be held 
December 12. at Achtel Stetters 
Restaurant, Newark, at 12.30 o’clock. 
Philip Fenerstein, for many years a 
company adjuster, will be the principal 
speaker. He has had varied and ex- 
tensive experience and will give an in- 

structive and interesting talk. 


AN ILLINOIS RESOLUTION 
At the last meeting of the Illinois 
Association of Insurance Agents the 

following resolution was passed: 
“While in no measure depreciating 
the advantages offered by the compan- 
ies in establishing properly conducted 
brokerage service departments and as- 
sociations of companies forming grain 
associations, oil associations, and im- 


proved risk associations in a manner 
not injurious to local agents, we par- 
ticularly wish to warn our members 
against the possible degenera‘ion of 
this system into ordinary overhead 
writing, which strikes at the very foun- 
dation of our agency system.” 
NEWCOMBE RECUPERATES 
Andrew Newcombe, of the Newcombe 
agency of Brooklyn, is on the road to 


recovery, af.er a proiracted illness, 








ance. 


‘business. 


to them. 





rh 
bw 
k 
} 


Has the Time Come to Talk | 


PRICE? 


In the present day process of scrutinizing all costs, 
the cost of protection is not being overlooked. 


You are selling a quality article in sound stock insur- 


| If it costs more it is because it’s worth more. 
| One thing that makes it worth more is the genuine 


service you, and the companies you represent,can give. 


If you have a risk on your-books that is paying more 
than it should you are hurting yourself and your 
The Fireman’s Fund, along with other 
strong stock companies, has helped to provide the 
machinery for correctly rating every risk—practically 
enabling an assured to make his own rate—but you 
must see that that machinery is kept in motion. 


| The Fireman’s Fund has field men and special depart- 
| ments trained to help Fireman’s Fund agents get the | 
| best for their clients at the smallest cost. 


| BIREMAN’S FUN 


INSURANCE 
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COMPANY | 


Get closer 
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My Experiences As a New Agent 





By W. RALPH DANIEL, Orange, N. J. 











—— 








Many circumstances arise which are 
entirely new to me and which cause 
me some speculation as to what action 
j should take’ to perform my duty to 
my companies, comply with the law of 
the state, and still not offend those 
who may be good ¢lients. For example, 
as in most, states, we have a Work- 
men’s Compensation Act, which re- 
quires all employers, to insure employes 
ggainst accidents which may occur dur- 
ing the course of their particular busi- 
ness, Domestic and agricultural em- 
ployes are the only ones excep‘ed. 
Knowing this to‘be'the law, and feeling 
gre that many business men in town 
were not insured, I spent some time in 
, drive for this, clags. 


Many of the men approached who 
iid not know me appeared to suspect 
me of being in the employ of the state 
and at best treated me in a surly man- 
ner. On one occasion I was threatened 
with actual;wiolence if I did not “beat 
i” I “talked, back’’ when I considered 
such a course necessary in order to 
uphold the dignity,of my calling; and 
then retired, figuratively, “with my 
ead bloody'but utbowed.” I came 
across Many,,employers who did not 
carry this form and to whom quoting 
the law had ‘no effect. They did not 
believe any law,would be enforced 
which to them appeared designed to 
produce business for’insurance agents. 
Of course, this was among the smaller 
employers whe@.lacked the vision and 
perspicacity to see.that the coverage 
was to their advantage as well. Should 
the local agent. inform the Compensa- 
tion Rating @ahof such violations? 
The rating bureau says he should. But, 
aside from the feeling that it is a de- 
cidedly small thing’ to do, it would 
assuredly antagonize the employer. 
He would, of ‘course, blame the agent. 


Speaking Of workmen’s compensation 
insurance reminds me of a rather amus- 
ing incident eorimected with the first 
policy of this eclasswhich I wrote. One 
of the trades people-ealled me up, and 
with considerable }agitation instructed 
me to obtaini‘for, him a compensa‘ion 
policy as fast’ @s Ti*could. As I had 
been to this man before about this form 
and had been turned down, I was rather 
astonished, feeling sure that something 
wut of the ordinary had happened. Go- 
ing down to *heé store, I asked him what 
had caused him,te, change his mind so 
suddenly. He told'me that in the early 
morning one of hig employes while 
decorating a window slipped and fell 
against a disused gas jet which struck 
him under thée”eye, ing a small cut, 
but bleeding so profusely that there 
was considerable excitement. 


te Z 
“My eye is out,iwas his exclama- 
tion. Fortunately he was not seriously 
hurt, but the shock of the incident 


made the owner, of, the place realize 
that much of ; ts might have to 
80 for doctor t the accident had 


mr 
—— 
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GUARD INDEPENDENCE HALL 
Work will*We*eommMmenced in a few 
days in installi tematic sprinklers 
in ind-vendencobflal br the adjoining 
group of buildi : he system will 


protec the extemiers as well as the 
itteriors. In the e t. of fire threat- 


ening any of historic structures it 
will be pose meat se a curtain of 


Water cithersepetheemeofs, outer walls 
or in the room@anueeme 


The heating sag nt now in the 
basement of - ongress Hall will be 
supplanted by a modern heating sys- 
tem and stort. ee will be 
located unde r remote from 
*ty of the In the future 


will beg by a combination 
of steam and 


a gud ena 








turned out seriously. What a massive 
array of figures, arguments, facts and 
the law could not do had been done by 
a good scare. 

An agent meets many people like 
this who are unmoved by the best argu- 
ments, but who have to be scared into 
protecting themselves. A butcher who 
refused to insure his three automobiles 
made the excuse that he never had a 
loss. If this man had been unlucky 
with his cars or even witnessed an 
accident he would have been less stub- 
born when visited by an insurance 
agent. When a prospect meets your 
arguments with some semblance of rea- 
soning, even though erroneous, you have 
the satisfaction of knowing that at 
least he is giving your words consid- 
eration, but when a prospect meets your 
statements with the incontrovertible 
fact that he never had a loss, and, 
therefore, does not need to protec: him- 
self it is aggravating. 





BROKERS SUE IMPORTERS 





F. A. Berthold Company Claims That 
Insurers Are Withholding Commis- 
sions Rightfully Due It 





Of interest is a suit instituted against 
the Importers and Exporters by the 
Frank A. Berthold Company, an insur- 
ance brokerage house, for the non-pay- 
ment of commissions on an open marine 
policy cancelled prior to its expiration. 
Although not bearing directly on the 
problem of the ownership of commis- 
sions on cancelled policies, the circum- 
stances of the case bring it within this 
general classification. 

The Berthold Company, acting as 
brokers for Birdsong Brothers, effected 
on January 22, 1920, an open policy 
with the Importers and Exporters. Ship- 
ments were made under the policy up 
to and including July, when the Import- 
ers cancelled on the risk because of 
the non-payment of premiums by the 
assured. The brokers’ subsequently 
made futile attempts to collect these 
premiums, and, being unsuccessful, 
gave way to the legal pressure exerted 
by the insurer. 

On November 14 of this year Birdsong 
Bros. made a direct payment of $3,873 
to the insurance company, which 
amount, according to the Importers and 
Exporters, fails by some $1,700 of meet- 
ing the total fiscal obligations of the 
assured. In view of this fact the com- 
pany disregarded demands of the brok- 
ers for their commission of 10%, 
amounting to $387 in the present in- 
stance. The insurer contends that the 
eash so far collected from Birdsong 
Bros. should rightfully be applied to 
the account of premiums receivable, 
while the brokers maintain their right 
to 10% of the amount collected from 
the assured. William Otis Badger, Jr., 
who has been prominent in the discus- 
sions of problems hinging on cancelled 
policies and commissions, is acting as 
counsel for the Frank A. Berthold Com- 
pany, and says that a victory for the 
Importers and Exporters would create 
a precedent relative to the ownership 
of brokerage commissions which would 
be adverse to the brokerage fraternity. 





PROTECTION IF PAID FOR 

Columbus City Council has passed a 
resolution whereby a levy is made on 
certain of the surrounding towns in 
return for the protection of the Colum- 
bus Fire Department. Heretofore the 
service has been gratis, in some cases 
the towns even declining to co-operate 
wi'h the local department in time of 
need. So a~resolution was adopted 
some two weeks ago to the effect that 
unless the towns agreed to pay for 
said services that they would be “cut 
off” af‘er January 1. 

















THE LAW 


Relating To 


Automobile Insurance 


as stated and applied in the decisions con- 
cerning AUTOMOBILE FIRE — THEFT — 
COLLISION—TRANSPORTATION and 
INDEMNITY 
insurance policies from the first reported 
case in 1908 to the latest in June, 1921, with 
analyses of the cases 


By JOHN SIMPSON 


The subjects treated cover every point 
which has arisen in the higher courts re- 
garding automobile insurance and include: 
Power to Write Automobile Insurance, 
Constitution of the Contract, Construction 
of Policies, Representations and Warran- 
ties, Valued Policies, Depreciation, Refor- 
mation and Cancellation, Proofs of Loss, 
Powers and Authority of Agents, Brokers 
and Adjusters, Arbitration, Appraisal and 
Award, Extent of Loss and Option to Repair, 
Subrogation, Dealers’ Policies, Reporting 
Fire Losses, What Constitutes Theft, Re- 
porting Theft Losses, Return of Recovered 
Automobiles, What Constitutes Collision, 
Losses in Transportation, Violations of Law 
by Insured, Settlements with Injured Per- 
sons, Interference with Negotiations and 
Suits, Notice of Accidents, Reference to 
Insurance in Negligent Actions, Actions and 
Defenses, Public Service Vehicle Bonds, 
etc., etc, 
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Trunk Lost; Decision 
Against Company 
VERDICT IN 


CITY COURT 





Policy Covered Against Any And All 
Risks of Transportation, 
Says Judge 





Justice Walsh, in the New York City 
Court, has rendered an interesting de- 
cision in a case where an inland marine 
policy was in controversy. 

On December 17, 1919, the defendant 
insurance company issued to plaintiff 
its policy of insurance whereby it 
agreed to indemnify him to an amount 
not exceeding $5,000 on trunks and sam- 
ples of merchandise in charge or con- 
trol of salesmen traveling in behalf of 
plaintiff “against any and all risks and 
perils of fire, lightning, navigation and 
transportation * * * while in the 
custody of any railroad, express, trans- 
fer and/or transportation company.” 
The policy period was one year. 

This action was brought by plaintiff 
against the defendant under such policy 
to recover the value of a sample case 
and the dresses therein contained be- 


longing to plaintiff and alleged to have 
been stolen while in the possession of 
the Pennsylvania Railroad. During the 
policy. period a salesman of plaintiff, 
contemplating a road trip on behalf of 
his principal, procured the sample case 
to be delivered to the baggage room 
of the Pennsylvania Railroad in this 
city. Thereafter, he called at the sta- 
tion of the railroad company for the 
purpose of giving the railroad instruc- 
tions for the transportation of the case, 
but the same could not be found. 

“Plaintiff’s evidence was to the effect 
that the railroad company’s employees 
stated that they had seen the case in 
their baggage room a short time before. 
Although the defendant does not admit 
the delivery of the case to the railroad 
company and the émployes of the rail- 
road company testify that they have no 
recollection of ever having seen the 
same or of having stated that the same 
had been seen by them, I find as a fact 
that there was a delivery to the rail- 
road company of the case in question,” 
said Justice Walsh. “Under these cir- 
cumstances it seems clear that the case 
was in the course of transportation; that 
it was in the possession of a railroad 
company, and consequently that its loss 
was directly due to the risks and perils 
of transportation as covered by the pol- 
icy, and plaintiff is entitled to recover. 

“Defendant contends, however, with- 
out admitting the delivery of the case to 
the railroad company, that even though 
such delivery were shown, the plaintiff 
cannot recover by reason of the fact 
that plaintiff has alleged that the case 
was stolen, and is consequently pre- 
cluded from holding defendant liable 
because of the following provisions in 
the policy: ‘This policy covers theft 
of an entire shipping package * * * 
in transit as above. It is expressly un- 
derstood and agreed that the clause 
“this policy covers theft of an entire 
shipping package” * * * applies only 
to such shipping package or packages 
while in the custody of a common car- 
rier under check or receipt.’ 

“While it is true that plaintiff has 
alleged that on calling at the station of 
the railroad company he ascertained 
‘that while the case and samples con- 
tained therein were in the possession of 
the railroad company they were stolen 
and feloniously abstracted by some per- 
son or persons unknown to this plain- 
tiff,’ the proof in the case fails to sus- 
tain this allegation, but merely shows 
the delivery to the railroad company, 
and the subsequent inability of such 
company to find or deliver same to 
plai~*’’?. Under such circumstances I 
a> %f opinion that the theft provision 
in ite policy is not here applicable and 


consideration thereof is unnecessary, 


and that while plaintiff has not sus- 
tained his proof in respect to theft as 
alleged he is entitled to recover under 
the allegation setting forth the facts, 
coupled with the allegation that ‘the 
same (referring to the sample case and 
the dresses therein contained) were en- 
tireiy lost unto him because of one of 
the causes specified in said policy of in- 
surance,’ which, as heretofore indicated, 
was ‘any and all of the risks and perils 
* * * of transportation while in the 
custody of a railroad company.’ 
“Assuming, however, that the disap- 
pearance of the case necessitates a find- 
ing that the same was stolen while in 
the railroad’s possession, the question 
then arises whether or not, as required 
by the policy, the case was ‘in the cus- 
tody of a common carrier under check 
or receipt.’ The testimony shows that 
between the railroad company and mer- 
chants generally, including this plaintiff, 
it has been the custom for the company 
to receive baggage prior to the purchase 
of transportation upon condition that 
there would be placed upon such bag- 
gage a sufficient means of identification 
whereby the shipper upon purchase of 
his transportation would be able to call 
at the baggage room of the railroad 
company, identify his baggage and right 
to possession thereof, and thereupon 
give shipping instructions to the repre- 
sentatives of the railroad company, upon 
receipt of which they would formally 
attach their shipping tag, receipt or 
check and give to the shipper the du- 
plicate thereof. The usual means of 
identification used by the shipper (and 
used by plaintiff in this case) is a card 
attached to the trunk or case. This 
ecard bears the shipper’s name and is, 
prior to delivery to the carrier, torn or 
cut into two pieces with a knife or other 
instrument so as to form an irregular 
or serrated edge. One part of the card 
remains on the case and the other is 
retained by the shipper. The railroad 
company, upon presentation of the part 
retained by the shipper, fits. the serried 
edge to the part placed on the case, 
and if the same fit, this is deemed a 
sufficient identification and the case or 
trunk is shipped as per instructions 
given, whereupon their usual tag check 
would be attached to the trunk and a 
duplicate thereof handed to the shipper. 
It is obvious that the railroad company, 


‘ recognizing the inconvenience to ship- 


pers of always purchasing their trans- 
portation prior to checking their trunks 
and sample cases, agreed to this means 
of avoiding such inconvenience to the 
shipper and adopted the portion of the 
tag retained by him.as its check or 
receipt, subject of course to the delivery 
of the trunk or case to it. It thereby 
assumed custody of the trunk pending 
the purchase of transportation and -the 
issuance of its formal receipt upon se- 
curing shipping instructions. 

“As above stated, such original de- 
livery is found to have been made in 
this case. The railroad for the purpose 
of convenience has consented to adopt 
the portion of the cut tag or card re- 
tained by the shipper as its receipt, else 
why need it recognize his rights to the 
trunk upon presentation thereof? Nor 
does it seem open to question that in 
the event of loss of the trunk through 
the railroad’s negligence, it would be 
liable to the shipper for the damage sus- 
tained thereby. Whether the liability 
of the railroad company thereby created 
was that of common carrier or bailee is 
not here material. The receipt never- 
theless is that of a common carrier 
while the case was in transit, and comes 
within the provision of the policy mak- 
ing the issuance of such receipt a con- 
dition precedent to recovery. It follows 


that irrespective of whether the loss of 


plaintiff's case was due to theft or other 
cause, the plaintiff is entitled to judg- 
ment for the amount prayed for.” 





NEW FIRE AGENCY 
Judge Fred N. Holland, of Crisfield, 
Md., has formed a partnership with 
Irving Jones, and the firm of Jones & 
Holland are now engaged in the general 
fire insurance business. 












NEW HAVEN THEATRE FIRE 





Only $25,000 Fire Insurance on Build- 
ing; No Indemnity Coverage; 


Poorly Protected 





Investigations into the causes of the 
disastrous Rialto Theatre fire Sunday 
evening in New Haven, resulting in 
the death of five persons and injuries 
to’ nearly eighty, show that the build- 
ing was unprotected with either ade- 
quate fire-fighting equipment or insur- 
ance. According to reports, the fire 
insurance on the theatre totaled only 
$25,000, of which $10,000 was placed 
with the Hartford Fire. The owner like- 
wise carried no indemnity insurance, 
with the result that there is practically 
no possibility for relatives of the dead or 
those injured by burns to recover dam- 
ages. The owners are open to charges 
of gross neglect in failing to furnish 
protection to patrons, and this dramatic 
representation of a terrible hazard has 
a message for insurance agents. 

Walter E. Peckett, assistant state at- 
torney, in examining the physical con- 
dition of the theatre, pointed out that 
theatres should be equipped with over- 
head automatic sprinklers, in addition 
to asbestos curtains, The necessity for 
asbestos was not “brought home” to the 
public as a means for fire protection 
until the death of six hundred persons 
in the Chicago theatre fire. Work and 
investigations which fatal fires prompt 
should be avoided by the taking of 
necessary precautions in advance. 


——— 


STUDYING STATE INSURANCE 

In order that the Board of Public 
Works of Maryland may be inte! ligent- 
ly guided in determining the begt 
method which the-state can employ ip 
placing insurance on its various prop- 
erties, Philip B. Perlman, Secretary of 
State, has been engaged in compiling 


data showing the practices in forty 
other states. He has transmi‘iecd his 
findings to the Board of Public Works 
in a sixteen-page @ocunfent. mong 
other things, it shows that F orida, 
North Dakota, South Carolina and Wis. 
consin have passed legislation under 
which public property is insured as a 
state fund. 

=== 








An Agency in a first class City | 
desires to represent a large 
New York Insurance Com- 
pany outside of greater New 
York, not an  whderwriter 
Agency and nota member of 
the Eastern Union. Address 
| in care of this office. 
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Underhill & McClure 


General Agents 
Pittsburgh, Pa. 


Mange 
P. Campbell Agency 180 
Waltes Morris’ Sons 1874 
Ammon & White 1890 
Little & McClure 3699 
Underhill & McCiure 1919 


Representing— 
Hartford 
London 
Home H bea and Marine 


oen 
London & Lancashire 
Orient 
City of New York 
Great Lakes 

















FRANK B. MARTIN, Asst. Manager. 
Assets, $2,743,342.03 


METROPOLITAN 
PACIFIC COAST 


THE YORKSHIRE 83h S48 


FIRE, esencaniat SPRINKLER LEAKAGE, AUTOMOBILE, RIOT 
ND EXPLOSION INSURANCE 
S. BRANCH, 80 Maiden Lane, New York 
FRANK & DUBOIS, United States Managers. ERNEST B. BOYD, Underwriting Mec. 


Liabilities, 
DEPARTMENT MANAGERS: 
nhedancber nanan Willard S. Brown & Co........s- 
Shak tonvnaactenal McClure aety. 


LTD. 


WALLACE KELLY, 
$1,644,822.39 


Branch Secretary. 
Siirplus, $1,098,519.64 


oa York, N. Y. 
‘an Francisco, Cal. 











TOTAL ASSETS - 
TOTAL LIABILITIES 
NET SURPLUS - 


O. J. PRIOR, President 





CAROL yl Ot alte sceusbveue Beatty” BR. BEG so sciccccctccccseObed Greensboro, N. 
poy (7) Dargah & Turnert. .....00ccsccsodhbp Atlanta, Ga. 
LA, & MISSiSSIPPI aisen coupeseuas Tee, A) Genes scaccakasevneduane Néw Orleans, La. 
INCORPORATED 1868 
| 1868 1921 


Che Standard Fire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


$1,559,368.71 
935,5 


Ww. M. CROZER, Secretary 
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108 William Street 


SCHAEFER & SHEVLIN 


GENERAL AGENTS 
FIRE and AUTOMOBILE INSURANGCB 
Excellent Facilities for Handling Suburban Business 


Rew ‘Yerk ¥. Yt 


Pitted Youn 1107, 118 
eal ; d 








43 Cedar St., . 
New York City 


Atlas Assurance Co... .. 





Binders Effected on Risks Anywhere in the Ui 5. & Canada 
Phone John 4613 


BERNHARD INSURANCE AGEN CY 


Agricultural Ins. Co. of Watertown Nationale of Paris 
Rhode Island Insurance Co. 
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COMPANIES TIRE OF PREMIUM DELAYS 


(Continued from page 1) 


chronic, too general, to permit any one 
company to eradicate it. 

One of the first steps in this reform 
will be to acquaint agents with the 
facts, Which cannot be done satisfac- 
torily without an exhaustive inquiry. 
Recently the National Board of Fire 
Underwriters: sent out a confidential 
circular in which was given by states 
the premiums, and the canceled busi- 
ness. The canceled premiums ran far 
up into the millions. 

What Each Cancelation May Cost 


he average agent and broker, who 
thinks no more of canceling a policy 
than he does ordering a dinner, will 
yndoubtedly be surprised to learn that 
one of the biggest home offices in New 
York estimates that the expense of 
canceling a fire policy for it is $1.50. 
The expense of canceling a cancelation 
policy is $3.05. It all mounts up. 

The Eastern Underwriter visited 
.some brokerage, agency and city execu- 
tive offices this week to find out why 
s0 many policies were canceled, and 
he was surprised to find the brokers 
and some agents treating the matter 
with nonchalance. 

“There have always been cancela- 
tions and there always will be,” said 
one broker who was more communica- 
tive on the subject than most of the 
other brokers seem. 

“Don’t you think many of the can- 
celations are avoidable?” he was asked. 

“I do. The average broker will take 
a chance and cover anybody without 
giving it a second thought. If the 
policy is not wanted back it goes.” 

“Why are there so many cancela- 
tions?” \ 

“Lack of understanding with the as- 
sured, I should say. A broker will give 
aman what he thinks he should have, 
not always what he wants, and then 
tell him about it when he seeks to de- 


liver the policy. Lots of policies are 
issued ‘on a chance’ without any order 
at all. Policies are renewed without 
instruction, although the assured may 
have another broker. Policies for $200,- 
600 may be issued when only $100,000 
is wanted. Decreasing values, of course, 
have a lot to do with it. 

“Personally, I feel that the assured 
should be consulted more; and I firmly 
believe that there are lots of brokers 
in this town who never call on their 
customers from year in to year out, not 
even knowing when they have lost the 
risk. There are ever so many so-called 
insurance men who never talk to clients 
except on the ’phone. It’s poor sales- 
manship, but in the case of these non- 
takens it is the company which is the 
real loser. 

“Tf there is a conference of fire 
executives on the subject of prompt 
payment of premiums one of the first 
questions they might ask each other 
is this: 

“*Why should fire insurance protec- 
tion be purchased on such long-time 
credits? Is it because the merchant 
or manufacturer or other policyholder 
has been educated to pay whenever the 
spirit moved him, with no reprimand if 
he is extra leisurely in sending his 
check? Surely, if he has a loss he 
doesn’t want to be held up, The same 
questions might be asked of the agents. 
They are not much penalized for slow 
pay, some of whom regard their con- 
duct in this direction as merely ob- 
serving the traditions of the business, 
some others taking the position that 
they are bored when dunned by a field 
man. Maybe there are too many com- 
panies and it would take an earth- 
quake to move supplies.” 


The Agents’ Viewpoint 


Of course, the agents have their side, 
too. 


Hague Rules Passed 
At London Gathering 


FOURTEEN NATIONS PRESENT 





Carriers’ Representatives Concur in 
Movement for Them to Prepare 
Fairer Bills of Lading 





With representatives of fourteen 
maritime countries present, the Inter- 
national Shipping Conference meeting 
in London last week adopted at its 
second session a resolution recommend- 
ing The Hague Rules for universal 
voluntary application by the leading 
nations of the world as the fundamentai 
basis for framing bills of lading. While 
minor amendments may be needed to 
have the rules conform to the legisla- 
tive requirements of individual govern- 
ments the principle of placing a greater 
degree of responsibility upon ocean 
carriers for the safe protection of 
cargo shipments has been approved. 

American vessel owners concurred in 
the recommendation to incorporate the 
regulations of The Hague Rules into 
bills of lading.- Charles S. Haight, J. 
Parker Kirlin and others spoke as the 
representatives of American carriers. 
Local marine underwriting interests 
were not directly represented. 

Two other resolutions of interest to 








“Collections are bad in all lines,” 
they say, “and insurance is a business 
which quickly reflects the condition of 
the times. We can’t pay when our 
clients are so hard up they don’t send 
in the premiums.” 

There is something in this. At the 
same time many underwriters feel that 
if more stress were laid on the impor- 
tance of prompt collections, instead of 
permitting the easy-going remittance 
method now prevalent, the situation 
would change for the better quickly. 
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SURPLUS TO POLICYHOLDERS $ 4,373.582.84 














insurance offices which were adopted 
recommended the framing of interna 
tional rules governing the carriage of 
deck cargoes of wood and the intro- 
duction of international load-line regu- 
lations. The spirit of national isolation 
fostering extreme competition between 
maritime nations and a resort to unsafe 
and unethical practices is gradually be- 
ing superseded by a growing spirit of 
international co-operation, ostensibly 
the only certain method for solving 
some of the perplexing problems which 
harass marine insurance men and 
steamship owners. 
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W. G. Falconer, President 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 


75 Maiden Lane, New York 
Hart Darlington, Manager 


Local Department, 100 William St. 
J. F. Van Riper, Branch Secretary 


NORWICH UNION 


INDEMNITY COMPANY 


Rents 


Golfers outfit and all forms of 
Casualty Insurance 


75 Maiden Lane, New York 
J. G. Mays, Secretary 


Agents! Insure your friends and patrons in the Norwich Union where you know 
they will be treated right. 


In Union There Is Strength—In Norwich Union There Is Strength Plus Security And Service 
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Edmonds Questions 
Shipping Board Plan 


HARDLY ADVISABLE, HE STATES 





Might Later Leave Field in Hands of 
Competitors; Law Needed to Allow 
Government Company 





Congressman George W. Edmonds, 
member of the House Committee on the 
Merchant Marine and Fisheries, which 
must give its endorsement to all bills 
affecting marine insurance before they 
can be expected to pass through Con- 
gress, informs The Eastern Under- 
writer that the advisability of the move 
to have a Government insurance com- 
pany, if such is the intention of the 
Shipping Board, is _ problematical. 
There is no question, he says, that at 
the present time the Shipping Board 
has no authority to go into the cargo 
insurance business. 

Should an enabling act be passed and 
then repealed in the course of several 
years, “It would leave the marine in- 
surance in the hands of our competi- 
tors, as our present facilities would 
have been destroyed by non-use,” is the 
view of Mr. Edmonds, 

It is quite evident from the statement 
emanating from a Congressional source 
that legislators look with no great 
favor upon the possible suggestion that 
the Government assume another busi- 
ness burden. Marine underwriters may 
safely believe that their status quo will 
not be disrupted by external aggression 
from the direction af Washington as a 
consequence of the reported move by 
the Shipping Board. 

Congressman Edmonds’ letter throw- 
ing light on what would probably be the 
committee’s attitude toward a bill in- 
troduced by the Shipping Board 
follows: 

“Answering your letter of November 
21st, would say that there has been 
considerable talk r cently in Washing- 
ton along the line of the government 
doing its own marine insurance, both 
cargo and hull. However, should this 
be in contemplation I have not been ad- 
vised that any plans have as yet been 
formulated. The idea of government 
insurance has from time to time been 
agitated owing to the fact that the in- 
surance companies have charged differ- 
ent rates upon some of the Shipping 
Board ships than upon others, the rea- 
son being and I think it is a very fair 
reason, that some owners have had more 
experience in handling cargo and with 
consequent diminution of loss on ac- 
count of that experience they would be 
entitled to better rates. 

“T am informed, however, that wher- 
ever the skilled operator operates both 
Shipping Board boats and his own boats 
that there is no difference in insurance 
charges between those privately owned 
and those owned by the Shipping Board, 
providing, of course, that the boats are 
classed equally. 

“There is no question that at the pre- 
sent time the Shipping Board has no 
legislative authority to go into the 
cargo business, and that should they 
go into the business they will have to 
secure the consent of Congress, the 
present law allowing them to do hull 
business, hut makes no mention of car- 
zo business. In my mind the advisa- 
bility of this move, if it is the inten 
tion of the Shipping Board to enter the 
insurance field, is problematical. 

“All legislation by Congress is subject 
to repeal and should the Shipping Board 
eontinue tor, several years in the in- 
surance business and the then Congress 
withdraw them from such business, it 
would leave the marine insurance field 
absolutely in the hands of our competi- 
tors, as our present facilities would 
have been destroyed by non-use. 

“Very truly yours, 
“Geo. W. Edmonds.” 


Conferences Return 


To Reward System 


WHERE MERIT JUSTIFIES IT 





Payments to Police Will Be Checked 
By Auto Detective Bureau and 
Police Headquarters 





Actuated by the belief that in cases 
where “extraordinary zeal and intelli- 
gence” are displayed in the recovery 
of stolen automobiles by the police re- 
wards are justified, the Automobile 
Underwriters’ Detective Bureau, asso- 
ciated with the Eastern and New 
England Conferences, has decided to 
amend the arrangement made last 
spring when it was agreed with ex- 
Governor Whitman that the police 
should not be entitled to rewards for 
recovering stolen cars unless the re- 
covery was accompanied by the arrest 
and conviction of the thief. The deci- 
sion to re-instate the award system was 
made November 17 when circular let- 
ters containing the information were 
sent to the 105 companies which are 
members of the Detective Bureau. 

Following is a copy of the circular 
announcing the new method of reward: 

“In regard to the agreement made 
with ex-Governor Whitman that mem- 
bers of the Detective Bureau would 
pay no rewards for recovery of stolen 
automobiles in Greater New York with- 
out the arrest and conviction of the 
thief or thieves, we now wish to advise 
that ex-Governor Whitman has agreed 
to a modification of this arrangement. 

“The practise to be observed in the 
future is that rewards and legitimate 
expenses incurred by officers for the 
return of stolen automobiles where the 
thief has not been apprehended and 
where extraordinary zeal and intelli- 
gence have been displayed by the officer 
may be paid, subject to the approval 
of the Automobile Underwriters’ De- 
tective Bureau and by the Police Com- 
missioner of New York, such rewards 
and expenses to be payable by the bu- 
reau through the Police Commissioner 
as provided for in the Greater New 
York Charter. 

“Respectfully yours, N. S. Bartow, 
chairman: W. M. Ballard, O. R. Beck- 
with, F. D. Bennett, D. F. Cox, P. A. 
Creech, F. C. Haselton, R. O’Conner, C. 
S. Timberlake,—Joint Theft Commit- 
tee.” 

To allay the fears of those who, may 
visualize in this step a return to the 
old condemned system whereby it was 
possible for thieves and policemen to 
act in collusion for the sake of extract- 
ing rewards from insurance companies 
the new agreement expressly provides 
for the granting of rewards only after 


the Detective Bureau, through R. M. 
Shedd and his assistants, have investi- 
gated the case and decided upon its 
bona fide character. Mr. Shedd will 
delve into the conditions surrounding 
every recovery and when convinced 
that the policeman involved exercised 
his ability in running down the stolen 
property will recommend a reward. 

Individual companies will not insti- 
tute the reward system independently 
of the Detective Bureau. It was that 
practise formerly which fostered the 
crooked work discovered in connection 
with the stealing of automobiles by 
persons acting in conjunction with 
police officers. 

Rewards range from $25 to $100, de- 
pending upon the list price of the auto- 
mobiles. The minimum is paid on the 
recovery of cars valued at $1000 or 
less; $50 on cars up to $2000; $75 on 
cars up to $3000; and $100 on cars of 
higher valuations. Fifty per cent of 
every check passing through Police 
Headquarters consigned to an officer is 
deducted for the account of the Police 
Pension Fund. 





WRONG NUMBER VOIDS CLAIM 





Assured Fails to State Correct Facts in 
Auto Policy, So Court Holds 
for Company 





To illustrate the particular necessity 
for correctly stating every fact required 
in a proof of loss submitted under an 
automobile policy for fire or theft 
claims a case is cited which was de- 
cided in a New York City court last 
week. _In a suit brought against the 
Continental for refusal to settle an 
automobile theft claim it was brought 
out in testimony that the plaintiff had 
failed to draft his proof of loss in 
accordance with the conditions of the 
policy. The number of the car, a Hud- 
son, which he alleged to have been 
stolen, proved to be that of a Hudson 
of another model owned by a man in 
New England, who swore that his car 
had never been out of his possession so 
that it could not have been the prvp- 
erty of the plaintiff. 

What automobile the plaintiff owned 
or whether he owned one at all was left 
an open question in the mind of the 
court on account of the failure to prove 
ownership of the particular car alleged 
to have been the piece of property 
stolen. The Continental’s counsel moved 
for a dismissal of the complaint at the 
conclusion of the testimony and the 
court ruled that inasmuch as the plain- 
tiff had not given accurately the data 
required in the policy contract he was 
not, entitled to recover. In view of 
this decision it is imperative that 
agents secure the correct number cf 
every automobile which they insure. 
This is service to the assured and a 
protection for the company against 
fraudulent claims, 





The marine zone headquarters at 


i Seattle, Wash., known as the Northwest 


Marine Department of the Aetna Life, 
hag been discontinued. 
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Lissner Says There 
Is Discrimination 


TO STUDY INSURANCE R\ATEs 





Shipping Board Wants to Know What 
Can Be Done to Improve th 
Situation Generally 





Meyer Lissner, member of the | nite 
States Shipping Board, writes t: The 
Eastern Underwriter that “I feel © may 
safely say that there is a ‘gener.:| be. 
lief’ that private insurance discrimi. 
nates against the Shipping Boar yes. 
sels in quoting rates.” Serving on a 
board which is entrusted with the duty 
of increasing the usefulness and pres. 
tige of the American merchant marine 
Mr. Lissner cannot be criticized for em. 
ploying every instrument at hand to aid 
Shipping Board vessels in their compe- 
tition with ships of foreign register and 
for trying to remove obstacles whici 
hamper Government built steamers in 
their quest for cargoes. 

Unfortunately Mr. Lissner has struck 
a snag in the shape of insurance rates 
that he believes was erected purposely 
by American marine insurance under. 
writers, for what reason one does not 
know. That this is not true is univer. 
sally recognized in insurance circles, 
However that will not alter Mr. Liss- 
ner’s views, and he undoubtedly wiil 
insist upon the justice of federal sup- 
port for operators of Shipping Board 
vessels and the shippers who patronize 
them until he has analyzed the insur. 
ance situation with his mind free from 
the prejudices which naturally influ- 
ence him at present. 

Following is a statement sent to 
this newspaper by Commissioner Liss- 
ner relative to the report that steps 
might be taken to institute a Govern- 
ment owned insurance company: 

“The only basis there is for the re- 
port referred to in your letter of Nov- 
ember 21st is the fact that the Shipping 
Board intends in the near future to in- 
stitute a study of the subject of marine 
insurance with the idea of discovering 
what may be done to improve that situ- 
ation generally, so far as American flag 
ships are concerned. 

“I think I may safely say that there 
is ‘a general belief’ that private insur- 
ance discriminates against the Shipping 
Board vessels in quoting rates.” 





CONFERENCE MEETS TODAY 





Auto Underwriters Will Attempt Again 
Today to Agree on Some Form of 
Percentage Loss Clause 





Local agents and metropolitan man- 
agers of automobile departments who 
have had their eyes turned toward 
Conference headquarters for several 


weeks in the hope or fear of seeing 
innovations emanate therefrom m be 
rewarded tomorrow. The Eastern (on- 
ference meets again today to hear what 
the sub-committee of ten reports with 
regard to the propositions to ins‘ tute 
a three-fourths value clause in this ter- 
ritory. While promises are wit! !cld, 
it is hoped that today’s meeting will 
witness the windup of postponem nts 
attending every former attempt [» se 
cure favorable endorsement to a ch.ge 


in underwriting procedure, 
Whatever restrictions or checks «pon 
absolutely free underwriting; whic!: the 


Eastern Conference approves, ey 
won’t be radical. An extreme ('ver- 
gence of views on underwriting «ves- 
tions and the protracted disagreemonts 


to date render positive the prop ccy 
that a fair compromise will be the ulti- 
mate outcome. Underwriters schovied 
in the belief that automobile insur: ce 
should be conducted along lines afiord- 
ing full coverage to assureds at an ade- 
quate rate are united in their opp0s 
tion to proposals of a radically resiric 
tive nature. In fact, one underwr'ter 
tells The Eastern Underwriter that 4 
radical reduction in losses is the only 
extreme change sought by the wiole 
underwriting fraternity. 
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Why Hague Rules 
Are Voluntary 


CO-OPERATION REQUIRES IT 





Dr. Bisschop Replies to Assertions 
That Legislation Against Carriers 
is Only Relief 





Sir Stephen Demetriadi, an English- 
man who is chairman of a committee 
representing a group of important trade 
associations in London and Liverpool, 
registers his opposition to The Hague 
Rules on the grounds that they are 
purely voluntary and not supported by 
the clement of force which legislation 
carries With it. The associations which 
he represents include the following: 
East Indian & Oilseed Shippers, Incor- 
pora'ed Oil Seed, London Shellac Trade, 


London Jute, London Corn Trade, Liv- 
Cotton, United Kingdom Jute 


erpocl 
Goods, and the Indian Tea Association 
of London. Inasmuch as several Amer- 


jean underwriters withhold their sup- 
port to the Rules because their uni- 
versa! adoption is placed on a voluntary 
pasis Mr. Demetriadi’s statement is of 
interest as is also a reply to his objec- 
tion prepared by Dr. Bisschop, Honor- 
ary Secretary of the Maritime Law 
Committee. Both statements appeared 
in “The Review.” 

“My committee have unanimously 
confirmed their objections to The Hague 
Rules, 1921, which are purely volun- 
tary,” wrote Mr. Demetriadi. “My com- 
mittee are unalterably convinced that 
the only acceptable method of settle- 
ment of the differences between ship- 
owners and merchants is the legislation 
which was unanimously recommended 
by the Imperial Shipping Committee in 
their report dated February, 1921. 

“Imperial agreement is a high aim, 
worth the trouble and ambition of any 
well-wisher of that Commonwealth of 
nations,’ Dr. Bisschop replied. “High- 
er still, however, and certainly more 
ambitious, is world co-operation, which 
may be supported—but cannot be at- 
temed—by national or even Imperial 
agreement or legislation. In aiming 
ata world agreement the Maritime Law 
Committee framed its second resolu- 
tion that ‘for the purpose of securing 
prompt and effective action the Associa- 
tion réées upon the continuance of co- 
operation among shipowners, shippers, 
consignees, bankers, and underwriters.’ 

“By bringing the representatives of 
these trades together at a common 
meeting-place in The Hague, and by 
putting before them the draft of a code 
or rules as a basis for discussion, the 
Maritime Law Committee has attained 
two objects. It has, in the first place, 
concentrated the minds of the commer- 
cial world upon differences, wants, and 
purposes which are common all the 
world over, and which needed discus- 
sion and consideration, in order to re- 
veal the community of thought and pos- 
sibility of agreement by voluntary ef- 
fort. It has, in the second place, by ob- 
taining a positive result from the delib- 
erations and discussions at The Hague, 
laid the foundation for any future legis- 
lation which may be contemplated. 
Should Imperial legislation be neces- 
sary, then the Maritime Law Commit- 
tee has provided the rules which—if 
followed and adopted—will secure that 
such legislation will be in harmony with 
what is agreed all the world over.” 





G. & R’S BIG PREMIUMS 

Contradictory as it may sound the 
Globe & Rutgers is several hundred 
thousand dollars ahead of last year in 
its marine premium account. Figures 
for the first three-quarters of the cur- 
rent year indicate conclusively that the 
tremendous decline in foreign trade 
Will not injure this particular com- 
Pany’s comparative showing when the 
annual statement is published. All of 
Which goes to prove that debonair G. C. 
Owens is a modest young man when he 
States that “business is dead.” 


PUSH UNIFORM POLICY 





Marine Underwriters Send in Comments 
on Proposals to Standardize 
Forms and Clauses 





Practically all the marine offices have 
now had ample time to examine and 


comment upon the new form of uniform 
policy which the American Institute 
Committee has prepared for possible 
use in the local market. Underwriters 
heartily approve the principle of a uni- 
form policy, simpler in technical con- 
struction than the great variety now in 
vogue, but there remain a few obstacles 
to overcome before the ideal theory can 
be whipped into practical shape. 

Frank Hough Osborn, of F. H. & C. R. 
Osborn, is chairman of the committee, 
other members being H. T. Chester, of 
Platt, Fuller & Co., and T. A. Allen, of 
Chubb & Son. It is the hope of the 
committee that its work can be accom- 
plished: before the retirement of Mr. 
Osborn from marine underwriting cir- 
cles at the end of the year, because as 
chairman his ability has figured prom- 
inently in the preliminary proposals of 
the committee. 


Copies of the uniform policy with 
standard clauses were printed in such a 
manner as to afford ample space for 
critical remarks and suggestions, and 
these are being sifted by the committee. 
Local banks stand unequivocally behind 
the movement to eliminate some of the 
apparent ambiguities and archaic lan- 
guage in marine policies. It is with 
consideration for the justifiable wishes 
of financial institutions and shippers 
that the effort was inaugurated to stand- 
ardize marine forms instead of continu- 
ing the practise of allowing every brok- 
erage and underwriting office to devise 
its own policies which cannot be readily 
understood by banking officials. For 
the sake of better service all hopes for 
success attend the efforts of the Insti- 
tute Committee. 





75% CLAUSE STILL IN FORCE 

Replying editorially to a correspond- 
ent’s complaint that some few British 
marine underwriters, especially those 
residing in Manchester, are slipping 
back into the old condemned habit of 
granting 100% protection on theft and 
pilferage covers “The Policy-Holder” 
states that this condition is strictly 
limited and rare in its repetitions. 
Only a minute percentage of cargo ap- 
plications passing through British in- 
surance offices come forth with full 
theft protection endorsements attached 
thereto. The market is adhering well 
to the fact that theft coverage must be 
restricted. The 75% clause still re- 
mains the underlying basis for grant- 
ing T. and P. covers and generally 
speaking English underwriters success- 
fully resist the coaxes and threats of 
brokers to abandon the limited form 
of coverage. Underwriters here will 
be delighted to be reassured that Lon- 
don and Liverpool have not thrown 
down the barriers and initiated a com- 
petitive rush for theft covers. 


Hull Losses Fell 
During September 


FEWER THAN IN 1920 OR 1919 





Liverpool Association Figures Indicate 
World-Wide Reduction in Casual- 
ties to Ocean Carriers 





Hull underwriters read with uncon- 
cealed delight the report of the Liver- 
pool Underwriters’ Association for Sep- 
tember showing that total and partial 
losses were more than 25% less than 
during the corresponding months of 
1920 and 1919. The reduction in total 
losses was especially marked, thirteen 
vessels having gone down this Septem- 
ber as compared with twenty for Sep- 
tember of last year and twenty-three 
tor the same month of 1919. Partial 
losses entered in the loss book of the 
association run as follows: September 
1921, 386; 1920, 522; 1919, 480. 

Although these figures embrace ship- 
ping losses reported from every mari- 
time nation and make no attempt ex- 
cept as concerning total casualties, to 
ditferentiate between American ships 
and those of other nationalities, they, 
nevertheless, bear out the trend of opin- 
ion circulating through the local marine 
insurance district where a distinctly 
better tone has been manifested now 
for several weeks. Loss department 
heads have divested themselves of that 
harassed look which passed over their 
taces not long ago as each morning they 
beheld piles of loss reports and adjust- 
ments confronting them. They see day- 
light now and are not the least bit hesi- 
tant in expressing their delight at the 
more cheerful turn of affairs, 

Following are the Liverpoo! associa- 
tion’s summary of the casualties to ves- 
sels of 500 tons gross register and over: 





Total Partial 

Losses Losses Total 
Weather damage ........ ie 25 25 
Founderings and abandon- 

EE SSE aT een we 
BACRMGINGS 2 ooscccccs 8 9 107 
OS eae ree 1 101 102 
Fires and explosions .... 1 ” 41 
Damage to machinery, 

shafts and propellers .. .. 61 61 
Other casualties ......... ee & 60 

Totals September, 1921. 13 386 399 

Totals September, 1920. 20 522 542 

Totals September, 1919. 23 480 503 


Number and total gross tonnage of vessels 
lost posted in the loss book during the month 
of September in the undermentioned years: 


Gross Gross 
921 Number tons 1920 Number tons 
British: British: 
* re 1 1,915 Steam 3 4,209 
Steam ... 2 4,538 Foreign 
RN hades 7 8,905 
Foreign— Steam 10 19,224 
American: a —-- 
ee 1,843 20 32,338 
Steam 1 2,265 Gross 
1919 Number tons 
Japanese: British: 
Steam... 2 7084 Sail ..... 2 1,051 
Steam 6 14,128 
Rest of World: Foreign 
eae 1 se ae 3 2,838 
Steam 4 10,991 Steam 12 27,071 
13 29,789 23 45,098 








GENERAL AGENTS WANTED 





Automobile Insurance 


INDEMNITY MUTUAL MARINE ASSUR- 
ANCE CO., LTD., OF LONDON, ENGLAND 


Organized 1824 


UNITED STATES LLOYDS, Inc., 
of NEW YORK, NW. Y. 


Organized 1872 


Incorporated 1918 


Incorporated 1886 


THE TOKIO MARINE AND FIRE 
INSURANCE CO. 
LTD., OF TOKIO, JAPAN 
e Department) 
ted 1879 


APPLETON & COX, Inc., Attorney 


1-3 So. William St. 


NEW YORK 
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‘BRITISH HULL CAPRICES 





Reductions in Premiums Through Low- 
ering of Hull Values Continue; 
Cancellations Not Stopped 





Although the British hull markets re- 
flect a greater degree of activity than 
the home circles, nevertheless the un- 
derwriting of risks there is not all 
smooth. Eagerness for business, ac- 
cording to the “Policyholder,” still 
works havoc with rates and values and 
cancellations. The following is taken 
from our British contemporary: 

“Although it was only a short while 
ago that we were able to congratulate 
underwriters upon having stopped the 
‘rot’ that had afflicted the hull market 
it is to be feared that we must now 
recognize that the process was only 
arrested and that matters are now be- 
coming worse than before. What has 
become of the agreement that no 


further cancellations should be al- 
lowed, and that no existing insur- 
ances should be re-adjusted? Risks 


are being cancelled, re-adjustments 
are being made, and the market 
is losing premiums to a very great ex- 
tent thereby. Only last week the in- 
surances on one fleet were cancelled, 
and a new contract effected at a reduc- 
tion of something like 30 per cent in 
the amount of premium, with, of course, 
an emormously enhancef claim ratio, 
owing to the reduction in values which 
was made in the new slip. Then, 
again, a risk which had not gone for- 
ward was re-adjusted by reducing the 
value by £20,000, in return for which 
underwriters were given another 10s. 
per cent on the rate. This latter ar- 
rangement was made on compassionate 
grounds, it being done in order that 
the owner might put his vessel into 
commission. Under the old insurance 
he would have been unable to trade 
at a profit so he laid his vessel up. 
The new insurance gives him the 
chance of making money, and he can- 
not be blamed for taking that chance, 
but as was pointed out very recently 
in this column, underwriting is not a 
philanthropic institution.” 





CREDIT MEN ENDORSE RULES 





National Association Says Principle of 
Uniformity Should Be Endorsed; 
A Help to Shippers 





Approval to the principle and form 
of The Hague Rules has been given 
by the National Association of Credit 
Men through its foreign credit execu- 
tive committee. Part of a declaration 
presented in London this month fol- 
lows: 

“In presenting this declaration the 
committee was actuated by a feeling 
that the principle of uniformity is of 
vital importance, and that The Hague 
Rules should be approved because they 
give effect to that principle. The com- 
mittee does not consider that in giving 
its approval it has finally sanctioned 
the division of the responsibility be- 
tween carrier and cargo owner, which 
is made in the present rules. The 
questions involved in that discussion 
can, if necessary, be the subject of fur- 
ther negotiations between shipowners, 
shippers, underwriters and bankers, 
without sacrificing the principle of uni- 
formity which should be immediately 
achieved.” 





SOUTHERN AUTO ELECTIONS 

Robert N. Hughs was elected presi- 
dent of the Southern Automobile Un- 
derwriters Conference at the annual 
meeting held recently _in Atlanta. 
Other officers and members of the exec- 
utive committee chosen to hold office 
during the ensuing year are as follows: 
Vice-president, Hinton J. Hopkins; sec- 
retary, R. C. Patterson; treasurer, C. A. 
Bickerstaff; executive committee (in 
addition to officers): Milton Dargan, 
Chas. W. Phillips, S. Y. Tupper, Jr., 
Clarence Ruse, R. B. Barnett, E. K. 
McDowell, Eugene M. Ransom, John J. 
McKay, R. H. Colcock, Jr. 
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CASUALTY AND SURETY NEWS 








Big Newspaper Offers 
Subscribers Insurance 


———_—_——_ 


WASHINGTON HERALD’S PLAN 


One of Capital’s Leading Dailies Gives 
Accident Insurance Real Publicity; 
Stock Company Policy 





Accident insurance is being brought 
to the attention of thousands of Wash- 
ington’s citizens and the advertising it 
is receiving is most substantial. “The 
Washington Herald,” one of the capi- 
tal’s leading daily newspapers, has 
made an arrangement with the North 
American Accident Insurance Company 
whereby it offers to all subscribers a 
$1,000 travel accident insurance policy 
for no more than the regular price of 
the “Herald,” which is $5 per year. 

In advertising its plan, the “Herald” 
states that 1,359 persons have been 
accidentally hurt in Washington since 
the first of January and that thirty- 
four were killed as-a result of acciden's 
in the city. In order that its readers 
who are registered subscribers may be 
protected financially should they be so 
unfortunate as to suffer injury, the 
“Herald” provides its reader-service 
policy. This insurance is every-day 
protection for the regular subscribers 
to the paper and it continues in force 
for every registered reader as long as 
he continues a_ subscriber to the 
“Herald” during the life of the policy 
which is issued to him. 

Policy Provisions 

Women, as well as men may secure 
this policy. $1,000 is the maximum 
amount paid and a weekly indemnity of 
$10 will be paid for total disability. 
resulting from an accident, for a period 
not exceeding three months. Indem- 
nity ‘or loss of life shall be payable to 
the estate of the assured. For the loss 
of both hands, or both feet, or sight of 
both eyes, or one hand and one foot, or 
one hand and sight of one eye, or one 
foot and sight of one eye, the sum of 
$1,000 will be paid. For the loss of 
either hand, or either foot, or sight of 
either eye, the company will pay $500. 

Injury sustained, on which indemnity 
is paid, must result from the wrecking 
or disablement of any railroad passen- 
ger car or passenger steamship or 
steamboat, in or on which assured is 
traveling; or by wrecking or disable- 
ment of any public carrier; or by the 
wrecking or disablement of any private 
horse-drawn vehicle, or motor-driven 
car in which assured is riding or driv- 
ing, or, by being accidentally thrown 
from such vehicle. If loss of life results 
from bodily injury sustained by being 
struck or knocked down or run over 
while walking or standing on a public 

highway by steam, cable, electricity, 
naphtha, gasoline, horse, compressed air 
ref liquid power, the company will pay 
250. 

The Syracuse “Herald” is also run- 
ning an accident insurance offer. 





ORGANIZE IN DETROIT 





Men Behind Mutual Indemnity Were 
Formerly Connected With East- 
ern Casualty Company 





The Mutual Indemnity Company has 
been organized' at Detroit, Mich., by 
men formerly connected with the East- 
ern Casualty Company office in that 
city, to indemnify work against lack 
of employment. In order to obtain in- 
surance a workman must be employed, 
and in case his employer is unable to 
give him continuous work, he will draw 
$10 a week during idleness. 

H. M. Howe, formerly Michigan state 
agent of the Hastern Casualty, is presi- 
dent of the new company; Albion J. 
Smith, vice-president, and Frank W. 
Kierstead, secretary, 


Bonding Business 
Ahead of Last Year 


F. & C’S BIGGEST RECORD 





Vice-President Lunt Well Pleased With 
Volume; Looks for Improvement 
in General Lines 





Edward C. Lunt, vice-president of the 
Fidelity & Casualty Company, states 
that his company is having the biggest 
bonding business this year that it has 
ever had, that every month of 1921 has 
surpassed, in volume of business, every 
corresponding month of 1920, when the 
Fidelity & Casualty experienced its 
greatest production of bonding business. 
Indications are that December will con- 


tinue the good work. But even now 
the company is considerably ahead of 
last year’s production for the twelve 
months. 

Although the Fidelity & Casualty 
Company will not equal its record vol- 
ume of business in all lines, it is as- 
sured that the bonding department will 
establish a new high total. This will 
be done in spite of the fact that the 
contract bonding line has been slow 
all year. When this is taken into con- 
sideration it is clear that Mr. Lunt’s 
department is doing great work. The 
combination of expert underwriting 
knowledge, which Mr. Lunt possesses, 
and a capable and efficient field force 
is the raison d’etre of this remarkable 
record. 

The majority of the companies which 
engage in the bonding business will be 
satisfied if they even equal last year’s 
figures, for the slackness in the build- 
ing and general contracting lines has 
materially lessened the demand for 
contract bonds, thus cutting down the 
volume of business reported through 
the bonding department, The fall 
months have brought some increase in 
this branch of insurance, and the gen- 
eral impression is that the increase 
will be a sustained one from now on. 

Mr. Lunt’s Opinion 

It is Mr. Lunt’s opinion that there 
will be no sudden boom in any branch 
of business, but that there will be ma- 
terial increases in various lines. The 
bonding business will continue to pick 
up along with the gradual improve- 
ment in general conditions. Although 
the country is at least four years be- 
hind in its building, Mr. Lunt says that 
he does not look for a sudden spurt in 
construction. There are many factors 
to be considered before re-adjustment 
is established, and it is the opinion of 
most authorities that re-adjustment is 
sure to be a rather slow process. 

There isn’t any doubt, of course, that 
the corner has been turned, but one 
should not build too high merely on 
hopes. As conditions improve, insur- 
ance in all its branches will follow suit. 
The thing for the companies to do is 
simply to keep plugging. Better days 
are ahead for those who work. 1921 
has rewarded fighters, so 1922 surely 
should. 
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W. G. Wilson Explains 
Physicians’ Liability 


WHY AETNA SERVICE IS BEST 





Indiana Local With Lower Rates Fails 
to Give Proper Protection to 
Ohio Doctors 





W. G. Wilson, general agent in Cleve- 
land for the Aetna Life, has prepared a 
convincing reply to those who question 
the reasons for the Aetna increasing its 
premium rates on physician’s lia- 
bility insurance in Ohio and some other 
States where losses have been exces- 
sive. Lower rates are possible if ser- 
vice to assureds is likewise cut. In an 
interesting open letter to agents Mr. 
Wilson compares the service rendered 
to physicians by the Aetna and a local 
association which sells coverage at re- 


duced rates. 

Here are Mr. Wilson’s remarks on 
the subject: 

“Ever since the Aetna recently ruled 
that higher rates would have to be 
charged in this State on physicians lia- 
bility policies, and at the same time 
refused to continue any more such cov- 
erage where the assured was also car- 
rying a similar policy with the Fort 
Wayne Protective Association, we have 
been constantly requested to explain 
the reason and right of the present 
ruling. 


“Dear Sir:—Your letter tells us that_ 


you have been soliciting Dr. K—— of 
your city for physicians liability insur- 
ance, and y..u ask us to tell you how 
to explain the difference in rates be- 
tween that charged by the Aetna and 
the figures quoted by a certain Indiana 
concern. 

“If your prospective client were as 
familiar with the Fort Wayne coverage 
as we are, he would undoubtedly join 
with our many other medical friends 
in this State in agreeing that the Aetna 
policy at our rates is a much bet‘er and 
safer investment from every standpoint 
than is the coverage offered by the 
Indiana association. 

-“Our company will not permit us to 
issue a policy to any physician who is 
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already carrying similar coverage with 
the Fort Wayne society. The reason 
for this is plain, and we have explained 
it in great detail to many other physi- 
cians during the past several months, 

“Two recent cases tell the story: 

“The first is that against Dr. C—, 
a very famous surgeon of this city, 
whose firm became involved because of 
treatment given by one of their young 
office assistants. The Indiana people 
had issued him a policy and so had the 
Aetna. When the claim developed the 
other concern, as is their practice, held 
back and did nothing, with the result 
that the Aetna had to do all the work, 
legal and otherwise, and when it was 
finally found necessary to pay upwards 
of ten thousand dollars to avoid undue 
notoriety and injustice to Dr. C— 
and his associates, the Aetna paid much 
raore than their proportion of the set- 
tliement and the physicians themselves 
contributed a good sized amount, while 
the Fort Wayne concern could only be 
induced to pay a very insignificant por- 
tion. 

“Late last fall a claim developed 
against Dr. J——, at Akron, who also 
had a policy with the Fort Wayne con- 
pany as well as with the Aetna. Six 
hundred dollars was the amount de 
manded and the claim could have been 
set‘led for that sum when first made. 
The Fort Wayne concern referred the 
matter to some attorney in Indiana and 
this caused a lot of delay. Later they 
offerer three hundred dollars in set‘le 
ment and by this time the claimant had 
grown gradually worse aud was de 
manding $3,500. 

“Had the Fort Wayne Association 
performed their part fairly promptly 
and equitably, this claim against the 
Akron physician would have been set- 
tled at its inception for $600, while now 
he faces public notoriety and much 
financial loss if a jury gives a verdict 
for some large amount far in excess of 
the limit of his policy. 

“They do not rent an office in a side 


street, nor a residence in an alley 
where they may be obtained at much 
lower cost than what they are now 


paying, and the reason is that to do so 
would lower their reputation and make 
them admit they belonged in a cheaper 
category. 

“But even if they patronized these 
cheap-rate places there might s'ill be 
some excuse, because either the meals 
or the clothing would be disposed of 
in a short time while with liability in- 
surance, claims are liable to develop 
a year or several years after the period 
of a policy and the small, unstable com- 
panies are likely to be then out of 
existence just when a physician needs 
a strong, reliable corporation like the 


Aetna to fight his battles and take care 
of his claims. z 
“Experience has shown that claims 


against physicians have grown by leaps 
and bounds in recent days, because at 
torneys who formerly made a specialty 
of injured workmen cases are now de 
voting their time to medical claims, 
with the result that enormously heavy 
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yerdicts are being rendered against 
physicians in this state. 


“The Aetna did not increase their 
remium rate except in states like Ohio 
where Claims and losses had reached 
enormous proportions and if a time 
again comes when this coverage can 
pe carried at a lower cost, the Aetna 
will be the first to reduce their pre- 
nium, but in the meantime they de- 
dine to cheapen their service or de- 
ceive their policyholders by pretending 
to give them coverage at some low pre- 
nium and then stint on the protection 
yhen it comes to a mat‘er of settling 
claims, 

“We shall be glad to have Dr. K—— 
as one of our many satisfied clients 
and we hope to continue his name in- 
definitely on our records, but we will 
not resort to camouflage nor deceit in 
an effort to secure or to retain the 
business. 

“Medical men should be glad that the 
Aetna is still offering to afford them 
this coverage. All other standard com- 
panies found their losses so excessive 
that they have re‘ired from this par- 
ticular field, with the result that only 
one other responsible company is writ- 
ing this class of business at all, and 
they are charging forty-five dollars per 
year.” 





THE “TRAVELERS STANDARD” 

“There is no closed season for acci- 
dents, but the law of self-preservation, 
when enforced by care and common 
sense, will protect a man under almost 
any circumstances.” This sentence from 
the last paragraph of the current issue 
of the “Travelers Standard” (published 
by the Travelers of Hartford) contains 
the keynote of the entire publication. 
The articles take up individual safety, 
public liability, snow and ice hazards, 
and engine insurance. The importance 
of inspection and precautions against 
accidents of any kind are emphasized, 
both as a protection to the property 
owner and to the possible victim of a 
fall or accident due to neglect. 

Examples of the importance of pre- 
cautions are shown through the exam- 
ple of a blocked safety-valve discharge 
pipe which was discovered in time to 
prevent its causing an explosion, only 
because a smokestack gave way. The 
danger of carelessness in handling 
chlorinated lime is explained in an- 
o‘her carefully worded warning. An- 
cther article asks the employer whether 
his payroll is safe, and shows him why 
insurance is necessary if he is to avoid 
the risk of sudden and perhaps calami- 
tous loss. Safety, protection and the 
need of minute inspection in maintain- 
ing efficiency, either personal or prop- 
erty, make up the content of the under- 
lying motive in the magazine. 





AWARDED $4,000 AND COSTS 


The New Jersey Fidelity & Plate 
Glass Insurance Company has _ been 
called upon to pay $4,394.63 in the case 
of Bridget O’Connell, as administratrix, 
v. New Jersey Fidelity & Plate Glass 
Insurance Company, tried before the 
Supreme Court at Hudson, N. Y. The 
case grew out of the death of Patrick 
O'Connell, who was doing bridge repair 
work when struck by an automobile 
and death ensued. A verdict of $4,000 
was siven against H. P. Proud of Ar- 
lington, N. J., but he was found insol- 
vent, and then it was discovered that 
he carried an insurance policy protect- 
Aas in cases resulting from acci- 
ents. 





TO MEET IN KANSAS CITY 
The Health and Accident Underwrit- 
ers Conference will hold its mid-winter 
meeting in Kansas City, Mo., March 7, 
8 and 9, 1922. Hotel Muehlebach has 


been chosen as session headquarters,’ 


and accommodations may be made with 
the hotel direct. The meeting is sched- 
wed later than usual because of numer- 
ous requests from the members that 

be postponed, according to the state- 
ment by President W. R. Sanders, 
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New Amsterdam To 
Drop Eye Glass Cover 


ALL AGENCIES TO CLOSE SOON 





Line Will Be Completely Discontinued 
in March, 1922; Recalls Failure of 
Optical Service Companies 





It looks very much as if eye-glass 
insurance is on its last legs. 

One company which has been writing 
this line, the New Amsterdam, is stiil 
covering through retail optical estah- 
lishments in which agents have beea 
licensed, but the probability is that the 
majority of these agencies will be closed 


on December 31, 1921, and the lines 
completely discontinued in March, 1922. 
The manager of the New Amsterdam’s 
lens insurance department is George 
Dugdale. whose title is superintendent. 

G. E. Weber, of Montclair, N. J., one 
of the optometrists and opticians who 
have been featuring this line, said to 
The Eastern Underwriter recently: “I 
do not think this imsurance fits into 
the profession of optometry.” 

In August, 1920, Dr. Weber wrote to 
The Eastern Underwriter, saying: 
“This insurance is in operation in 
twenty-five states, figuring one station 
to every 35,000 population. On writing 
up insurance card for one year, allow- 
ing for replacement of lens or lenses 
within one year I figure the saving on 
having replacement card (if one lens is 
broken) is about 35%; if both lenses 
are broken, 70%. These cards are re- 
ceivable for replacement at any station 
having the service the same as travel- 
ing checks,” 

The Eastern Underwriter on May 6é. 
1921, printed the story of the National 
Optical Service Corporation and Optical 
Service Corporation throwing up the 
sponge. At that time the New Amster- 
dam, which did the underwriting for 
one of these companies, said that these 
companies failed because of insufficient 
capital and other reasons. Big loss 
ratio due to insufficient rates ate up 
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Medbury-Agler Co. 
Important Transaction 


IN PHYSICIANS’ LIABILITY 





Makes Arrangement, in Conjunction 
With Aetna Life, With Medical 
Society of New York 





One of the most important transac- 
tions in the history of physicians’ lia- 
bility insurance has been arranged be- 
tween the New York office of Medbury- 
Agler Company, Inc., of which Major H. 
F. Wanvig is manager, the Medical So- 
ciety of New York, which has 10,000 
members, and the Aetna Life. 

By the arrangement it will be possible 
through the payment of an $18 premium 
for physicians and surgeons to buy 
$5,000-$15,000 limits, or where higher 
limits are written, there will be a small 
increase in premium. Heretofore, there 
has been considerable dissatisfaction on 
the part of physicians and surgeons 
with physicians’ liability insurance. 
There have been many strike suits and 
other happenings which have tended to 
imperil the reputation of members of 
the medical fraternity. In fact, it is 
claimed that 90% of the claims have 
been in instances where there was no 
legal liability, these actions being 
brought on the theory that they would 
be compromised by the physicians 
rather than take the chance of sacri- 
ficing their reputations in the local com- 
munity. 

Under the new arrangement an under- 
standing has been brought about be- 
tween the insurance companies and the 
medical profession so that the cases will 
be handled by the insurance companies 
just as they have been handled by the 





the capital. At the time the New 
Amsterdam said that with the experi- 
ence on hand rates could be fixed at a 
point to make the business profitable, 
but the Company will retire from this 
branch of underwriting. 














medical society. That is, with full con- 
sideration of the physician’s reputation 
as well as the financial obligation. If 
cases get to court, they will be handled 
by Mr. Whiteside who said to a repre- 
sentative of The Eastern Underwriter 
that every case will be considered on 


its merits. If a physician is not legally 
liable there will be no settlement, but 
the issue will be fought out in courts. 
In other words, there will be no settle- 
ments unless the physician is in the 
wrong. This position has been endorsed 
by the Aetna which has placed the legal 
end of the work in the hands of the 
counsel of the Society, Mr. Whiteside. 
It is also reported that the Medbury- 
Agler Company, Inc., has made a similar 
arrangement with the New York State 
Homeopathical Medical Society which 
also has its own counsel, Mr. Whiteside 
not acting for that Society. 

There are three companies which 
specialize in physicians’ liability, the 
Aetna, Fidelity & Casualty and the 
United States F. & G. Heretofore, 
claims have been handled by the com- 
panies’ own attorneys. 

The ranking of claims has been as 
follows: 

1, Obstetric; 
wrong diagnosis of insanity; 
surgery. 


2, bone fractures; 3, 
4, major 





J. R. WILSON WITH MARYLAND 





Brother of Former President to Man- 
age Newly Formed Development 
Division Department 





Joseph R. Wilson, manager of the 
Washington branch office of the United 
States Fidelity & Guaranty and vice- 
president of that company, has ten- 
dered his resignation to accept the man- 
agership of the newly formed develop- 
ment division of the Maryland Casualty 
Company, He is a brother of former 
President Wilson. 

Mr. Wilson was educated in North 
Carolina and Tennessee. He was en- 
gaged in newspaper work in the South 
until 1913, when he resigned to accept 
the managership of the United States 
Fidelity & Guaranty’s development de- 
partment. He was later elected a vice- 
president of the company. Since Octo- 
ber, 1920, he has been in charge of the 
Washington branch office. 





OPENS NEWARK BRANCH OFFICE 





General Accident Announces Appoint- 
ment of J. C. Parsons as Manager 
for Northern New Jersey 





J. C Parsons has assumed his new 
position for the General Accident in 
Newark, where he has charge of the 
branch office which the corporation 
opened on December 1, The Newark 
office will be the headquarters for the 
Northern New Jersey territory of the 
General Accident, and all business will 
be reported direct to Philadelphia in- 
stead of going through the New York 
office, as it formerly did. 

Mr. Parsons has been in charge of 
the corporation’s branch office in Bos- 
ton, where he performed his duties in 
a capable and efficient manner. Pre 
vious to his appointment at Boston he 
was at the Home Office. 





BLAMES SURETY COMPANY 

A surety company is blamed, for @ 
lot of excitement in Oneonta, N. Y., 
caused by a rumor that there would be 
heavy income taxes in that city upon 
the income the Oneonta Building and 
Loan Association had earned for its 
members since 1918. The basis of the 
statement was a letter received in 
Oneonta from M. L, Perry, Albany man- 
ager of one of the large surety com- 
panies, to the effect that the United 
States Treasury Department had ruled 
that building and loan associations are 
subject to the income tax, and that it 
was retroactive. It. turned out. to be 


based on a ruling applying to some 
Ohio. building and loan associations; 
and so far as Oneonta was concerned 
it was not true. 
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Group Disability 
Sells Easily Now 


DECEMBER IS ALWAYS GOOD 





Aetna Insurance Class Discusses Im- 
portant Line; Huling, From Home 
Office, Explains Subject 





Those brokers and agents who were 
fortunate enough to attend the Aetna 
class in insurance Monday noon, held in 
the New York office at 100 William 
Street under the supervision of Superin- 
tendent “Ed” Morrill, learned considera- 
ble about group disability insurance. 
They learned enough to make them en- 
thusiastic boosters of this new line of 
insurance and they were fairly well 
convinced that it will pay them to de- 
vote some of their attention to it. 


J. W. Huling, assistant superintendent 
of the group disability department of 
the Aetna Life Insurance Company in 
Hartford, made a forceful talk on group 
disability insurance, explaining the pol- 
icy form and rates and closing with a 
strong sales talk. Mr. Huling is well 
acquainted with his subject and is right 
at home when discussing its various 
phases, as he travels all over the coun- 
try for the Aetna in the interest of 
group disability insurance. 


Group disability insurance is a branch 
of the insurance business which is little 
more than two years old, yet today it is 
recognized, by the more progressive em- 
ployers in this country, as a very satis- 
factory and highly important supple- 
ment to workmen’s compensation and 
group life insurance. This new branch 
of insurance is defined as being a form 
of insurance issued to employers of 
labor which provides an income to em- 
ployes during disability caused by sick- 
ness of any kind or by non-occupational 
accidents. Its functions, as listed by 
the Aetna, are: to remove worry on 
account of the results of disability by 
providing to the disabled employe a sub- 
stantial income; to reduce the number 
of cases of disability by providing edu- 
cational matter concerning the funda- 
mentals of health and hygiene; and to 
shorten the periods of disability by in- 
vestigating disability cases to establish 
the cause and to see that proper medi- 
cal attention is being rendered. 


Special Features 

Mr. Huling explained the policy form 
and elaborated on the features of group 
disability insurance. The policies are 
classified according to the basis, those 
based upon payrolls and those upon the 
schedule basis. Under the group pay- 
roll policy the insurance is administered 
in accordance with the practice followed 
in workmen’s compensation insurance; 
the premium is a certain amount per 
$100 of annul payroll expended and 
the weekly indemnity is a certain per- 
centage of the average weekly wages of 
the insured employes. Under this form 
it is necessary to include all employes 
of the employer to whom the policy is 
issued, excepting that officers of a cor- 
poration may be eliminated by name. 
The weekly indemnity will in no case 
exceed 66 2/3% of the weekly wage, 
or more than $40. The group schedule 
policy is issued in cases where the em- 
ployer wishes to insure less than the 
total number of his employes, or wishes 
to establish a probationary period of 
employment before any employe be- 
comes entitled to the insurance, or 
where he desires to have the weekly in- 
demnity a specific sum for all employes. 

The group payroll is the more pop- 
ular policy, is easier to administer and 
is issued at a lower rate. Mr. Huling 
pointed out that this fact is a good seil- 
ing point, for the employer has very 
little detail work in connection with the 
group payroll policy. Group disability 
insurance has many special features 
which appeal to the business man. The 
main features are: no limitations as to 
ege; no restrictions as to diseases; no 
medical examinations required; insur- 
ance on individuals will not be cancelled 
because of physical condition; and house 


confinement during disability not re- 
quired. 
Has Bright Future 

As Mr. Huling said, group disability 
insurance makes a strong appeal to the 
progressive employer of labor because 
it is a satisfactory supplement to work- 
men’s compensation insurance. It is 
designed to protect the worker by pro- 
viding benefits for disability which is 
not covered by workmen’s compensa- 
tion insurance; therefore it improves 
the mental and physical efficiency of the 
employes and thereby increases their 
net value to the employer. This form 
of insurance is issued only to employers 
and not to associations of workmen, 
lodges, unions or small groups of em- 
ployes in any particular establishment. 
The cost is slight. Experience already 
shows that it more than pays for itself 
by the resulting efficiency and the de- 
creased turnover, both internal and ex- 
ternal. 

Payments of indemnity are made to 
the disabled employes either weekly, 
semi-monthly or monthly and begin at 
the option of the employer, within a 
period of from four to fifteen days after 
the period disability begins. Worry pro- 
longs disability and tends to increase 
accidents. The worried employe is 
likely to be careless and inefficient, but 
if he is insured under group disability 
insurance the common causes of worry 
are removed. The duration of the 
period which indemnity will be paid is 
fixed in the policy, being either twenty- 
six or fifty-two weeks. 

The brokers and agents who heard 
Mr. Huling talk on group disability in- 
surance were visibly impressed with 
the possibilities in this new field. At 
the conclusion of his talk, many ques- 
tions were asked. And, as Mr. Morrill 
pointed out, this subject was discussed 
at this time because of a request from 
the brokers and agents themselves. De- 
cember is an unusually good month in 
which to solicit group disability insur- 
ance because there is a special appeal 
in this sort of thing around Christmas. 





LOTT PREMIUMS $175,000 

Testimonial applications for Edson S. 
Lott, of the United States Casualty, 
continue to trickle in. These applica- 
tions, sent from agents in all corners of 
the country, number well over three 
thousand and represent approximately 
$175,000 in premiums. What is of 
special import, and of far greater value 
than the volume of premium income, is 
the fact that a great number of agents 
forwarded their own personal applica- 
tions, new business not transferred from 
companies that they represent. 

This sum of $175,000 seems large; it 
appears still greater when one appre- 
ciates that the average premium on 
each application was about $54. Devoid 
of the element of commercialism, the 
new. business which came to the United 
States Casualty on Mr. Lott’s birthday 
was wholly a sentimental and apprecia- 
tive tribute from insurance men who 
felt a debt of gratitude to Mr. Lott for 
his efforts to protect their business from 
mutual hands. 


NEEDS NO DEFENSE 





Editor Carey Thinks Insurance Men 
Know All About Fine Points of 
Their Own Calling 





In discussing insurance newspapers 
J. A. Carey, the clever and outspoken 
editor of “The Adjuster,” who from his 
distant sanctum in San Francisco has 
fun omnisciently surveying the under- 
writing world and its personalities, 
says: 

“They defend the noble cause of in- 
surance to their readers (pardon split 
infinitive) who themselves are all in- 
surance men, as if insurance were in 
need of defense, to the unspeakable 
surfeiting of souls.” 

Many readers of insurance papers are 
agents and brokers who have a direct 
contact with the public and who in 
these crowded days are constantly be- 
ing called upon to defend their calling 
and their practices. As a general prop- 
osition their main business is finding 
patrons and seeing that they procure 
correct coverage. The main business 
of the insurance paper is more aca- 
demic and polemic. If the insurance 
editor can hand the insurance agent a 
good defence or two of the business in 
which they are both more or less en- 
gaged it will be welcomed in many 
quarters and only despised in those 
where the opinion is regarded as trite 
or otherwise non-effective for public 
consumption. 





Budiong on Hard Luck Stories 

Here’s a little talk to agents by E. C. 
Budlong, of the Bankers Accident, Des 
Moines, which has lots of good sense 
in it: 

“This IS a funny old year. I know 
it as well as you do, but there have 
been a lot of funny old years within 
my recollection—1907 was one of them, 
just about this time of year too. 

“I was down in Kansas headed for 
Oklahoma. The first I knew of the 
panic was when I couldn’t cash my 
expense check—‘No out of town checks 
cashed,’ said the teller curtly. There 
was nothing to do but wire home for 
money. 

‘In three hours the Western Union 
Agent gave me a check on the same 
bank for a hundred bucks—the biggest 
bank in the city. I presented it with a 
gleam in my eye. The teller was a lit- 
tle more amiable this time, but told 
me the clearing house had agreed not 
to pay out more than ten dollars in cash 
and gave me a string of $10 Cashier’s 
Checks for the balance. 

“I spent half the day and almost half 
the money buying things trying to get 
enough cash in change to buy a ticket 
to Oklahoma City—It was a funny old 
day! 

“The hotel keeper offered to take a 
ten dollar Cashier’s Check for a seven 
dollar hotel bill. I finally talked the 
ticket agent into selling me a ticket to 
Kansas City with enough change to 
satisfy the hotel man and came home. 
That is as near as I ever got to Okla- 
homa and I can’t say that I am sorry. 

“People are hard up, but they spend 
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money for the things they want and 
need. If you have the necessary punch, 
push and personality, you can convince 
any man who has a job that he needs 
disability insurance and get the money 
if you make him want it. 

“The trouble with many solicitors is 
this—THEY DON’T SOLICIT. Some of 
them can tell you the Box Score in the 
World’s Series down to the most minute 
detail; others can play a wonderful 
game of Kelley—and make as much 
money in one day as they lost the day 
before; others are the handiest little 
fellows around the house you ever sav. 
It takes them a week in the spring to 
put up the screens and awnings and a 
week in the fall to take them down, in 
summer they have a garden to mani- 
cure and chickens to feed, and when 
they get a car to work the country in, 
they spend hours every week greasing 
and washing it. I'll bet everyone of 
these guys can estimate just how many 
men are out of work and tell you how 
many are working half time, but they 
could count on the fingers of one hand 





the number of men they have actually 

canvassed in the last two weeks. 
“It’s a funny old year all right, but 

I can tell you the names of a lot of 


fellows who are making good money 
selling insurance right now every day— 
many of them are making more than 
they did last year. All of these men 
are as alike as peas in a pod—they are 
‘go getters’—and entitled to the de- 
gree of the three P’s—Punch, Push, 
Personality.” 





President Falconer Does Things 

Arrangements for the casualty dinner 
to be given by the Insurance Society of 
New York on Tuesilay, December 6, at 
the Drug and Chemical Club have been 
in the hands of Walter G. Falconer, 
president of the Norwich Union Inden- 
nity. Everything is in readiness for an 
enjoyable evening, and President Fal- 
coner promises everyone a good ‘ime. 
In securing Walter G. Cowles, vice-presi- 
dent of the Travelers, and Clarence W. 
Hobbs, insurance commissioner of \Mas- 
sachusetts, as speakers, he has placed 
the speech making in good hands. 
There is a possibility that Hugh Lewis, 
general manager of the Liverpoo! & 
London & Globe, of Liverpool, may be 
present. Mr. Lewis will deliver a short 
address if he does attend. 

s- * # 

HUBBARD’S NEW CONNECTION | 

Mare Hubbard, who at presen. 1s 
with the National Surety Company. !as 
been appointed contract bond wi (er- 
writer by the Royal Indemnity Com- 
pany and will join that company’s )ond- 
ing department. Mr. Hubbard ha 3 Te 
signed his position as a member 0° the 
out-of-town board, contract surety de 
partment of the National Surety Com- 
pany. Prior to his connection with the 
National Surety Company, which he has 
served for seven years, Mr. Hubbard 
was with the Title Guaranty & Surety 
Company as special agent and maiaze! 
in the Northwest, and before that he 
was with the United States Fidelity & 
Guaranty Company in a similar ca 
pacity. 
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Loncon Insurance Man Talks in This 
Country 

A. C. Bonnet of A. C. Bonnet & Co., 
insurance and general agent for the 
Ocea: A. & G. of London, spoke to 
Dayton Credit Men at the meeting of 
the Vayton associa‘ion, held Wednes- 
day, November 23. His subject was 
“Crecit in Liability Insurance.” 

Jorn Ankinbauer, of the A, W. Schell 
Agen-y, Cincinnati, presented the same 
topic with special reference to fire in- 


surance. 
zs * 


Little Social Party 

The employes of the General Acci- 
dent’: claim department had an enjoy- 
able party in the company’s offices at 
55 John street. The arrangements for 
the party were in charge of Miss Cath- 
erine Hines, who was ably assisted by 
a committee of young ladies. Dancing 
began soon after the offices closed for 
the day, Refreshments were served 
and the gathering broke up about eight- 
thirty. Many of the company’s young 
men were present, of course, and even 
“Charlie” Patterson, the genial adjus- 
ter, participated in the evening’s fes- 
tivities. 

x ok a 
Liability of Employer 


An employer in this State who has 
complied with the requirements of the 
Workmen’s Compensation Law is only 
liable to an injured employee for the 
penalties imposed by that law, and this 
is so notwithstanding the employee was 
uider sixteen years of age and the 
employer was negligent in not ascer- 
taining that fact before putting him 
to work, contrary to the labor law. 
Recovery, says the Court of Appeals, 
under the Workmen’s Compensation 
Law and at common law or otherwise 
is not permissible. age 

a 


Decision About Chauffeurs 

A New York man was struck and 
injured by a motortruck owned by the 
defendant whose chauffeur had been 
sent to the freight yards for goods 
with orders to return at once with them 
te the defendant’s mill. Instead of 
doing so he drove with the goods in an 
opposite direction to his sister’s house, 
and on his way back to the mill, and 
before he had reached the entrance to 
the freight yards the accident occurred. 
His trip to his sister’s house was with- 
out the defendant’s knowledge or con- 
sent. It was held by the Court of 
Appeals that it could not be said as 
matter of law that at the moment of 
the accident the chauffeur was not 
engaged in the defendant’s business. 

a * * 


Bail Player Gets Compensation 

The Workmen’s Compensation Act in 
Pennsylvania has been in force for a 
Number of years but it never had 
Tecorded the payment of compensation 
to a base ball player (for injuries re- 
ceive during a ball game) until last 
week when Referee Graham awarded 
$12 per week to David J. Hickman of 
Brooklyn. 

Hiciman’s leg was broken at the be- 
ginning of the 1921 season and, accord- 
ing to his statement, he is unable to 
Dlay base ball. The award, made by 
Referee Warren C. Graham, provides 
that Hickman shall receive 60% of the 
Maximum weekly compensation of $20. 
The period of compensation covers the 
entire playing season, May 17 to Novem- 
ber _ The award was made against 
the Oil City Base Ball Association. 











Heavy Auto Verdicts 

During a period of two weeks juries 
in the Philadelphia Court of Common 
Pleas rendered verdicts against auto- 
mobilists for personal injuries inflicted 
on pedestrians on the city’s streets 
aggregating $86,000. A verdict of $25,- 
600 was awarded a woman who was 
knocked down as she stepped from the 
sidewalk; a verdict of $30,000 to a man 
who was crippled for life by being 
struck by a speeding machine; a ver- 
dict of $10,000 to a woman injured by 
an automobilist, and $6,000 to her hus- 
ban’ for loss of her services, and a 
verdict of $15,000 to a boy who was 
struck by a motor truck. 

he * ” 


New Basketball Team 
A basketball team is being planned 
by the three Brooklyn offices of the 
America Fore companies. 
ca * - 


Largeman Entertained 


The associated staff of the Mutual 
Life in Brooklyn will be the guests of 
their manager, M. Largeman, at a din- 
ner and theatre party next week as a 
reward for the increased volume of 
business produced during the last 
month. The annual banquet will be 
held at his home during the first week 
in January, 

* * * 


Join Casualty Actuarial Society 


The following were elected by the 
Casualty Actuarial Society as fellows 
without examination: 

James F. Li‘tle, assistant actuary, 
Prudential, Newark. 

Guido Toja, general manager, Gov- 
ernment Institute of Insurance (Insti- 
tuto Nazionale delle Assicurazioni), 
Rome, Italy. 

William A. Hutcheson, second vice- 
president and actuary, Mutual Life Ins. 
Co., New York, 

The following was enrolled as an as- 
sociate without examination: Robert 
S. Hull, Travelers Ins. Co., Hartford, 
Conn. 

Associates who have passed all ex- 
aminations and been admitted as fel- 
lows: 

T. P. Kearney, Manager, State Com- 
pensation Insurance Fund, Denver. 

Victor Montgomery, Actuary, Cali- 
fornia Insurance Department, San Fran- 
cisco. 

S. B. Perkins, Actuary, Compensa- 
tion and Liability Department, Trav- 
elers. 

W. N. Wilson, Travelers. 

The following candidates have passed 
the examinations and have been en- 
rolled as associates: 

C. S, Coates, University of California. 

W. J. Constable, National Council on 
Workmen’s Compensation Insurance. 

R. BE. Haggard, Industrial Accident 
Commission, San Francisco. 

E. S. Jensen, Travelers. 

S. D. Pinney, Travelers. 

W. F. Roeber, University of Cali- 
fornia. 

E. I. Shepard, Williams College. 

A. A. Smith, New Jersey Compensa- 
tion Rating & Inspection Bureau. 

L. L. Waters, Actuary, National Ac- 
cident Insurance Co., Lincoln, Neb. 

E. R. Welch, secretary, State Com- 
pensation Insurance Fund, San Fran- 
cisco. 





Archer L. Goodchild has been ap- 
pointed general agent for Maryland 
Casualty casualty and surety business 
for the city of Holyoke, Massachusetts. 











The “‘Home’”’ of Automobile Insurance 


Chester M. Cloud 
Metropolitan Agent 


Automobile Dept. 


The Home Insurance Co., New York 
59-61 Maiden Lane 


Phone: John 1363 























The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


HOME OFFICE, 


CHARTERED 1874 


PLATE GLASS INSURANCE 


Eugene H. Winslow, President 
Robert A. Drysdale, Vice-Pres’t 


RELIABLE AND ENERGETIC AGENTS WANTED 


47 CEDAR STREET 


S. Wm. Burton, Sec’y 
Albert H. Lahy, Asst. Sec’y 














Telephone:—John 5880 


MOTOR CAR MUTUAL FIRE INSURANCE COMPANY 
MOTOR CAR MUTUAL CASUALTY COMPANY 
50-56 JOHN STREET, NEW YORK CITY 


We write full coverage automobile insurance at 20% less than 
the conference rates. 


Business written only through brokers 


We are open for agencies in New York and Pennsylvania 








W. E. SMALL, President 


You 
are 


When Insured in 


Georgia Casualty Company 


ae Or SERVICE ew 


Surplus and Reserves to Policyholders Over Two Million Dollars 
HOME OFFICE: MACON, GEORGIA 


E. P. AMERINE, Secretary 


















BOSTON 
Paid-In Capital $1,500,000 





DEVELOPING 
sSu\Fidelity and Surety Bonds, Liability Workmen's 
- Compensation, Automobile, Accident, Health, 


Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 





T. J. FALVEY, President 
Write For Territory 








HOMER McKEE MARRIES 

‘The -marriage of Homer H. McKee 
to Miss Frances Honore Halpin of Chi- 
cago has been announced. Mr. McKee 
is vice-president of the Detroit Fidelity 
& Surety Company and is one of the 
best known surety men in the Middle 
West. 


James W. O,Brien has been appointed 
general agent for the Company’s cas- 
ualty jand surety business for the 
counties of Franklin and Hampshire, 
Massachusetts, with address at 106 Main 
Street, Northampton, Massachusetts. 





The next annual meeting of the Cas- 
ualty Actuarial Society will be held in 
May 1922. 
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